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The Eccles — Marriner (left) and George: "As a team, oh brother!" (page 40) 
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Largest of all tobacco pests, a 
4-inch hornworm will gobble a 
pound of leaf in his lifetime —eating 
in spirals from holes left by other 
insects, or biting straight in from 
the edge. 

As a control measure, workers have 
even picked these caterpillars from 
plants by hand, a slow and costly step. 


Now endrin, a new insecticide devel- 


oped by Shell Chemical, gives positive 
control of this hungry profit-eater. 
Whether used against hornworms, bud- 
worms, flea beetles, or grasshoppers, a 
little endrin goes a long way. Just 3 


ounces guard an acre of tobacco. 


Endrin is one of the newest aids to 
the farmer, and anothei example of 
Shell Chemical’s partnership with 


agriculture. 


Shell Chemical Corporation 


Chemical Partner of Industry and Agriculture 


NEW YORK 


DENVER 





A rubber mule that’s 
too stubborn to wear out 


A typical example of B. F. Goodrich improvement in rubber 


HEY call it a “mule drive’ when a 

belt has to be twisted to turn sharp 
corners from one wheel to another 
Probably because it’s the toughest 
service a belt has to stand, and “‘mule’”’ 
means hard-boiled toughness. 

On the job in the picture (a lumber 
mill) they used to use hardened steel 
gears, but they wore out too soon, took 
high overtime to repair aad replace. 

Someone suggested rubber! Rubber 
iast longer than steel? Plant engineers 
used B. F, Goodrich Highflex Gas 
—an improved design that has better 


resistance to strain, is tempered with 
chemicals which keep it “‘live’”’ longer, 
and has many important advantages 
your distributor will be glad to dem- 
onstrate. 

This improved B. F. Goodrich belt- 
ing is what you see in the picture. It 
has already saved the user $1500, and is 
good for still longer life and continued 
savings. 

A spectacular cost saving, it’s true. 
Yet B. F. Goodrich products nearly 
always reduce costs. Every product 
B. F. Goodrich makes—YV belts, con- 


veyor belts, hose and many other ¢! 
—isconstantly being studied by pra 
engineers to see how it can be impr: 
from the user's standpoint, how it 
be made to last longer and do a ber 
job. That's why it pays to se 

B. F. Goodrich distributor before 
decide on any product made of ru! 
The B. F. Goodrich Company, D 
M-286, Akron 18, Ohio. 


B.E Goodrich 


INDUSTRIAL PRODUCTS 
DIVISION 





Multi-stop leader goes automatic with... 





new METRO -7laZic.. transmission 


Here is the news multi-stop truck buyers have been 
waiting for’ Here is new economy, efficiency, driving ease, 
and value added to INTERNATIONAL— the multi-stop delivery 
leader for 16 straight years! 

The new ME'TRO- Matic Transmission is what you'd expect 
from the leader. It is a perfected torque converter type with 
built-in direct drive combined with an automatic three-speed 
transmission. It offers every automatic transmission benefit 
plus the economy of a conventional transmission. 


METRO- Matic adds further to the many exclusive cost- 
saving features of famous INTERNATIONAL multi-stop trucks. 
It provides the effort-saving, engine-saving, fuel-saving ad 
vantages of correctly-timed, always smooth automatic shift- 
ing -- reduces maintenance costs — saves time in traffic and on 
routes~-saves driver energy— makes possible more deliveries 
per day. Visit your INTERNATIONAL Dealer or Branch and 
take a demonstration drive with METRO- Matic. Your trade- 
in may cover the down payment. Convenient terms arranged. 


INTERNATIONAL HARVESTER COMPANY «+ CHICAGO 


METRO-Matic is available in INTERNATIO? 
Trucks with METRO® and METROETTE 

as optional equipment at moderate extr 
Automotic transmission also available 
INTERNATIONAL light-duty models 


METRO-7ilatic.... 
the Modern Automatic 


* Torque converter coupling provides 
power transfer—multiplies torque up to 2 
tor smooth, fast starts under load 


Hydravlically-controlied planetary tro 
sion shifts avtomatically through three f 
speeds, has constant mesh helical gears f 
less, “bumpless” operation. 


Converter lock-out gives | to | ratio 
drive high geor operation—reducing slippag 
increasing gasoline and oi] mileage. Av 
accelerator-controlied downshift restores 
action for quick bursts of speed 


Steering column selector lever permit 
accelerator and brake driving ~-allows lock 
transmission in low gear for heavy pu 
maximum downhill braking. 


Low and reverse selector lever posit 
mit easy “rocking” in mud or snow 


Mechanical type governor in transmis 
vides always-smooth shifting regardless 
perature changes 


international Harvester Builds MeCermich® Farm Equipment and FARMALL® Tractors...Motor Trucks... !ndustrial Power...Refrige 


Better roads mean a better America 


INTERNATIONAL TRUCKS 


Standard of the Highway ~ 
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NEW FILTER CLEANS ITSELF! You don't have 
to clean an Automaze air filter. It cleans 
itself— automatically! Automaze’s continuous 
belt of filter panels rotates through a cleaning 
tank where “pulse-type” action agitates each 
panel, removes all dirt, Goes 3 to 6 months 
without attention. 


DUST COLUMN TAIL 
AS 3 MT. EVERESTS! 
Dust, 
ash from the vol 


stone and 


canic eruption of 
Krakatoa in 1883 
shot up in a column 
three times higher 
than Mount Everest! 
This dust caused 
vivid red sunsets i 
of the 


world for more than 


many parts 


two years 


COUNTER ATTACK! Dust falling on counter 
displays can cost stores thousands of dollars 
in shopworn merchandise, Leading stores stop 
dust, dirt, and even smoke with Electromaze 
electrostatic air filters. File-drawer construc- 
tion makes installation and servicing easy 


1F YOU BUILD OR USE engines, compres 
sors, air-conditioning and ventilating 
equipment, or any device using air or liquids 
—the chances are there is an Air-Maze filter 
engineered to serve you better. Representa 
tives in all principal cities. For condensed 
product catalog, write Air-Maze Corporation, 
Dept.C, 25000 Miles Rd., Cleveland 28. Ohio 


AI Rem\A74 


The Filter Engineers 


AIR FILTERS LIQUID FILTERS 
SILENCERS Olt SEPARATORS 
SPARK ARRESTERS GREASE FILTERS 











Can You Tie This? The answer from | 

yes” ... because USS Gerrard Stee! 

(round or flat strapping) have a suital and mone 
saving tie for almost anything, wheth« a pocket 
size package or cumbersome pallets industrial 
equipment. Call on « Gerrard packagi: 
any time. His services are free. 


Booms Don't Bust! Not when they're made of USS National Seam Risers For Fallers. Slipping and falli: 
less Pipe like these cargo booms on the 8.8. United States. They floor frequently results in crippling acci 
have rigid, dependable strength. Joints are swaged and shrunk to try. But when USS Multigrip Floor Pla 


prevent slipping or telescoping. Yet the booms are easy to raise and on floors, platforms, small steps ar AMERIC 
manipulate because of tubuiar steel's relative lightness. U.S, Steel its pattern of risers assures skid resista: 


makes a complete line of tubular products for shipbuilding wet or dry. 








can do so many jobs so well 





How'll You Have Your Strip Steel? in coils or cut 
lengths? Round or square, natural or rolled edge? 
Carbon, stainless or alloy steel? In USS Amerstrip, 
U.S. Steel offers an unlimited range of size, grade, 
and finish in cold-rolled strip ... and gets it to you 
when you need it. 


SEE THE UNITED STATES STEEL HOUR. 
It’s a full-hour TV program presented eve: 
other week isy United States Steel. Consul! 
your local newspaper for time and statior 


arries 21% More Payload. ‘This bottler’s truck can be loaded with 378 cases in 6 minutes, 
compared to the old-style truck which could carry only 296 cases and took 40 minutes to 
load. A.nd the truck carries its bonus of 82 cases with no increase in loaded weight. . S T F EL 
because the extra cases ride in place of the bulk and deadweight trimmed off by careful 
designing, and by the use of USS Cor-Ten High Strength Steel. 


G 
+» 4% 
£0 state & 


UNITED STATES STEEL wun cn 


For further information on any product mentioned in this advertisement, write United States Steel, 525 William Penn Place, Pittsburgh, Pa. 
MERICAN BRIDGE. AMERICAN STEEL & WIRE and CYCLONE FENCE. COLUMBIA-GENEVA STEEL. CONSOLIDATED WESTERN STEEL. GERRARD STEEL STRAPPING. NATIONAL TUBE 
DIL WELL SUPPLY. TENNESSEE COAL & IRON. UNITED STATES STEEL PRODUCTS. UNITED STATES STEEL SUPPLY. . Divisions of UNITED STATES STEEL CORPORATION, PITT SeURcH 
UNITED STATES STEEL HOMES, INC. « UNION SUPPLY COMPANY + UNITED STATES STEEL EXPORT COMPANY « UNIVERSAL ATLAS CEMENT COMPANY 4-18 
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Don’t Get Caught 
In The Shadow of New 
Building Competition 


Erected 1912—fully rented 1954! This could be the story of 
your own building. The trick: bring your elevators out of the 
shadow. Modernize. Give your tenants the kind of elevator 
service that challenges the best new building competition. 


In this respect, Westinghouse elevator modernization experts 
help most. Tailoring each installation to the conditions at hand, 
they specialize in making the most economical use of existing 
equipmeni—planning for greatest efficiency . . . recommending 
equipment to make your elevator system as modern as 

any found in the newest building. 


Westinghouse Selectomatic Traffic-Controlled Elevatoring, 
for example, provides today’s only fully automatic elevator 
traffic handling—24 hours a day! This system completely 
eliminates the human element . . . does away with car 
attendants . . . turns starters into good-will ambassadors 
...and saves you as much as $7,000 per car yearly, 


We’d like to show you Selectomatic Traffic-Controlled 
Elevatoring in action. Talk to one of our representatives 
today. 


Westinghouse Elevators 


PASSENGER AND FREIGHT ELEVATORS ¢ ELECTRIC STAIRWAYS 
PROTECTIVE MAINTENANCE AND SERVICE 


you caw se SURE...1F 17s Westinghouse 


4-86702 


Westinghouse Elevator Division 
Dept. SP-3, 9 Rockefeller Plaza, New York City 


For modernization I am interested in elevator modernization 


advice, send 
the coupon today 


NAME AND TITLE. .ccccccccscerevevressssersseveses 


-------------4 






















































































































































































FORT HOWARD TOWELS 
WATCH YOUR PENNIES! 









































































































































































































































































































































































































































































































































































































































































































































HAVE CONTROLLED WET STRENGTH FOR EXTRA TOWEL ECONOMY! 





Fort Howard's Controlled Wet Strength produces paper towels that stay 
nines Shae firm when wez, without losing their superior softness and 
absorbency. That's why Fort Howard Selfold Towels don't fall apart in 
use, don't become brittle and non-absorbent . . . why one Selfold gives 
you the low-cost-in-use that means real towel economy! 


And there are other “plus values” in Fort Howard Selfold Towels, too. . . 
like Stabilized Absorbency, to prevent the increase in towel consumption 
found with ordinary towels that lose freshness and absorbency as they age. 
Selfold Towels stay effectively absorbent for a year or longer! And Fort 
Howard Acid Free Paper is kind to hands, feels better. 


Your Fort Howard distributor salesman can give you the full story on the 
superior “F saear sory and cconomy you get from these better paper towels 
.»» call him today! 


For 35 Years Manufacturers of Quality 
Towels, Toilet Tissue and Paper Napkins 


FORT HOWARD PAPER COMPANY 
Green Bay, Wisconsin 





READERS REPORT 


In Case of Fire . . 


Dear Sir: 

The article .. . GM Fire Safety: 
100% Is Not Enough | BW—Jul 
17°54,p88], states that at Livonia 
the roof ventilators stopped when 
the power failed, and moke 
flooded the plant and forced out 
fire fighters. 

Would the destruction have 
been quite so complete had these 
roof ventilators not failed when the 
power failed? Suppose the ventila- 
tors had continued to operate after 
the power failure permitting the 
gases, fumes and smoke scape 
from the plant? These jues- 
tions can be answered on! con- 
jecture and supposition 

Yet, they merit consid 
this time because we are ly to 
market a roof ventilator that will 
operate during a power interrup- 
tion as well as under norma! con- 
ditions. {It} will not o keep 
plant air clean, but will provide an 
automatic escape route for smoke 
and gases in case of fire or an 
explosion. 

... A patent is pending this 
revolutionary roof ventilat and 
it wiil be in productien s 

Harvey P. BerrRaM 
PRESIDENT 
THE HARVEY P. BERTRAM 
CINCINNATI, OHIO 


Dimensions for Economy 


Dear Sir: 

When will the... & mists 
{including Slichter] ceas ana- 
lyze charts in their two-dimen- 
sional limitations and look into the 
third and fourth dimensions | depth 
and time] when making their inter- 
pretations? In an advancing econ- 
omy wages must always rise above 
prices. 

New inventions create w de- 
sires, which for a time are satisfied 
by working harder. After a while, 
the individual develops more re- 
sistance to the sales appeal! some 
commodities because he seeks to 
regain some of his lost leisure time. 
This in turn is a prod to business 
to .. . look for ways and means to 
produce the item less expensively 
in order to keep the market. When 
they succeed it changes the indi- 
vidual’s perspective to other items, 
which then make similar efforts. 

Thus, the individual’s leisure 
time is fully restored and inevitably 
increased, while his purchasing 
power must . . . keep on increas- 
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KELLER AIR TOOL 


Engineered to Industry 


A LIFT FOR AMERICAN INDUSTRY 


Industry has long felt the need 
for a lifting device that can’t 
burn out, even when stalled . . 
and that can be used continu- 
ously——hour after hour if need 
be-—without shortening the life 
of the motor. 

Today, the Keller Air Hoist is 
meeting this need . . . and others. 

For example, it is not limited 


to one or a few speeds but has 
an infinite number that permits 


RELLER TOOL 


1301 FULTON STREET 


GRAND HAVEN, MICHIGAN 


moving the load up or down at 
any desired rate, from the merest 
“nudge” to full speed—-17 fpm. 

It is so compact and light 
weight that a hoist able to lift 
1,000 pounds weighs only 28 
pounds—easy to tuck under an 
arm and carry up a ladder to 
hang. 

Yet, despite its small size and 
light weight, it is so rugged that 
it stands up to severest duty 


Critts 


Au Compression 


Hons Riveters Motors 


with maintenance records so low 
that they are amazing. 

Above, the Keller Air Hoist i 
at work in an automobile plant, 
lifting rear axles onto a con 
veyor for transport to the assem 
bly line. 

Are your production engineers 
aware of this remarkable new air 
hoist? Perhaps you shou!d cal! 
it to their attention .. . suggest 
they send for literature. 


COMPANY 





Crushtrue Grinding is a good example 
of what may be achieved by chal- 
lenging the conventional and adopt- 
i" ON entirely new approach. 


Diamonds have been used to dress 
Grinding wheels ever since the dawn 
of the industrial epoch, Then Sheffield 
engineers commercially introduced g 
new process to American Industry —q 
Process by which the Periphery of the 
wheel is quickly crushed to any de- 
sired profile by @ formed steel roll 

Thus the full form of the roll is trone- 
ferred to the work part as it passes 

under the grinding wheel. 


Intricote form ond thread grindin 
have been put on a low-cost, high. 
Production basis. Millions of dollars 
and countless hours of valuable time 
have been soved. Uniformity and 
Precision of the end Products have 
been greatly increased. 


Without modem economical Produc- 
"on equipment lO assure interchange- 
ability, both the Mass production 
assembiy line and today’s replacement 
Perts system would be impossible 


industry lives by the inch. 


Machine Too! Division, 
Dayton |, Ohio, USA. 


ae 


+- 


INDUSTRY Lives:by the 
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ing to keep up with the COT 
of commodities which ways 
temptingly placed bel him 
Having more leisure tim 
for ways and means | 
Industry is ever wat 
ready to help by new 
And the cycle starts 

. . . We can see that 
plug of progress is r 
prices; imcrease in 
power; and creation o! 
sires. Constant inflatix 
sures [reflected in chart 
distort this economic 
they cannot hide it fror 
wish to look deeper. 


looks 
it 


STEPHI 
THE HERCULES MAINT! 
INC. 
GENERAL SHIP CONTRA‘ 
BROOKLYN, N. Y 


* We don’t think there is too much 
difference between Reader Kac- 
pura’s four-dimensional analysis 
and the way economists, like 
Slichter, look at the price problem. 
Charts, of course, cannot show 
four dimensions. But economic 
analysis is not limited what 
charts depict. 


The Reason(s) Why 


Dear Sir: 

j The next-to-li 
Business Outlook |issue « 
reads: “Sales of esta 
handling lumber an 
have been a soft spot 
retailing picture {dow 
the half-year|. This is h 
stand, what with the | 
construction general! 
brisk pick-up, starting 
as April, in home buil 

From our vantage 
on and meeting with 1 
and building mate: 
throughout the yea 
tably easy to understa: 
ume of residential bu 
tracts let and the num! 
are in some respects | 
year ago. But there a 
sons for the drop in r 
material sales 

[1.| Prices of sever 
particularly lumbe; 
been lower this year tl 
means the builder get 
rials for the same doll 
| 2. There's 
direct selling or by-p 
retailer, particularly o1 
or housing developn 
contractors buy direct! 
manufacturers, and 
other materials and 
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THE TRUTH 
about pipeline power today! 


VER $200,000,000 worth of Cooper-Bessemer 
gas engine driven compressors are pumping 
gas today. 


This totals more than 4,000 units, on over fort) 
of the country's largest gas transmission lines 


Hundreds of these units have been in continuous 
operation not for just on¢ year, not five years, bur 
many for over forty years! 

Cooper-Bessemer reciprocating compressors 
have been improved every year since 1910... fuel 
consumption lowered, reliability improved, availa 
bility bettered and maintenance costs reduced 
That's why every year sees more Cooper-Bessemers 
installed to serve the expanding gas line industry! 

All this because... 

1. A gas transmission company is its own big 
gest customer ... and these modern gis engin: 
units operate on 25 to 35% less fuel than 
direct fired gas turbine. 

2. Nothing equals experience! The efficiency 
reliability and economy of Cooper-Bessemer r 
ciprocating compressors is the reason why gas 
companies who use them continue to use them 


3, The total installed cost of a reciproc ating 
compressor is just as low as that of a direct 
fired gas turbine. 


4, Maintenance cost on a gas pipe line is not 
measured by the experience of the first year, or 
by the second year, but over the full life of che 
project. There are hundreds of records to 
prove you just can’t beat the long-range main 
tenance economy of Cooper-Bessemers 


Pe 


If it's your money going into a new gas pipe line 
project, or any other heavy-duty power application 
for that matter, you'll be wise to ask if Coope: 
Bessemer engines or compressors are to furnish 
the power. 





Meunt Vernon, One 


/ 
COOPER-BESSEMER 


Grove Cy. Po 


Cooper-Bessemer International Corporation 
Cooper-Bessemer of Canada, Ltd. 


WIESELS*GAS ENGINES+GAS-DIESELS+ ENGINE-DRIVEN AND MOTOR-DRIVEN COMPRESSORS «+ HIGH PRESSURE LIQUID PUMPS 









need from wholesale 
This type of dusiness 
through the retail ya: 
as it did in the selle: 
until last year 
[3.] There’s less w 
rials on housing jobs 
the labor is more skil 
means less materials 
given volume of hous: 
Don Al 
EDITOR 
SOUTHERN 
ATLANTA, GA. 


BUILDING 





In the Swim 


Dear Sir: 
. In Personal Bus 
Jul.10°54,pi5i}, yo 
residential swimming 
You left out the pox 
easiest tO Maintain 
cheapest to construct 
ring to a welded steel 


SECRETARY 
WEST VIRGINIA STEE! 
FABRICATORS & DISTR 
CHARLESTON, W. VA 





Dear Sir 

You describe 
ite pools, their low 
method of productio 
that the gunite pool 
than other pools 
today. 

However, Amcret 
a newly-formed org: 
offers a_ steel-reinf 
concrete pool at a p! 
than a comparable 
poured concrete poo 
proximately $1,500 
20 ft. x 40 ft. steel! 
built in the east. | Thi 






Ak ; pt ve) ; constructed in ei 

But, times are changing. For example, in 1953 alone, wails go up in four 

Qiltinélic Sorinklsr So ea is stressed to stand 
te protection was instolled in more types of climatic 

than 5 billion dollars worth of industrial, commercic! and Davi 

institutional properties. We believe it's proof that blindfolds AMCRETI TR nti 
for businessmen are rapidly becoming a thing of the past. BRIARCLIFF, N. Y 


Dear Sir: 

The informat 
ming pools W 
correct loweve 
pool in the New 
not $8,000 for a 16 f 
forced concrete verti 
. but about $6,000. w 
CORPORATION OF AMERICA tome 

YOUNGSTOWN, OHIO Secondly m 
are built without filte 
are kept clean and 
simple routine of | 
rious chemicals. W 


Whitlinttilte 
SOURCE 
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--- and steps up metal pouring speed 60% 


At the Allis-Chalmers foundry in La Crosse, Trambeam monorail and crane systems 
Wisconsin, Whiting Trambeam Overhead are being used to clear floors for action for 
Systems do a faster job of handling the heavy all types of industry ... making materials 
work of charging, transferring and pouring. handling faster, easier and safer... turning 
In addition to increasing the pouring speed “overhead” into profit, 
Trambeam has helped to reduce costs, improve 
employee morale and eliminate traffic jams. Write today for case study reports (M-27 
Have you considered the advantages foundry . .. M-26 steel warehouse 
of bringing your “ceiling” into the picture? ... M-22 general manufacturing plant) 


A tew of the many other Whiting products inciude.. . 
2 
i x - 
TRACKMOBILES ELECTRIC FURNACES HOISTS 

: - 


fe TRAMBEAM OVERHEAD 
ri HANDLING SYSTEMS| 


WHITING CORPORATION 

15661 Lothrop Ave., Harvey, Iilinois 

Whiting Corporation (Canada) Lid., 
ey | P. O. Box 6, Station D, Toronto 9,Ontario 




































Commercial Credit 







a has shown that Commerciat Crepir can usually 
, can 


provide more funds than are availabie from other sources, Also, you 
ash on a continuing basis without negotiati 








use COMMERCIAL CrepiIrT ci 
for renewal. 

Our method offers the advantages of selling stock or taking in partners 
without the disadvantages. There is no interference with ownership 
management. There are no preliminary costs. There are no long term 
dividend commitments. Our money is at your disposal quickly, usually 


after the first contact. And your cost for money is 


used 









within 3 to 5 days 
minimized because you expand or reduce the amount of cash 
Our one reasonable charge is 





a tax 





automatically as your need varies 
deductible expense. 

The method we offer is being used by American business to the extent 
over 600 million dollars annually. Don’t delay plant modernization, 
product development, marketing programs, other constructive steps 
because you lack ready cash. Write or phone the nearest ComMMERCIAL 
Creort Coxporation office listed below. Just say, “I'd like more infor- 
mation about the plan described in Business Week.” 
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222 W. Adams St. 
100 E. 42nd St. 





Cuicaco & 
New Yorx 17 


112 Pine St. 


200 W. Baltimore St. 


722 S. Spring St. 


Baurimorne | 





Los Ance.es 14 






San Francisco 6 
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include th 
fittings in the concrete 


the pool is built so t 


system may be installe 
date if they so desire 
Thirdly ... we fee 
method has been ov 
pools in the Northea 
rectangular pool can 
expensively with stand 
concrete methods, and 
form shapes are less 
made with a steel 
crete block constructi 
Fourthly, your 
good contractor can 


State! 


almost anywhere is tru 


has well-engineered pla 
cifications to work fr 


other words, anyone co 


building a pool can bs 
taining engineering pla: 
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PROFESSIONAL 
AQUALINE POOL CO 
NEW YORK, N. Y. 


Dear Sir: 

Outdoor swimmi 
usable even with heate 
not more than six mi 
year. 

Most of us 
volving exercise mor 
winter months than 
summer. Swimming 
enjoyable and healtht 
ter, too. The cost of 
pool is approximately 
of an open pool, bu 
season is twice as long 
net enjoyment per do! 
ment is substantially 
an enclosed pool. 

It is quite practi 
pool originally as an 
and add the enclosu 


need | 


vided that this is plann« 


the pool is built 
Gunite pools and 

ular shape are not 

suited to enclosing 
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A Service Available Through Subsidiaries of 


ComMeRCcIAL Crepit COMPANY 
Capital and Surplus Over $150,000,000 
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Traffic telis the elevators what tod 


Elevator traffic is people. They step into operatorless cars and press button 
for the floors they want. They touch upper floor corridor buttons to call Up or 
DOWN cars. These calls vary constantly in number and frequency during a 
busy building’s day. 
—as we can show you on an Otis AUTOTRONIC indicator panel in the lobby of 
busy building. 
The completely automatic supervisory system of AUTOTRONIC elevators is kept 
aware of every traffic change — by the traffic itself! Passenger calls and waiting 
time data are measured continuously. A change in the traffic pattern is detected 
automatically —and the group operation of the elevators is changed immediate! 
to give today’s finest service. 
Completely automatic AUTOTRONIC elevatoring is in operation day and night 
holidays, and weekends. And each car with its “automatic elevator operator 
a is on duty every minute of every day —electronically! Call any of our 
cago ~ . 
268 offices for details. 

The 17-story RAILWAY EXCHANGE BUILD- 


ING is replacing its original 10 passenger Otis Elevator Company, 260 11th Ave., New York 1, N. Y. 
elevators with 9 new Otis AUTOTRONIC 
operatoriess passenger elevators. This is 
one of more than 175 new and modern- 


ized office buildings, hotels, hospitals, COMPLETELY AUTOMATIC 


banks, and department stores that have 


given AUTOTRONIC elevatoring an over- * ; 
whelming vote of confidence— by buying it! 
Architects-Engineers 

Nuess ond Murphy, Chicago 


ntractor 


Krah! Construction Co., Chicago ELEVATORING 


wner 


tonderd Office Building Corp., Chicogo 


RAILWAY EXCHANGE BUILDING 
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We've been saying 


“Eye Accidents Cost More 


than $5°°”,..” 


Gp 


Heres One that Cost $12,000 


In compensation alone, the loss of sight of a worker's One way to make sure is to install an AO | 
right eye cost one company $12,000 in a court award tection Program. The average pair of AO safet 
last year. Claimant had been sanding cars when his costs only $2.30 — even the average s/ight ey: 
electric grinder broke and shattered the sanding disc. it protects against costs far more. Write 
This admittedly is a far more serious, far more costly Optical Company, 413 Vision Park, Southbr 
eye accident than the average. It doesn’t happen every for booklet. Orask an AO Safety Representat 
day. It probably couldn't happen to one 
of your workers and you. Or could it? 


A merican ( )otical : 
eep your w 
m Safety 
A f ny Batt 
cal Safety Eq 


*Per employ: 


Copyright 1954 American Opticol Company soUTHBRINGE, MASSACHUSETTS + BRANCHES IN PRINCIPAL CITIES <= yeor 
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That little extra “nudge” for business (page 25) probably is just as well. 
It’s like one extra run for insurance in baseball. 

Businessmen seem very confident, in all but a few rare cases, without 
this. But a lot of economists who believe the activity curve has turned 
and will go higher, base their thinking on higher government spending. 


One industry that needs no nudging at the moment is construction. 


The value of all types of work done in July, public as well as private, 
set a new record at $3%-billion. This was 542% better than a year ago. 
Private outlays, making up two-thirds of the total, rose to $2,377-million. 


This was $100-million better than June’s imposing figure and topped July 
of last year by $250-million—or more than 7%. 


Public works, which exerted a downward pull on the construction 
totals in the first four months of the year (due to federal economies), pulled 
ahead three months ago. The gain over a year ago, however, was slimmer 
in July than it had been in May and June. 


Today’s business situation has one important point of strength that 
many people seem not to grasp. 

Steel, big and basic, points this up. You hear observers say, “Even a 
little pickup in business will bring a rise in orders because consuming 
industries have cut their stocks to a bare minimum.” 


That is true, but it overlooks one vital step in logic. 


Steel operations can pick up without any rise in the metal’s use. 
Follow the phases of the inventory cycle and you'll see why: 


(1) First, consuming industries feel a drop in demand for their products. 
They order less metal. Steel mills run through their backlogs (not to men- 
tion feeling cancellations) and cut their operations. 

(2) Next, steel users begin to chew up inventory. Steel output slumps. 

(3) After a time, stocks will have been eaten down to the bare bones. 

(4) Now we come to the point. Simply to maintain current output, 


steel users have to go out and buy the metal they have been drawing from 
their own stockrooms. This boosts steel mills’ new orders and output rises. 


Suppose factories that use steel have been getting 5% of their needs 
out of their own excess inventories over the last few months. Soon, just to 
meet the needs of industry “on a plateau,” steel operations will have to 
rise from the present 65% of capacity to 70% or better. 


Any rise in general business activity (and much depends on new auto 
models) would improve steel output just that much more. 


—-@ 
Inventory liquidation won’t amount to much from now on. 
You get that impression from the feel of things rather than from 


official figures, however. The latest Commerce Dept. report takes us 
only to midyear, and the decline was still in progress then. 
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From January through June, manufacturers’ inventory reduction was 
at an annual rate of about $4%-billion. This won’t go on for the rest of 
the year. But if it did, we would find factory stocks down by 10%. 

Far the largest reduction has been in the hardgoods industries, of 
course. They’ve eaten into stocks at a $3.6-billion annual rate. 

It’s hard to tell if the inventory “correction” has washed out all the 
excesses. Stocks still are high alongside shipments. But the figures are 
fuzzy due to raw materials held for military output. 


Unfilled orders continue to give a horrifying picture—down nearly 
$30-billion from their $75-billion peak two years ago. 

A lot of this is due to shipping consumer goods on old contracts in 
excess of incoming orders. But the greatest part of the decline, needless 
to say, has come from military cancellations and runoffs. 


June’s rise in consumer credit was no surprise. It was clear from the 
brisk market for both new and used cars that most people had shaken off 
fears of smaller income or unemployment (BW—Jul.17'54,p17). 


Installment credit (mostly autos) rose $178-million in June. This was 
the first important increase since the turn of the year. 


Consumers also were willing to assume more noninstallment debt-charge 
accounts, single-payment loans, etc. These rose by $81-million. 


Consumers at midyear were in hock for nearly $27.8-billion. If this 
sounds pretty high, remember at least it’s $1.2-billion below the peak 
reached last December. 


There still is little sign of a business pickup in bank loans. 


Business borrowing, in normal course, should start rising early in 
July. This year the seasonal improvement has been slow in appearing. 


There was a spurt in business borrowing to meet June 1! tax payments 
But since then, steady erosion has reduced the total by $400-million 


Now, below $21.6-billion, they are more than $1-billion under 1954 


Industry doubtless had overborrowed at this time last year. Loans 
cost little because they broadened the excess-profits-tax base; and needs for 
working capital still were of boom-time proportions. 

Since the turn of the year, tax-base loans have run off. And liquidation 
of inventories has lessened working capital needs. 


This may help explain slack loan demand so late in the season. 


Sogginess in the money market is magnified by the reduction in reserves 
required of banks (BW—Jun.26'54,p30), the last part of which took effect 
this week. And the Federal Reserve Banks, to sop up some of the excess 


credit, have sold government bonds in the open market. 
Contents copyrighted under the general copyright on the Aug. 7, 1954, lesue—Business Week, 390 W. (2nd St., New York, N. Y 





Take a smart buyer like the fleet operator. Small differences in price and performance 
of his oil and lubricants become major purchasing decisions, especially when multiplied 


by the number of trucks he has on the road. 


hat puts it squarely up to the refiner. To land and hold this order, he has to deliver a 
constantly improved product, at a competitive price. And today, more than ever, his 
market position depends on how efficiently his processing equipment can produce. 


What about your tanks and pressure vessels? Are they efficiently processing a variety of 
feeds . . . keeping corrosion from eating into profits . . . meeting your requirements for 
pressure, or high or low temperature service? It not, you will want to plan 
replacements. And here, because you can afford only the best, it pays to start with a 
qualified fabricator. Working with your own engineers and consultants, he can help you 
plan away shutdowns and reduce maintenance. Through his own abilities and facilities, 
he can give you close control over every detail of fabrication. The result: equipment 
dependability which will help you keep your competitive edge. It will pay you to 
discuss your needs with your fabricators car/y in your planning. 





Or, for the names of those who can serve your process needs 
best, outline your problem to us. Lukens knows fabricators’ 
qualifications from 144 years of service as a supplier of quality 
materials. Address: Manager, Marketing Service, Lukens Steel 
Company, 669 Lukens Building, Coatesville, Pennsylvania. 


Lukens Steel Company, World’s Leading Producer of 


SPECIALTY STEEL PLATE - PLATE SHAPES - HEADS - GLAD STEELS 
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Lower Costs...Wider Distribution with Modern Fleet of 


WHITES 





EVERYWHERE, the trend of the times is to reduce shippin S33 
speed deliveries .. . spread out to new markets. 
For example: Atlanta Paper Company's aggressive po! keep 
shipping costs down and extend deliveries to a wider area eam- 
WHITES ALL THE WAY.~Modern Whites carry the lining its fleet with the White 3000. 
packages for Atlanta Paper Co., Adianta, Ga., then * ; 
deliver the packaged goods to store and customer. Why not critically look at your truck operations with a y ward 
, » " , . . . 
A-PAC-O has used Whites for 50 years... now modernization? The many exclusive advantages of the tri dern 
has a fleet of 50 trucks operating throughout the 5 be ; 2 
United States. White 3000 are tailor made for your delivery efficiency an omy. 
Let your White Representative scientifically evaluate you fleet 
—see what he can do for you to streamline your operati: 1OW. 





TIPS ITS CAB TO SERVICE 






THE WHITE MOTOR COMPANY + CLEVELAND 1, OHIO 


The White Motor Company of Canada Limited + Factory at M 


MORE THAN 50 YEARS THE GREATEST NAME I! 
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-1947-49=100 + ey ap » 1947+49=100 
cia sate ; Sree, « Bi dota sbeteen tine baie reer y 














100 


“SNS OM te ete 


§ Lotest Preceding Month Yeor 1946 
Week Week Ago Ago Average 


Business Week Index (above) | , 125.5 +1262 125.2 136.1 91.6 


PRODUCTION 
2,119 = 1,281 


Steel ingot production (thousands of tons) +1,532 1,430 

Production of automobiles and trucks #130,744 133,141 168,267 62,880 

Engineering const. awards (Eng. News-Rec. 4-week daily av. in thousands) $54,396 °$54,488 $47,570 $17,083 

Powe er output (millions of kilowatt-hours) 9,103 8,825 8,512 4,238 
and condensate production (daily av., thousands of bbls.) 6,268 6,441 6,557 4,751 

Serdar tos sechemiae _ ae ‘thousands of tons). 1,200 1,451 1,529 1,745 

Paperboard production (tons eoecervecccccs ’ 239,499 227,077 251,865 167,269 


TRADE 
65 68 72 


) 51 51 58 
from same week of preceding year) +5% +3% + 5% 


Department 
Business failures (Dun and eet, SRM)... eccvendenss eee eeee ene 188 192 182 


PRICES 
Spot commodities, daily index (Moody's Dec. 31, 1931 = ‘109 A 428.0 434.7 
Industrial raw materials, daily index (U.S. BLS, 1947-49 = 100) . 86.3 87.1 85.7 73 


on Paso (U.S. maa 1947.49 = 100) ‘ 98.4 99.6 91.5 t+75.4 
19.0¢ 19.2¢ 21.0¢ 17.5¢ 


° 144.6 140.9 141.7 ++76.4 
cheng ton) . $27.33 $26.75 $44.58 $20.27 


per peter om Connecticut eo DE PARSE aaah eeediverées . 30.000¢ 30.000¢ 30.000¢ 14.045¢ 
: $1.97 


(No. 2, hard and dark $2.37 $2.09 $2.20 
34.54¢ 34.23¢ 33.23¢ 30.566 


$2.25 $2.15 $2.12 


420.2 


241.5 235.6 196.2 
3.50% 3.50% 3.84% 
18% 14-14% 23% 


54,481 53,319 53,395 +145,820 


Total loans and investments, reporting member banks 81,445 81,111 81,082 79,606 ++72.036 
Commercial and agricultural loans, reporting member banks 21,524 21,558 21,884 22,643 ++9,299 
U. S. gov't guaranteed obligations held, reporting member banks 34,221 34,018 33,725 32,705 +449,879 
Total federal reserve outstanding 25,263 25,463 25,642 26,301 23,883 


MONTHLY FIGURES OF THE WEEK a SS pe 
Private expenditures for new construction (in millioms).................. July $2,276 $2,218 $803 
Public expenditures for new construction (in millions) $1,082 $1,107 $197 
Personal income (seasonally adjusted, in billions) $286.2 $287.3 $178.0 
Farm income (seasonally adjusted, in billions). . $16.5 $15.8 $18.9 
Retailers’ inventories (seasonally adjusted, in millions). tie ve de $23,016 $22,141 $9,791 
Manufacturers’ inventories (seasonally adjusted, in millions) . f $44,798 $46,160 $21,238 
Wholesalers’ inventories (seasonally adjusted, in nae, $11,770 $11,713 $5,489 
Consumer credit outstanding (in millions)...... iis alata ib $27,520 $27,411 $6,704 
Installment credit outstanding (in millions) $20,932 $20,635 $3,174 


* Preliminary, week ended July 31, 1954, , 
tt Estimate. 8 Date for “Latest Week" on each series on request. 
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GENERAL BUSINESS: 


A NUDGE FOR PROSPERITY. Administration 
plans to step up spending in the third quarter—as 


far as the debt ceiling allows 


IRANIAN OIL PACT: A TWO-WAY DOOR. This 
week's agreement is a big victory for major oil 


companies and the West 


TVA AND FED GET EISENHOWER MEN. 


SOCIAL SECURITY... 
considers reducing the scope of House-approved 


Nominations of Gen. Vogel and Balderston were _ 4,1) 


received with some reservations 


BLUEGRASS COLTS COME HIGH. At a Kentucky 


auction lost week more buyers than ever were 


eager to take the gamble 


«a doy 


IRANIAN OIL PACT: A TWO-WAY 
DOOR. This week’s agreement is a 
big victory for major oi] companies 
and the West. p. 26 
REDS TURN ON CHARM IN ASIA. 
Washington hopes for a defense pact 
as Peking’s propaganda battle shifts 
into high ....... p. 86 


Business Abroad Briefs p. 89 


. tA 7 Ne? Oa 

THE DRUGS: LESS THAN WONDER. 
FUL. Overall sales and ecrnings of 
ethical drug companies have tilted 
downward p. 70 


AMPLE WARNING . was given 
to preferred shareholders of Com- 
monwealth Edison before its conver- 
sion deadline p. 78 


Finance Briefs ....... p. 79 


K a ee ' 
COAL: NO DEMANDS FOR NOW. 
Lewis probably couldn't get a better 
contract for UMW under present 
conditions p. 90 
PILOTS FIGHT FOR 8-HR. FLIGHT 
LIMIT. TWA and United may follow 
American's pilots who walked out in 
protest ....... p. 91 
WATERFRONT FILM DRAMATIZES 
THE REAL. How “On The Water- 
front” lines up with the New York 
dock situation p. 94 


Labor Briefs ... ..p. 98 


Business Briefs 








Business Outlook .. 
Washington Outlook 
International Outlook . 
Personal Business ... 


The Trend 


Figures of the Week. .-.. 
Local Business .. 
Readers Report 








A COUNTRY DAY LIVENS STAY- 
HOME VACATION. It was part of a 
program that RCA has set up for em- 
ployees at its Camden plant. p. 106 


Management Briets 


“RULE OF REASON”. FTC is faced 
with decision involving Robinson- 
Patman Anti-Price Discrimination 
Act . p. 31 


WONDERFUL MONEYED WORLD 
OF SPORTS. Sports Illustrated, the 
new Time, Inc., weekly, will soon 
make its debut p. 54 


UNEASE ON MAGAZINE ROW. A 
look at the publishing industry shows 
a cloudy near-future, but the long- 
term trend is up p. 63 


FTC ON COFFEE. Scattering blame 
for high prices, the long-awaited re- 


dorf, purchased the chain this week p. 31 


“RULE OF REASON.” FTC is faced with decision 
involving Robinson-Patman Anti-Price Discrimina- 


HILTON’S STATLER. He cutmaneuvered Zecken- 


9] 


is a hot issue as Senate 


HELIUM ... plants run by Bureau of Mines we 
be sold as rumored last week 


port recommends tighter exchange 
controls ....... aid ca p. 66 


Marketing Briefs ..... p. 68 


A BOOST FROM EARNINGS RE 
PORTS. The market got another up 


1-quarter 


ward push from _ seco 
p. 100 


reports 


THE ECCLES BROTHERS: A TEAM 
THAT’S MOVING FAST. Here's how 
Marriner, the financier of New Deal 
fame, and brother George keep their 
empire growing (cover p. 40 


ge 
pat 


BREWING BETTER ALLOYS IN A 
VACUUM. Industry is beginning to 
find all sorts of uses for vacuum 
melted metals p. 110 
THE GAS TURBINE GOES TO SEA 
Packard and Rolls-Royce are work 
ing on marine-type turbines for the 
Navy p. 114 
Production Briefs p. 116 
NEW PRODUCTS p. 118 


WRITE-OFF BOOST FOR BUSINESS 
Pending tax bill provides for quicker 
recovery of capital expenditures with 
new rules on depreciatio: p. 48 
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Ready for the plunge to a new world depth record, the diving “bubble” beneath the hull is a specially designed 
chamber made of cast nickel-chromium-molybdenum steel to resist high pressures at the sea bottom. 


orld Record Dive 


This bathyscaphe ... which you 
see being lowered into the water 
... 18 especially constructed for its 
job. And cast nickel-chromium- 
molybdenum steel helps protect 
the occupants of its “bubble’’ in 
its world record dive. 

A few hours after being photo- 
graphed, the “bubble” was hover- 
ing in the climate of luminous 
creatures 2% miles down. And at 
this sunless, world-record diving 
depth, every square inch of the 


THE INTERNATIONAL NICKEL COMPANY, INC. 


sphere’s exterior was subjected 
to the terrific pressure of 5,750 
pounds ,.. 

But the 13-ton “bubble” of heat- 
treated cast nickel alloyed steel 
remained water-tight. 

Either alone or with other ele- 
ments, nickel improves hundreds 
of alloys, making possible almost 
any desired combination of prop- 
erties for meeting your specific 
fabricating or service demands. 

In steel castings, the presence of 


nickel not only improves streng' 
but also increases toughness and 
enables this property to be re- 
tained at low temperatures. 

Yours for the asking ... Draw on 
Inco’s fund of useful information 
on the properties, treatment, 
fabrication and performance of 
alloys containing nickel. 

Write for—“List A” of available 
publications. 


67 Wali Street 
New York &, N. Y, 








CALL TODAY AND BE SURE 










If you’re thinking about 
somebody or there’s something 






you want to get settled... 






don’t wonder, don’t worry 
Call Long Distance today 






and be sure. 


It’s quick, personal, satisf 
And the cost is low — 
much lower, we find, 









than most people think. 





LONG DISTANCE RATES ARE LOW 








Here are some examples 
New York to Philadelphia...... 50¢ 
Cleveland to Pittsburgh ..... 60¢ 
Chicago to Atlanta ......... $1.35 


St. Lovis to Dallas.......... $1.35 
$2.50 



















San Francisco to Boston... . 





These are the daytime Station-to-Sta! rates 
for the first three minutes. They do not include 
the federal excise tox. 


YOU SAVE TIME WHEN YOU CALL BY 











NUMBER 











BELL TELEPHONE SYSTEM 
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A Nudge for Prosperity 


@ Administration, convinced there's a business up- 


turn, plans to help it along. 


@ The program calls for stepping up of spending 
and contract letting for this quarter. 


@ One big obstacle is the debt ceiling and its 


ferocious watch dogs. 


The Eisenhower Administration, stil! 
convinced that a business upturn began 
two months ago, hopes to give that 
happy belief an assist with a solid in 
crease in federal spending and ordering. 

The goal is to spend something like 
$500-million more than would other- 
wise be called for, and then cut spend 
ing back later in the fiscal year to keep 
within the budget. If the program 
works, the effect will be to have money 
flowing freely from the Treasury, just 
ahead of the November elections. 

Official statements have bristled with 
spending talk for weeks, but it was left 
for Commerce Secy. Sinclair Weeks to 
make plain the purpose of the Adminis- 
tration. 

“The outlook is bright,” Weeks said, 
“and it can be made brighter.” 

* Letting Contracts—To explain what 
he meant, Weeks unwrapped the Fisen 
bower version of spend-for-prosperity. 
The Administration wants “to give the 
economy a little nudge’’ by increasing 
both the letting of contracts and actual 
spending in the July-September quarter. 

Other officials echoed Weeks'’s state- 
ment. The general reaction was ex- 
pressed by an agency head: “I’m sur 
prised only that Weeks said what he 
did in open session.” Other officials 
opined that the White House might 
attempt to water down Weeks’s state 
ment without actually repudiating it 

Before the Administration actually 
shakes any extra dollars loose, two hur- 
dies must be surmounted: 

¢ Policies, which for 18 months 
have generally stressed reduction of 
spending, must be reversed. The areas 
chosen A expansion include highways, 
shipbuilding, and federal aid for airport 
construction. There are signs that the 
military is hoping to increase spending, 
too. 

¢ The debt ceiling must be raised. 


Even before its booster plan, the Ad- 
ministration wanted something like a 
$5-billion rise in the ceiling to squeak 
by the first six months of the new fiscal 
vear. The debt always goes up in those 
months, because tax collections are low. 
Now the Treasury will need more head- 
room for any spending bulge. 


|. Pushing Out the Dollars 


As Weeks outlined the program, his 
own department will be the chief 
nudger. 

Highways: Commerce's Bureau of 
Public Roads apportioned $875-mil- 
lion of federal aid to states six months 
ahead of the original schedule. In ad- 
dition, the $2-million appropriated for 
roads in the fiscal years beginning Jul 
1, 1955, and Julv 1, 1956, is the biggest 
two-year total ever approved. 

Airports: The Civil Aeronautics Ad 
ministration wants $22-million to hand 
out this fiscal year to stimulate airport 
construction. The Administration is 
fighting hard for this money now in the 
Senate. It was requested originally in 
a supplemental appropriation _ bill, 
knocked out by the House, and now it’s 
in again under White House pressure. 
Verv little—if anv—of the new money 
will actually get spent this quarter. But 
CAA will get it apportioned by mid 
September. About $130-million of mu- 
nicipal bonds have already been 
approved for airport work and will be 
issued once the federal money has been 
apportioned. 

Shipping: On a smaller scale, the 
Maritime Board has approved a build- 
ing program for American President 
Lines amounting to $65.8-million. The 
company will build two combination 
passenger-freight vessels capable of car- 
rying 100 passengers. In addition, it 
will purchase four Mariner ships from 


the Maritime Administration, and two 

liners—the President Cleveland and the 

President Wilson—now under chart 

from the government. The govern 

ment’s share of the construction cost 

will come to $12.8-million 
Civilian 


officials in the Pentagon 
have been talking up military spending 
since mid-July. It started with an an 
nouncement that the Air Force would 
push out $1-billion in new contract 
in four months, ‘Uhis broke a lon 

jam that had held new contracts t 
bare minimum for 12 months 

Next the Pentagon said that 

million worth of contracts for Arm 
vehicles—mostly tanks and troop ca 
riers—would be extended a year beyon: 
their present terms. Most of this w 
is in the Detroit area. 
e Another Carrier—The Navy joined 
in with an announcement that a fourth 
carricr of the Forrestal class would be 
built in the naval shipyard in Brooklyn 
and that two additional atom-powere: 
submarines were being planned 

In actual spending, however, th 
Pentagon performance in July did n¢ 
turn up. Defense Dept. spending wa 
around $3-billion, somewhat under thi 
rate necessary to mect the Administ 
tion estimate of $37.6-billion for th 
year. Ordinarily, July is CI 
than-average month for th 
spenders. 

Among the military leader 
some talk of raising the Pe 
spending target of $37.6-billion 
was made last January. But the 
eral trend of expenditures seems like! 
to continue downward another ! 
months, no matter what the budget 
calls for. Actual outlay of mon: 
probably be closer to $36-billion 
to $37.6-billion. 

This all means that the main 
of the spending push is like! 
psychological between now and Ele 
tion Day. A realization of thi 
well have been the reason that Weel 
decided to make public what had |! 

a closely guarded Administration 


ti 


+} 


ll. Pushing Up the Ceiling 


The idea of stepping up spen 


started in the Council of Economi 
Advisers and was sold to the ¢ 


last April. The council was not af 


ibinet 





#f a major collapse. But it was afraid 
the recession would level out into a 
long period of stagnation 

Treasury Secy. George Humphrey ac 
cepted the nudge idea when he was 
ussured that the budget for the year 
13 a whole would not be exceeded. 

Heads of the affected agencies were 
then called in separately by the Budget 
Bureau, and thei 
bilities explained 

The key roles played by the council 
ind the Budget Bureau—both attached 
to the Office of the President—highlight 
White House leadership in the pro- 
gram. 

The whole idea from the 
power of the President to control the 


pending responsi 


stems 


rate at which expenditures are made 
within a fiscal year. The total, of 
course, is set by Congress. But within 
that total, the President can regulate 
spending any way he wants—in this 
case, piling it up heavier at the begin- 
ning of the fiscal year. 

¢ Complication— This is bound to com- 
plicate Humphrey’s task in dealing with 
the senatonal guardians of the present 
$275-billion debt ceiling. Last year, this 
group—headed by Sen. Harry Byrd and 
his supporters on the Finance Commit- 
tee—rejected Humphrey's request for a 
$15-billion rise in the ceiling. Byrd told 
Humphrey he didn’t need the increase. 
Events pops Byrd to be correct 


(BW—Jul.3’54,p26). 





Admiunistrat 
submits a firm request for 1 the 
ceiling, Byrd’s fnends ex; m to 
attack the nudge theory on t nds 


When the 


that business recovery 
started. 

He may 
year, because of 
budget as a whole will not 
But to Byrd and his cir: 
billion ceiling is somethin 
fended in its own right 
fiscal self-discipline. 

The nudge program coul 
up a prolonged political st: lead 
to another “no” from 
Finance Committee, wher« ( 
is powerful, 


lose some t this 
prom) t ! 


Iranian Oil Pact: A Two-Way Door 


This week's agreement opens way for oil companies 
to move back into Iran, and for lran to return to the West. 


Three years ago, backward, oil-rich 
fran defied the powerful international 
oil companies, the West, and national- 
ized Angle-Iranian Oil Co.'s billion 
dollar oi) properties, including the giant 
\badan refinery An Onental drama 
of tantalizing negotiations, diplomatic 
intrigue, international incidents, Com- 
murnist plotting, rioting, revolution and 
counterrevolution followed. At times, 
a settlement looked a breath away. At 
others, the Kremlin, working deviously 
through the lranian Tudeh Party, came 
within a whisker of seizing the country 
and cutting the Middle East in half. 

At midweck, a settlement of the oil 
crisis was al] but signed and sealed. 
There seemed almost no chance of a 
major foul-up. Observers were predict- 
ing that the Iranian Parliament will 
rubber stamp the agreement by October, 
at the latest rhat will set the stage 
for the International oi! companies to 
move back in, even as Iran moves back 
into the Western camp 
© Terms—On paper, the 
changed radically in Iran. The oil fields 
and Abadan remain nationalized. They 
will be operated by a consortium of the 
seven major mternational oil companies 
plus a small French company 

But the agreement at hand in reality 
is a resounding victory for the oil com- 
panies--the 50-50 profit sharing formula, 
and the status quo in international oil 
production and marketing. Little is left 
of weepy, wily ex-Premier Mossadegh’s 
grandiose dreams of going it alone in 
the world oi} market. ‘The [Iranian Na 
tional Oil Co. retains control of a tiny 
refinery servicing the domestic market 
plus the right to sell 10% of Iranian 
oil output 

Otherwise, the consortium will have 
a free hand to operate the oil fields and 


setup has 
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Abadan on 


a virtually cost-free basis, 
to hire and fire whom it chooses, to 
market the oil through the established 
channels. Profits, after costs and amor- 
tization will be split 50-50 between the 
consortium and the Iranian treasury 

as in other Middle Eastern oi) produc- 


ing countries and in Venezuela. The 
bulk of the sales will be to Eastern 


Hemisphere markets and the profits will 
be in sterling as in the old days 
¢ Credits—A lot of the credit for push- 
ing the deal through goes to two Ameri- 
cans—Herbert Hoover, Ir., Pres. Eisen- 
hower’s special emissary for the Iranian 
negotiations, and Loy Henderson, U. S. 
Ambassador in Teheran, Henderson was 
the unsung hero who kept the channels 
of negotiation throughout the 
long months of bitter crisis 

But Hoover is sure to get the lion’s 
hare of the glory. He actually sewed 
up the final agreement after other trou- 
bleshooters had failed-notably Averill 
Harriman, who was sent to Teheran by 
Pres. Truman in 1951 to try for a settle- 


ope Ni 


ment. Hoover took on his delicate 
assignment last September. Since then, 
he has flown the Atlantic some 14 


times and made four or five extended 
visits to Teheran. 

Hoover is a soft-spoken geologist with 
1 quick, shy smile and a matter-of-fact 
modesty. He has worked for most of the 
major U.S. oil companies in his time, 
but this was his first top-government 
assignment. He is somewhat deaf, and 
friends credit some of his diplomatic 
success to his skill at not seeming to 
hear clearly at the right moments. 

Whatever the reasons, there’s no 
doubt that he was the catalyst that 
fused the oil companies into the con- 
sortium and eased it back into Iran. 
¢ Dividing the Spoils—The settlement 


itself is complex enough to eI 
nightmares. 

‘The consortium is on 
elaborate business combin t 
AIOC is the biggest singl 
with a 40% wterest. 1 
American companic¢s—Stai 
New Jersev, Standard Oil 
Texas Co., Socony Vacum } 
share another 40%. Royal |! Shell 
has 14%, and Compagnie | 
Petroles 6%. This sharecut 
will leave AIOC in the 
Chances are that the Fre: npal 
will hand over its oil t 
Anglo-Iranian has a clos ) 
with Royal Dutch 

The consortium will 
authority over production Oil 
and products will be sold t th, 
member companies’ ma 
works, The 50-50 profit rm 
will be based on the Per f pr 
for crude—currently abc 
bbl. 

Present plans call f 
about 15-million tons of , 
23-million tons in 195¢ ling 
off at about 30-million t 195 


} te 


That compares to an t f 
roughly 40-million tons at time of 
nationalization. The Aba finer 
will handle a run-throug! t 
250,000 and 300,000 bi 
compared to 550,000 bi 
tionalization. 

Net profits to Iran pi 
$60-million to $70-milli t 
year, $11]0-million to $13 n in 
the second, and $175-mil 5 19 
million at full producti« 
year before nationalization 
netted about $45-muillion 
. Side-Step—1 he pric kh 
pensation for AIOC | 
passcd by the agreement 
AIOC between $40-mill $5 
million over a long peri fits 
lost during the product gC 

BUSINESS WEEK © Aug. 7, 1954 





Compensation for 60% of the physical 
assets will be paid Anglo-Iranian by the 
other members of the consortium in 
the form of a 10% amortization fee 
on their shares of oil sales. AIOC will 
get no cOmpensation for the 40% slice 
of the assets that it will be using itself 
on a virtually cost-free basis, and the 
value of which will be written off before 
the end of the agreement. 

* Tax Benefits—Profits of the interna- 
tional oil companies, as in other oil 
areas of the Middle East, almost cer- 
tainly will be virtually free of U.S. 
taxes. While it didn’t show clearly in 
the public portions of the agrecment, 
the deal works this way: The companies 
get the regular 274% depletion alloy 
ance granted to all oil firms. Then 
Iran will take part of its profit in the 
form of an income tax. ‘This is set 
high enough so that the oil companies 
escape virtually all U.S. taxation under 
the international convention prohibit- 
ing double taxation. 

¢ Winners—The agreement is a good 
deal for AIOC, no matter how you look 
at it. It regains a controlling position 
in Iran, buttressed this time by the 
participation of the big American com- 
panies and the discreet backing of the 
U.S. government. It wins compensa- 
tion on a_ businesslike basis for its 
losses in Iran. 

The American companies don’t 
stand to make any extra money out 
of the deal. But it clearly is to their 
long-range interests to stabilize the 
pattern of Middle Eastern oil exploita- 
tion and to snatch Iran out of the maw 
of the Russian bear. 
¢ Losers—Only clear losers from the 
settlement—aside from the Russians— 
are the other oil countries in the area. 
‘Their production spurted under the oil 
shortage following Iranian nationaliza- 
tion. It now exceeds by nearly 20% 
total Middle Eastern output before Iran 
got out of the market. Some temporary 
cutbacks in Arabia, Kuwait, Iraq, and 
the other countries probably are in 
evitable. Longer run, it is estimated 
that the increase in Eastern Hemisphere 
demand of some 300,000 bbl. per day 
per year will leave room for all. But the 
rapid expansion of the other fields of the 
last few years is over. 

* Best Terms—For Iran, bankrupt and 
on the U.S. dole for the last year, the 
bargain was the best they could hope for. 

Even before the end of the Korean 
boom, it was clear that Iranian oil 
wasn’t needed. It was just as clear that 
the big oil companies weren't going to 
jeopardize their positions in other 
countries by giving Iran a special deal. 
Nor were they going to break ranks in 
the hopes of making a quick killing at 
AIOC’s expense. That left Iran the 
choice of trying its luck in Moscow or 
accepting the oll companies’ basic terms. 

This choice was pr er Iran in Janu- 
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ary, 1951, two months before nationali- 
zation, when AIOC belatedly agreed to 
oe profits 50-50. But it took Iranians 
three years to face up to it. 

¢ History Note—The trouble began 
with the assassination of Prime Min- 
ister Rasmara who had agreed to try 
to push a 50-50 deal through the 
Majlis, the Iranian parliament. He was 
succeeded by Mohammed Mossadegh, 
who rode nationalism to nationaliza- 
tion and nationalization to prison. The 
AIOC holdings were nationalized in 
March, 1951. Averill Harriman tried 
to play the honest broker between the 
British and Mossadegh in August, but 
British technicians were forced to aban- 
don Abadan on a gunboat in September. 
A long period followed in which Mossa- 
degh kept in the political saddle by 
skillfully riding both the Communists 
and the rightwing Moslems. 

By Angust last: year, Mossadegh had 
failed to break the big companies’ boy- 
cott on his oil, negotiations had broken 
down, so had the oo economy. But 
Mossadegh’s political power miracu- 
lously was stronger than ever, although 
he was being forced into a tighter and 


- 1 


TVA and Fed Get 


two 
high-level posts this week were received 
in a mood of watchful waiting. 

Army engineer Gen. H. D. Vogel 
(left), nominee for the board of directors 
of the Tennessee Valley oer is 


Eisenhower nominations for 


something of a question mark to both 
TVA’s supporters and opponents. Some 
Tennessee Republicans, however, wel- 
comed the naming of an Army man 
with wide engineering experience. 
Vogel’s statement of accord with the 
“wisdom and feasibility of TVA’ 
eased his way with its supporters. But 
some argued his appointment meant 


tighter alliance with the Commu 
e Blunder—Then, like all tragic heroes 
he made his fatal blunder. He pe: 
mitted the Communists to demonstrat 
violently against the Shah, who had 
been quietly resisting his demagogu 
The Shah flew to Rome. Loy Hende: 
son threatened to bring in Air I 
transports and evacuate American civil 
ians if Mossadegh didn’t restore ordet 
So Mossadegh turned the troops on the 
Communist-led mobs. The next day, a 
handful of right-wing Moslems started 
a pro-Shah, anti-Mossadegh demonstra 
tion. Normally, tough Communist or 
ganizers took care of this sort of thing 
This time, they decided to punish 
Mossadegh and stood aside 
telligence men quickly picked up 
Seen Premier Zahedi, who was in 
i 


iding outside Teheran, and rushed him 
mol with } 


{ » iti 


thre 


back to town to lead the 
few picked army units. 
Within hours, Mossadegh 

jail for treason, the Shah was on 
way back home, and the way was pave 
for this week’s oil settlement. VW 
ington kept it well greased with 
$50-million worth of aid in the interim 


DEAN C. CANBY BALDERSTON 


. 

Eisenhower Men 
he was willing to carry out “‘anti-T' 
republican poli ics,’ and were r 
fight at the least sign of thi 
expected Senate approval, th 
¢ Fed--Nomination of ( 
Balderston (right) to the Fede: 
serve’s board of governors round 
statutory membership of seven 
Senate confirmed Paul FE. Mill 
Minnesota on Tuesday to fill anot! 
vacancy. Balderston, dean of the W! 
ton School of Finance and Comm 
in Philadelphia (BW--Jan.9°54,p65 
was a Federal Reserve Bank directo 
there, and a management consultant 
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Knocked down for $50,000: 
Bidding soars on Shandon 
Farm colt as summer auc- 
tion of yearlings gets under 
way at Keeneland race- 
course near Lexington, Ky. 


Shandon Farm's pastures 
are typical of the bluegrass 
country where many of the 
country’s best known race- 
horses are bred and raised. 





CELEBRITIES, among them John W. Hanes of the North Carolina Hanes and Wall 
Street, visit the barns to appraise some of the yearlings before the opening of the auction. 


and 


TREASURY Secy. Humphrey King 
Ranch trainer Max Hirsch look them over 


High 


TEXAS MONEY set a record as J. F. 
Adams bid $86,000 for top-priced colt. 


NEWCOMER Mrs. John McMahan (left) 
tulks racing with veteran Elizabeth Arden. 


Bluegrass Colts Come 


rhere’s no depression in the horse 
business, 

Kentucky breeders put 344 thorough- 
breds up for sale last week near Lexing 
ton at the Breeders’ Sales Co.’s 11th 
annual auction of selected yearlings. 
These youngsters, which didn’t even 
have names, brought just over $3.4-mil 
lion. The average was $9,940, the high- 
est ever. Top price of $86,000 broke 
all American records. And the excite- 
ment will be more or less duplicated 
next week at New York’s storied Sara 
toga when 289 yearlings go under the 
harmmer at the Fasig-Tipton Co. sales. 

People pay these prices even though 
they know that only two races out of 
every hundred offer purses that hold 
out any hope of a payoff. Many of 
these yearlings never will go to the post 
in a big race, much less win. 

The fact is that no man, regardless 
of his experience, can tell how much a 
thoroughbred yearling is going to be 
worth (a) as a racehorse, and (b) as a 
stallion when his days at the track are 
over. 
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It used to be that only a few, mostly 

men of great wealth, took the gamble. 
They raised their own horses for the 
most part. If they reckoned their losses 
at all, they charged them off to experi- 
ence. 
* Time and Taxes—Time and the tax 
laws have changed all that. Each year, 
new people try racing, either as a busi- 
ness or a hobby. 

In the Breeders’ Sales jam-packed 
pavilion at Lexington’s Keeneland race- 
course, veteran horsemen couldn't have 
placed some of the names and faces: 

¢ F. J. Adams of Fort Worth, re- 
tired vice-president of Gulf Oil, head- 
ing a syndicate paying $86,000 for a 
chestnut colt offered by Clifford Mooers’ 
Walnut Springs Farm. 

¢ Mrs. John McMahan of Cam- 
arillo, Calif., ranch owner, who paid 
$60,000 for a chestnut colt from the 
consignment of Leslie B. Combs’ 
Spendthrift Farm. 

¢R. D. Coon of Twenty Nine 
Palms, Calif., who paid $53,500 for a 
Crown Crest Farm chestnut. 


¢ Claude Hudspeth, Oregon 
grower, who laid out $40,500 f 
Stoner Creck Stud brown colt 
weren't all chestnuts). 

There were familiar racin 
too, of course: Fred Hooper 
Hoop Jr. will be remembered 
fans) paying $46,000 for on 
a total of nearly $120,000 for 
and a filly; Andrew Crevolin 
Determine won this year's K 
Derby) paying over $80,000 for 
and two fillies; Larry McPhail 
of baseball fame) paying $2 
two fillies; Hasty House Farm 
Mrs. A. E. Reuben of Toledo 
Hasty Road has won over $40! 
paying more than $45,000 f 
colts and a filly and bidding 
Adams for the $86,000 record br 
or W. Amold Hanger (constr 
aying $50,000 for a colt who 
Sams mark it with horsemen 
thing special. 
¢ Purest Blue—Blood must b« 
bluest, of course, when thi 
money is changing hands. In t! 
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of the Hanger colt, the maternal grand 
father was the one and Man o’ 
War (who was Big Red to racing fans, 
and this grandson is a blazing chestnut 
whose nicknanie tendency to 
become Littl immediate 
family 

Sire: Citation, biggest money winner 
of all time with $1,055,760. Retired 
to stud two years ago, his first foals are 
now yearlings. (Six came to the sale- 
four. colts and two fillies—without 
names, for the buyer has until the turn 
of the year, when all become two-year 
olds, to name them) 

Dam: Boat. Her name, even though 
she was sired by Man o’ War, may not 
mean much to the public. She herself 
was no racehorse. But as auctioneer 
George Swinebroad interrupted his 
chant to remind bidders: “Breed that 
old mare to any jackass down the road 
and the mule you get will be the run 
nin’est thing you ever did see.” 

Bout has sent seven foals to the races, 
Five have taken 


only 


show 5 a 


Red). Th 


every one a winner 
stake races 

There vou have what attracts horse 
men: The known racing ability of 
Boat’s foals combined with Citation’s 
Midas touch (although his ability, as a 
stallion, to pass his racing greatness on 
to his get is still untested) 

I'he Scotts--Harry B., Sr. and Jr 
own Boat could see the potential of a 
foal by Citation. And Calumet Farm, 
whose colors Citation the 
races and where he stands at stud, could 
see that a Boat foal might boost his 
reputation out of all proportion to the 
$5,000 stud fee (which could have been 
had for any number of other mares) 
¢ The Safer Way—That's the glamor 
and the gamble--of the breeding busi 
ness. But breeding is safer than racing 
Barring unusual accidents of birth and 
a pretty good 


who 


carried to 


rearing, the breeder has 
chance of a return 

The Scotts, for exampk the 
200-acre Shandon Farm near Lexington 
Their only money crop other than 
horses is about 15 tobacco 
They own 13 broodmares, keep no stal 
lion of their own. In addition, they 
board about 30 mares and weanlings for 
others; board runs $100 « month, and 
the Scotts figure they turn a very small 
proht. 
. Experience—Perhaps the Scotts do a 
bit better than some. Harry Scott, Sr 
enjoys an exceptional reputation 


own 


acres ot 


as a 


30 


MAMAN, BEBE, PAPA, Shandon Farm's Boat, no racer but a great dam, foaled colt (center) by million-dollar-winner Citat 


judge of horses; he managed the farm 
of the late Samuel D. Riddle for years, 
and now manages Faraway Farm for 
Walter M. Jeffords. Harry, Jr. is in 
charge at Shandon. They have two 
mares besides Boat by Man o’ War, and 
that doesn't hurt 

Ihe Scott’s 1954 
nine yearlings drew a total of $138,600, 
iveraging $15,400. Out of that comes 
5% selling commission for Breeders’ 
Sales Co. (The company is a cooperative 
founded during the war when trans 
portation of racehorses was banned. 
Kentucky breeders, who previously had 
shipped their yearlings to Saratoga, tried 
bringing the buyers to the horses in 


consignment of 


stead, and it worked so well they've 
been doing it ever since. Major ex 
penses are advertising, rent of sales 


pavilion and bams from Keeneland, 
and printing of catalogs. Members got 
a return of 1.98% from the 5% com 
mission last year.) 

¢ The Books—The biggest variable in a 
breeder's costs is the stud fee, which is 
likely to run from $1,000 to $5,000 but 
can go as high as $10,000. The Scotts 
figure other costs of bringing a vearling 
to the sale at about $4,000. This covers, 
in their case, a day crew of six and one 
night man. It also covers depreciation, 
which is substantia] on mares, as well as 
buildings and the wood fences that are 
the mark of the horse farm. Also, it has 
to cover any mare barren for a season. 

Suppose the Scotts’ stud fees aver 
aged out to around $3,000. At that rate 
their profit per yearling was perhaps 
$7,000. 

Expenses of keeping these yearlings 
after they are sold varies with the scale 
of living in the new owners’ stables. 
However, it probably comes down to 


$450 a month. And, even before one 
is ready to run, the entrv fees start 
Now consider some racing facts of 


life: More than 24,000 horses took part 
in races in the U.S. last year; if all had 
shared equally in the purses paid, the 
pot for each would have been only 
$3,000. But a great many starters fin 
ished neither there nor thereabouts and 
so won nothing at all 

And here are two object lessons on 
buying vearlings: 

Highest price ever paid for a yearling 
up until last week was $75,000 for New 
Broom (at Saratoga in 1928), and he 
scarcely could run a lick. Al! told, he 


won one race, 


Top-pticed colt at carlic 
ales was $66,000 Penck ( 
He not only couldn't run 
good at stud cither 
Hope, nevertheless, spr 
e There’s always 
“steal” something. Dark St 


for $6,500 at the 1951 Br 
won the 1953 Derby. and 
was had for $12,000 and we 54 


Derby. Then there was | 
l'om Gray who got Oil Ca; 
000 in 1948 and went on | 
000. 
e Colts from the 19 

sales have taken seven st tl 
$100,000 or more this vear 

Owning a racing stabl 
vantages, not all of them t I 
the new owner, there’s alwa 
for thrill of seeing hi m 
down in front. More sor 
the constantly growing si 


money, Total purses on 
were $134-million in 1929 li 
in 1945. $50-million in |! toy 


lion in 1952, and $73-milli 

Tax angles get 
though these can be exagg: 
owners fall victim to the t} 
bars losses of $50,000 or fi 


mto tI 


successive years; this can n <tr 
tax not just on the fifth « 
five. 
¢ Convertible—And then 
be an important, and fair! t 
The estate of Royce G. \ it 
head of Electric Auto-l d 
nearly $500,000 in a d ' 
Keeneland immediately 
ling auctions 

Breeders’ Sales, incident d 
dispersals only in conne t 
twice-a-vear auctions. | 
the other hand, will ho 
any time and at any pla U.S 


or Canada. Fasig-Tipte 
from Breeders’ Sales in th 
mercial venture rather th 
tive, and that it aucti 
training in addition to y 
The varied charms of 
are constantly drawing nm 
the business. Don’t be 
these davs if you 
Carrot-This or Carrot-T 
around the tracks unde: 
one such newcomer. Joc 
fornia carrot king, paid | 
Lexington and Saratoga 
came back to Keeneland 


sce 
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“Rule of Reason” 


FTC must decide if it 
can allow price discrimination 
where there is no evidence of 
hurting competition. 


Ever since the new Republican ma- 
jority took over the Federal ‘Trade Com- 
mission about a year and a half ago, it 
has been trying to put what Chairman 
Edward F. Howrey calls a “rule of rea- 
son” imto its enforcement of some 
rather vague antitrust statutes. To this 
ond, FIC has been making its lawyers 
come up with pretty strong evidence 
that a company accused of an antitrust 
violation has actually hurt competition 
generally. 

This “rule of reason” rejects the old 
Democratic FTC's approach to anti- 
trust cases—the so-called “per se” doc- 
trinc. Under “per se” FTC lawyers 
merely had to convince the commission 
that an accused company had acted in 
such a way as to create the “reasonable 
possibility” of competitive injury. 

* Trial Examiner—-Now FTC is faced 
with a do-or-die decision on its “rule of 
reason.” 

The issue is plainly drawn in 
un initial finding this week by one of 
its own trial examiners in a Case invols 
mg the Robinson-Patman anti-price dis 
crimination act so dear to the hearts of 
small businessmen. 

Robinson-Patman says, in effect, that 
a manufacturer or distributor can’t sell 
to customer A at a lower price than he 
sells to customer B if companies A 
and B compete with each other. That's 
illegal price discrimination, unless you 
can prove: 

¢ That you had to cut prices to 
one customer to mect in good faith a 
competitor's lower price. 

¢ That you were able to cut prices 
to one customer because of the cost 
savings involved in his large volume of 
purchases. 

The second point—cost justification 
is the basic issue in this week's decision 
by FTC trial examiner Frank Hier 
egainst C. E. Niehoff & Co., a Chicago 
automotive parts manufacturer. 
¢ Parts Maker—Nichoff, which sells 
about $2-million worth of auto brake 
parts, ignition parts, and testing equip 
ment each year, got tay ct up with the 
Robinson-Patman law by giving some 
of its 926 jobbers no discount at all, 
while others got discounts ranging as 
high as 17% depending on how much 
they bought. 

Hier really put the “rule of reason” 
spproach on the line for the commission 
when he cited a cost-justification de- 
cision by the Supreme Court in the 
Morton Salt case, which was pressed by 
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the old FTC. In this case the high 
court said Clearly that to prove a viola- 
tion, it’s enough to show (1) that pnce 
differentials were given to competing 
customers (2) that customers would buy 
from a competitor for a difference of a 
few cents per item or pound, and (3) 
that it isn’t necessary to actually prove 
injury to competition. All FTC lawyers 
had to show is “reasonable possibility” 
of such injury. 

¢ Affirmative—The new commission 
put its own twist on this in a ruling in 
a narrow case involving General Foods. 
It said that “reasonable probability of 
injury to competition must be affirma- 
tively proved” by the FTC staff. 

Basing his finding against Nichoff on 

the Morton Salt decision, Hier told the 
commission that the price discrimina- 
tions given by Nichoff “are more sub- 
stantial, comparatively,” than those 
given by Morton Sait but that he found 
nothing to show they had actually 
injured competition. If there is to be a 
new rule, Hier said pointedly, it’s up to 
the commission to apply it now in the 
Niehoff case. 
* “Good Faith”—Hier lobbed another 
hot one up to the commission, too— 
how does a seller prove he was trying 
in good faith to meet an equally low 
price of a competitor? Hier deared the 
commission might buck the case back 
to him to decide this question—so he 
took his stand, even though he ad- 
mitted he didn’t have to. 

Hier doubted that it is possible for 
Nichoff to prove it was meeting a com- 
petitor’s equally low prices—there are 
too many competitors cach handling 
hundreds of differently priced items. So 
Hier ruled strictly on the Supreme 
Court’s finding in an early basing point 
case: The price discrimination has to 
be (1) temporary, (2) localized, (3) indi- 
vidualized as to a given competitor, (4) 
not part of a pricing system, and (5) 
defensive, rather than aggressive—or else 
it’s illegal under Robinson-Patman. 
Nichoff’s defense on this, Hier found, 
didn’t even come close. 

Hier also ruled on some other issues 
wrapped up in “good faith’ in swing 
discounts to keep business. He uphel 
Nichoff's officials as being reasonably 
prudent businessmen, who had no way 
of knowing, or reason to know, whether 
or not their competitor's prices were 
illegal—a factor that can make a differ- 
ence in some cases. 

And he found that some of Nichoff’s 
discounts could be justified on the basis 
of cost savings—but the only cost sav- 
ings that could be broken down on a 
per customer basis were the cost of 
producing its catalogs, which account 
for about one-third of its $100,000 ad- 
vertising budget. Other costs—magazine 
ads, direct se ling costs, and other sales 
expenses—couldn't be broken down, 
Hier said. 


Hilton’s Statler 


Purchase of big chain 
hotels makes Hilton by far the 
largest hotel operator in the 
world. 


Hilton Hotels Corp., Chicago 
maneuvered William Zeckendorf, N 
York realtor, this week for control of th 
50-year-old Statler hotel chain Ch 
deal will make Hilton by far the biggest 
hotel chain in the world 

Conrad N. Hilton announced that h 
had signed a contract with the Statler 
heirs and the Statler Foundation and 
trustecs in Buffalo to buy 753,000 
shares of their stock for $50 a 
This purchase represents almost 
of the shares outstanding 
¢ Surprise Move—The announcement 
came as a surprise both to Zeckendorf 
and to the Statler operating crew. Just 
a few weeks ago, Zeckendorf, as boss of 
Webb Knapp, Inc., had offered to buy 
all jiteaiting shares for the same $50 
price (BW—Jun.26'54,p27). Statler 
directors, led by Pres. Arthur F. Doug 
las, recommended that the offer be a 
cepted. 

On Friday, stockholders were to hay 
voted on the proposal. 

But, on the Tuesday before, Hilton’ 
announcement pulled the rug out from 
under the deal 

On Wednesday, Zeckendorf 
ently decided not to fight. He wired 
congratulations to Hilton, urging him 
to retain the present management—th 
“basic reason for the success of that 
great hotel chain.” 

Armed with the 753,000 shares, plu 
a considerable number picked up els: 
where, Hilton was prepared to go to 
the meeting and defeat 7.cckendorf 
proposal, which required a two-third 
vote of the more than 1.5-million s! 
outstanding. 
¢ $76-Million Venture—It has been 
known for a long time that the Statler 
chain—which last year netted almost 
$4-million—was for sale. The cl 
owns eight hotels and has two 
construction. 

To get the 


sh ire 


ippar 


roperty, Zeckendor 
dickered with management 
owned little stock. Hilton 
rectly to the heirs and trustee 
reportedly paid them $8-million in « 
Other stockholders will get th 
$50-a-share offer in the near futu 
cording to Hilton spokesmen. If they 
all sell, the whole transaction wil! 
Hilton about $76-million. He pla: 
finance chiefly through mortgag 
debentures. 

The Statler purchase gives Hiltoy 
total of 26 buildings owned or un 
contract, with about 30,000 





Social Security ... 


. + + is @ hot issue, as 
Senate takes up a bill reduc- 
ing scope of the House-ap- 
proved plan. 


Early in June, the House passed a 
Social Security bill that was about all 
any Administration ask. It ex- 
tended coverage, increased benefits, and 
liberalized retirement test provisions. 
At the same time, it took steps to keep 
the program actuarially sound. 

The House hewed closely to what 
Pres. Eisenhower had requested. In 
fact, it was so liberal that many Demo 
crats, who vegard this New Deal-born 
program as a Democratic preserve, 
grumbled ubout political poaching. 
Actually, GOP policy councils decided 
as long as a year ago that an expanded 
Social Security program was their best 
vote getter. 

This week, however, the Senate pre 
pared to debate a Social Security bill 
reported by its Finance Committee that 
was less generous than what the House 
offered the old people. While it keeps 
all the benefits and liberalizes 
turther some provisions, it reduces Cov 
erage nearly 4-million from the 10-mil- 
lion expansion the House had voted. 
¢ Complications—This situation raises 
two big problems 

House Republicans fear that the 
Senate bill will not only reduce some 
of the broad appeal of their bill, but 
may subject Republicans to charges of 
discrimination in coverage. 

The House bill increased coverage by 
2 total of 10-midlion—mostly by bring 
ing in dentists, lawvers, self-employed 
accountants and engineers and omitting 
only physicians from this enlargement 
of professional coverage. The House 
included 3.5-million farm operators and 
provided an elective formula for cover- 
mg state and moinicipal workers. This 
would be added to the $1.7-million now 
covered, and would leave onlv 1.5 
million workers in the country not 
covered (BW —Mav29'54,p32). 

The Senate climinated coverage for 
farm operators, and for all 400,000 
in the professional categorv—leaving 
new coverage at slightly over 6-million. 

Administrators—statisticians and fi 
nancial experts of this gigantic program 
are worried that the changes may upset 
what they describe as the “actuarial 
balance” of the program. That is, they 
say they need all the 10-million people 
in the House proposal contributing 
Social Security taxes in order to pay 
for the liberalized bencfits 

This growp figures actuarial balance 
by adjusting long-range estimates on 
contributions and benefit payments, in 


could 


even 


32 


volving population growth, employment 
assumptions, and interest rates. Then 
the object is to keep contributions com- 
mg in at a rate saflicienth greater than 
benefits being paid out, so as to main- 
tain a “healthy” reserve fund. This 
fund is to provide a cushion in meeting 
payments 40 to 50 years hence when a 
large chunk of the population will have 
reached benefit entitlement. 

¢ Less for the Kitty—The contrast be- 
tween the two bills is this: Under the 
House bill, the trust fund would build 
up to around $110-billion by the year 
2020, while under the Senate version 
the fund would attain a peak of $52- 
billion in 1990 then fall off sharply 
to $13-billion in 2020—which broadest- 
possible-coverage advocates say is far 
too low. 

Here are other differences in the 
bills, which will be easily compromised 
xcfore the measure goes to the White 
House 

Farm workers: The House set the 
earnings figure for farm workers at 
$200 annually for all emplovers. The 
Senate extends coverage to farm work 
ers who are paid at least $50 a quarter 
by one employer. 

Retirement test: The House liber- 
alized provisions so that a retired worker 
could earn $1,000 a year before losing 
his benefits. The Senate raised the 
earnings ceiling to $1,200. Both bills 
provide that for every unit of $80 above 
the ceiling earned annually, the bene 
ficiary would lose one month's benefits. 
At present, a retired worker may earn 
no more than $75 a month in covered 
cmployment. The House continued the 
existing law of 75 as the age at which 
the retirement test ceases to apply. 
The Senate reduced it to 72 

Public assistance: The Senate ex- 
tended for two vears—as against one 
for the House—the present formula for 
federal payments to the states for public 
assistance to the aged, blind, disabled, 
and dependent children. 

Lump-sum death benefits: The Sen 
ate bill deleted the statutory maximum 
of $255 for lump-sum benefits, thereby 
fixing the limit at three times the 
primary insurance amount. The House 
keeps the $255 lump benefit 

State and local workers: The Senate 
bill modifies the referendum provisions 
on voluntary coverage of state and 
local government workers to require a 
favorable vote by a simple majority of 
eligibles. The House called for a two 
thirds majority, with half of those 
eligible voting. 

All the changes would become effec- 
tive in January, 1955, except in the case 
of benefits. And on benefits, both 
House and Senate versions were in 
complete agreement: A formula would 
provide for the stepped-up benefit pay- 
ments to begin in October—one month 
before the Congressional elections 


Helium... 


. - « plants run by the 
Bureau of Mines won't be 
sold, contrary to word circu- 
lated last week. 


Last week, Interior S 
McKay approved a_ rec 
that the Bureau of Mine: 
production of helium to pri 
(BW —Jul.31'54,p34). Im 
hoarse shout of protest 
a multitude of congress 
ment officials, and busin 
One cry rang out partic 
and clear: “Giveaway! 

This week, with the cr 
in his ears, Under Se: 
Ralph Tudor said: “We s¢ 
helium picture a numb 
particularly with respect 
security, which call for 
cautious consideration.’ 
Dept. had been misunderst 
said. The Bureau of Min: 
sell its helium plants to 
¢ Report—Th« helium 
arose from a long list of 
tions for reorganization 
of Mines. The recomm« 
been drawn up by a five 
mining experts called in | 

Helium production ha 
ernment monopoly since | 
five experts felt private 
easily take over the busin« 
observers felt otherwis« 
ments centered largely on 
of national security 

Helium was once use 
tirely for inflating lighter-t 
but today it goes into ro 
plays a part in secret atom: 
Demand has been going ' 
the government's four pl 
152-million cu. ft. of the 
they're expected to produ lion 

Government agencies bt yf the 
output. They get the h it cost 
from the Bureau of Mine: mercial 
users pay a slightly high Some 
government people argu elium 
costs to the government 
or triple if the indust: 
into private hands. Cost 
users would probably ris¢ 
¢ Metals—The five expert 
Bureau of Mines also 
that the bureau’s zirconit 
ium production be sold t 
dustry. These metals, lik 
used for defense purpos« 

The bureau plans to cont 
ing both until private 
enough to meet defens« 
industry's titanium output 
fast, and the bureau ex; 
producing the metal in Oct 
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The absolute simpliciry of Allen-Bradley Solenoid 


Controls ... the ONE moving part... is your guarantee 
of millions of trouble free operations. The double break, 
silver alloy contacts require no cleaning, filing, or dress- 
ing-——this means “savings” in maintenance costs. Further- 
more, On constant guard, day and night, are the reliable 
relays that provide full motor overload protection ...a 
real “shutdown” insurance for busy machines and pro- 
duction schedules. 

The insatiable search for better “Quality” at Allen- 
Bradley is one reason you secure so many “plus values” 
in control at no extra cost. Take advantage of the thou- 
sands of research man-hours a year that go constantly 
into improving Allen-Bradley controls. Call on your 
nearest Allen-Bradley sales engineer for prompt, “on-the- 
spot” motor control counsel. 


Allen-Bradley Co., 1332 S. Second St., Milwaukee 4, Wis. 
In Canada—Allen-Bradley Canada Limited, Galt, Ont. 


@ Te 


Bulletin 800T Oiltight Push 
Button and Selector Switch 














The Allen-Bradley Controls which 
operate the “‘Clearing’’ Press 


Bulletin 806 Ro- 
tary Pilot Switch 


Dain 709 Solaad ta ALLEN- BRADLEY 


er, Size 5. Rated: 100 hp, 
200 5 00 Bp, 100900 ¥. SOLEN@ID MOTOR CONTROL 


ven 
SS UALITY x 











Cuts costs. Here, 
push-button brushing 

finishes both sides of 

brass discs at « rate of 

15,000 per day. Does o 

more uniform job many times 
fuster than former hand method. 


j 


could save you slalasnele of dollars 


| raed day, Osborn Brushing Specialists make 
startling improvements in production jobs such 
as shown above. They do this by studying cleaning 
and finishing operations and making an Osborn 
Brushing Analysis . . . a written report with recom- 
mendations on all jobs which can be improved with 
the latest push-button brushing techniques. 


An OBA in your plant may save you thousands of 
dollars. It won't cost you a cent. Ask for an OBA! Cal! 
or write The Osborn Manufacturing Company, Dept. 
A-43, 5401 Hamilton Avenue, Cleveland 14, Ohio. 


Osbor Brusking Analysis 


TO HELP YOU DISCOVER HIGHER QUALITY AND LOWER COSTS WITH POWER SRUSHING 


uM 
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Lake ore carriers are fee! 
age of steel operations 
Steamship Div. of U.S. St 
lay up 15 of its 59 bulk 
next month; a year ago 
came Oct. 20. Stocks of 
Lake ports at end of Ju! 
than last year, though on 
tons had been brought 
season, nearly 18-million t 
a year ago. 


+} 


Metal allotments to milita: 
producers for the fourth q 
7% to 15% below the pri 
the Office of Defense Mob 
Rations to defense prod 
clude 651.000 tons of st 
lb. of copper and copper 
and 107-million Ib. of alun 
° 


A three-way merger of | 


bins Mills, and American V 
latest rumor for the corp: 
of these textile giants (BV 
p50). ‘Textron’s Roval I 
ready had a 45% stock 
American Woolen, now 
41% of Robbins stock 
Stevens & Co. The tripk 
provide strong diversificati: 
and worsteds, svnthetics 
rayon. 

* 
Spreading diversification 
& Rubber Co. may go 
General Tire is trving t 
stock interest in Motor Pr 
of Detroit, maker of appli 
parts. The offer: $7-mill 
300,000 of the company’s 4 
standing shares. Previous ‘ 
purchases were stock deal: 

° 


Continental defense wi)! 
the Air Force A longs 
rivalry ended when Defer 
son announced that th 
would direct the Arm: 
installations and the Na 
planes in the warning 

as its own planes. Air For 
Chidlaw is the boss 


Aluminum price boost 
by Alcoa at midweek. Ff 
mediately. 0.7¢ was tack 
per-lb. price of ingot, br 
22.2¢ a lb. on pig. The 
per Ib 

6 
Uranium production in t 
new record in first half 
Atomic Energy Commiss 
formed Congress in it 
report. 


‘ 
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it takes More 
— THAN A BUILDING 


TO PRODUCE INDUSTRIAL JU/Cy — [100 


¥Y Versatile Labor 


Georgia’s vast industrial growth 
demonstrates the Georgia work- 
or’s intelligence and ability. 
Georgia provides many ad- 
vantages for a healthful life, 
with unlimited facilities for rec 
reation and bettey living. 


“ Water & Power 


Abundance of soft water supply. 
Coal is nearby, noturc!l gas is 
increasingly available. Electric 
power is plentiful and reaches 
every community in Georgia. 


¥ Industrial Sites 


Georgia’s amazing backlog of 
natural and physical resources 
mokes it possible to locate easily 
cand advantageously in this ver- 


Industry is on the 
move to Georgia — 
where an apprecia- 
tive spirit of wel- 
come awaits new enterprises. 


¢ 
$4 ecorgia is a busy state — busy 


supplying a wealth of goods to every 

part of the world. Behind this modern- 
age success story lies a wealth of vast re- 
sources and rich opportunities — strategically 
located for expansion in many industrial 
endeavors. Over 7,100 new firms — including 
many of America’s top industrial names are 
finding that it’s good business to produce in 
Georgia. If you’re planning to expand — if 
you want new, fertile fields... by all means — 


see what Georgia so abundantly offers you. 


VY Great, New Markets 


New industries flourish in Geor 
gia — because of the newly de- 
veloped, easily accessible con- 
sumer markets in the immediate 
area. Everything from Automo- 
biles to Zippers is being pro- 
duced profitably in Georgie 


Y Transportation 


Georgia is the strategic hub of 
the Southeast — served by 34 
railroads, over 1000 trucking 
lines, 118 bus lines and large 
airports. It is easy to move goods 
in Georgia. 


V Great Agricultural 
State 


conditions ~ plus nine climatic 


Ideal cultivating 


zones contribute to Georgia's 
record variety and fabulous pro- 
duction of soil products. 


Nelson M. Shipp, Secretary 
100 State Capitol 
Atlanta, Georgia 


Please send your latest facts and figures on Georgia's 
Industrial advantages to personal attention of 


1-W 





We invite your inquiry on 


manufacturing and distributing 


facilities. 


FIRM 





ADDRESS. 





CITY. 
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ARITHMETIC HELPED HIM BEAT PARAPLEGIA 


When we put truck-driver Harry L. on an airplane in Los 
destination: Liberty Mutual Rehabilitation 


Angeles — 
- he was a discouraged human being. 


Center, Boston, Mass 


You'll soon see why. 
He'd been in the hospital for about four months. A big 


truck in his employer's freight yard had crushed and partially 
parelyzed the lower part of his body. Fine surgical care had 
done wonders, but he had little muscular control. That was 





where physical restoration took 
over at the Rehabilitation Center. 

But this story isn't about physi- 
cal restoration, Liberty Mutual's 
rehabilitation techniques go far be 
yond that. The biggest problem was 
to find a new life and new courage 
for Harry. To go back to truck driv- 
ing was out of the question. 

Harry was given aptitude and 
intelligence tests, with remarkable 


LIBERTY 





INSURANCE COMPAN Y 


ROME OFFKE BOSTON 


We work to keep you safe 


results. His 1.Q. was found to be very high. H 
mathematical aptitude — was obviously fitt« 
figures and detail work. His employer agreed t: 
and train him as a “freight rater,” a job that 
stantially higher pay than he'd ever earned bef 
What happened? Harry’s self-confidence 
mediately. He worked hard at the Rehabilitat 
in four months was able to walk quite norm 
——_—_—_——— to California to start 
Rehabilitation is 
of Humanics — the I 
program that makes : 
employer. Humanics 
4 MUTUAL ance costs, reduces 
cost of accidents 
creases profits. Fo 
call Liberty Mutual 
us at 175 Berkeley 
Massachusetts. 
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WASHINGTON OUTLOOK 
bie the Anew ies Se debt calling row and will add to 


AUG. 7, 1954 That’s the nudge-business-with-spending polley (page 25) that made 
headlines during the week. It originated with Eisenhower's top economic 
advisers. In April they were worried. The downtrend was on and the 
summer doldrums were just around the corner. And around the nex! 
corner was November with the House and Senate elections. So they decided 
that the government should step up its spending and ordering rate. 


The theory is simple. The advisers reasoned that if the government 
A WEEK paid faster and put out orders quicker, then Peter would step up his business 
with Paul and thus stimulate the economy. 


SERVICE Now the Democrats ¢laim they smell polities. They charge the GOP 
is trying to create a third-quarter climate that will influence the votes in 
November—get things rolling by then, even if the setup means less of a 
government stimulant later on. 
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Here’s the angle on the debt: Congress ignored Eisenhower last year 
when he wanted the ceiling upped from the Democratic-set $275-billion top 
He argued it was necessary to accommodate deficit financing, just aliead. 
But he kept the debt within the ceiling for the 12 months ending June 30 
Now he argues once more, the ceiling must be raised for this year’s financing 


The spending-ordering policy aggravates the problem. Federal income 
doesn’t come in evenly over the year. It’s down from July to December, 
then bulges when Mar. 15 rolls around. If the nudge-business policy works, 
spending in this quarter might go up as much as $500-million—on top o! 
the regular bills and thus make the ceiling more cramped. Eisenhower's 
advisers knew this when they sold the “nudge” idea. But they didn’! 
expect Secretary of Commerce Weeks to be so blunt about it in public 

The prospect is for a ceiling rise—maybe $5-billion (making it $280 
billion). It will be a session-end action, with the Democrats making the 
most of the fact that the GOP doesn’t have the budget in hand after 
two years. 




















What about the get-goyernment-out-of-business promises? 


There’s progress. Eisenhower is withdrawing big government money 
The best example is that private capital now will meet some TVA power 
needs. The sale of the rubber plants is in the process of being negotiated 
But there’s no pell-mel] rush. The Senate, for example, is hesitating on 
the bill intended to push government out of business. The GOP is sensitive 
to Democratic charges that getting government out of business is a “give 
away” scheme (page 32). 
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An atom power subsidy is being proposed by the AEC staff—the 
experts who live with the atom’s development and look ahead to the futur: 
uses. Their idea is that private power companies planning additions to 
plants should now consider the atom as a fuel. The companies would figure 
costs of a conventional steam plant. Then the AEC would put up the 
difference for use of atom power. If this is adopted as policy, commercia! 
power from the atom may be only a few years away. 

— e—— 

Atomic batteries to meet home needs may come eventually. But it’s 

far off in the future. 

















WASHINGTON OUTLOOK Continued) 


WASHINGTON | Sen, Johnson got off base on this. The Colorado Democrat implied tha 
BUREAU home plants, a substitute for power line service, were very close. Hi 
AUG. 7, 1954 interview was something of a sensation. But experts debunk it. Th« 
chuckle that the phrase “homogeneous reactor’ may have misied th 
senator, even if he is a member of the atomic committee. 





















The farm as a bigger market for appliances will be touted by REA 
the goverament’s Rural Electrification Administration. 


What's behind it is this: REA loans to co-op borrowers are on a 35-yea! 
basis, with no repayment in the first five years. REA has been going | 
town, putting power into rural communities. The time to pay off loans 
starting on a big scale—-the five free years are running out. So the pus! 
will be to inerease farm consumption, step up sales revenues of the co-ops 
and thus make their commitments to REA easier to meet. The big appe: ; 
is to the dealers in electrical gadgets used on farms. They're backing REA 












interested In looking over government-owned patents? A new listin 
a book called Instrumentation is just out, with 775 inventions tabulated 
You can buy it for $2. Write the Office of Technical Services, U.S. Dept. o 
Commerce, Washington 25, D. C. Ask for the publication by order No 
111464. Patents range from laboratory to plant use. 

The text of the new tax law will soon be available. You can get copi: 
by writing the Superintendent of Documents, Government Printing Offic: 
Washington 25, D.C. Prices: $2.50 for paper bound, $3.50 for buckram. 

















Defense's take of metais keeps going down. The fourth quarter th 
year will be 7% to 15% below the current quarter, depending on the meta 


But a firming may not be many more months away. Officials estimat 
that the downtrend, which became strong last year, will be leveling off abou 
yearend, when defense hits the expected maintenance basis. This shou! 
make markets easier to judge—iron out defense ups and downs. 


C. Canby Balderston will be confirmed as Eisenhower’s second appoint: 
to the Federal Reserve Board of Governors (page 27). 


Gen. Vogel faces some opposition as the new chairman of TVA. 8u 
it’s doubtful that confirmation will be delayed. 


There’s wrangling over a new comptroller general, successor to Linds: 
Warren. The comptroller is an agent of Congress—the watchdog on how th 
monev is spent. Warren was from the House, former North Carolina re; 
resentative. The Senate figures it should fill the job this time and is backi: 
Senate Secretary J. Mark Trice. But the House has a candidate, too 
Rep. Cole, N. Y. Republican. Eisenhower is on a spot. Rather than ta! 
sides, he may decide to name a neutral. 























Defense Secretary Wilson’s manpower program stirred up a horne! 
nest. It's been kicking around for months in one form or another and g: 
ting nowhere. The reason is that the civilian agencies are very relucia 
to face up to what the military agency considers a fact of life: U.S. co: 
mitments in the world today require a permanent draft—-forced active du 
and forced service in the reserves, even in peacetime. The issue wil! | 

PAGE 38 voted on next year, when the temporary draft law expires. 


Santests copyrighted wader the general copyright on the Aug. 7, (954, teswe—Basiness Week, 330 W. 42nd St., Hew York, 















Y MuUSKegon 


AND ROLLER BEARINGS: 4° BORE TO 120” OUTSIDE DIAMETER 


Kaydon four-point contact ball bearings 
56.500 x 66.000 x 2.5625 


Four-point contact ball bearings... 


Featherweights for heavy-duty 
applications — built by Kaydon 





To keep a classified product’s overall design within 
practical limits, a major manufacturer required 
special bearings. Specifications included: extreme- $3,500 0.0 
ly thin section in relation to 66” O.D.... light 
weight ... with integral gear teeth and strength to 
withstand constant, hard usage. Furthermore, the 
bearings would have to be mass-produced. 


Knowing that KAYDON concentrates in design and 
production of special thin-section and/or high-pre- 
cision bearings, the manufacturer got in touch with 
KAYDON sales engineers. In a short time the heavy- 
duty feather-weights, shown here, were developed 
to solve the problem. 


Details of large dia., thin-section bearing shown above - 


























Similarly, for special bearings you, too, can save 
time, money and trouble by contacting KAYDON of 














Just Out! Get your copy of the new KAYDON 
Reali-Slim thin bearing catalog No. $4, 


KAYDON Types of Standard and Special Bearings: 
Spherical Roller ¢ Taper Roller ¢ Ball Radial * Ball Thrust 
© Roller Radial © Roller Thrust ¢ Bi-Angular Bearings 
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GEORGE 5S. ECCLES 


Marriner Eccles of New Deal fame is teamed up now with 
his brother George, running an intermountain business em- 
pire in banking, lumber, construction, sugar, hotels. At right, 
George and Marriner, with top V-P Marriner Browning (far 
right) and foreman, tackle bottlenecks holding up new Salt 
Lake City bank building. It’s . 


The Eccles Brothers: A 


PRESIDENT GEORGE runs operating end; here he CHAIRMAN MARRINER is active in construction, sugar, hot 
steps behind cage, talks to teller Clyde Woodcock. his time in { m Francisco. Back in Salt Lake, he greets V-P R. ¢ 
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When Marriner S. Fcc] 
pictures above and left 
the Federal Reserve Boar 
are under the New and 
uis theories and method 
reputation of an xnorthod 

Today, as a businessman 
ations fan out from Salt 
through the intermountai 
on to the Pacific Coast 
to the “unorthodox” tag 
“That may be,” he savs 
orthodox businessman.’ 
¢ How It Fits—The term 
right if by orthodox busin 
mean the chairman of thi 
banking organization with 
nearly $400-million and 
three states—a system tha 
itself, and with good 
“largest intermountain 
ganization.” 

Or if you mean the chai 
board of one of the half « 
construction firms in the 
of one of nation’s largest 
beet sugar—the president 
company-the director of 


TEAM IN ACTION: In construction office at new building, ber firm and a major farm 
brothers start 4-hr. campaign to break the bottlenecks. distributor in the Utah-Idal 
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Seated before a photo-mural of American Box Board Co.’s Wranporre Soda Ash in its continuous semicl 

plant in Filer City, Mich., are President Walter 8. Goodspeed Wranporrte also supplies the paper and pulp indus 
aml Gordon B. Bonfield, vice president in charge of operations soda, chlorine, various types of synthetic detergent 
Che Filer City plant is expected to produce some 90,000 tons of a pigment of highest quality. The interesting st 
009 corrugating medium tkis year. American Box Board uses Box Board Co.’s new process is told in pictures an 


4 


The great aspen forests surrounding 3 Aspen chips are fed into one of the 4 Cooked pulp next 

Filer City, Mich., were once considered new continuous digesters, where they bank of refiners, wher 
worthless for papermaking. Then American are cooked in a neutral semichemical liquor are broken down mecha 
Box Board instailed a new continuous pulp- —made with Wranporre Soda Ash. Wran- rated into single fibers. Wy 
ing system (using Wranvorre chemicals), potTe also makes many other organic and undergo the same caref 
which can produce over 350 tons of excel- inorganic chemicals and specialized cleaning quality checks at all 
lent pulp a day from aspen chips compounds for business and industry maximum purity and 





How American Box Board 


gets good pulp from aspen 


.-. with an assist from Wyandotte Chemicals ! 


7 WYAND«‘ 


* 4 


The paperboard industry is a growth industry, increasing its tonnage production 
an average of 4% a year. To meet increased demand for their products, 
paperboard companies have had to develop new sources of raw materials, new 
techniques for processing them. 

American Box Board Company, Grand Rapids, Mich., under the able direction 
of President Walter S. Goodspeed, has been one of the pioneers in converting 
Michigan’s aspen wood, formerly considered worthless, into top-quality paperboard 

“Chemicals played an important part in the successful development of th: 
process for converting hardwoods into high-grade .009 corrugating medium 
a process that will go far toward helping conserve America’s vital natura! 
resources,” says President Goodspeed. 

Today, using this process, American Box Board Company operates the nation’s 
largest continuous semichemical pulp mill, at Filer City, Mich. Capacity is mor: 
than 350 tons a day .. . aspen is converted from wood to paper in less than an hour 

Wyandotte is proud to be a supplier of chemicals to the American Box Board 
Company and other leading industries. If you use raw-material chemicals or 
cleaning products in your business, you, too, will find Wyandotte a good source 
of supply. Let us show you. Wyandotte Chemicals Corporation, Wyandotte, 
Michigan. Offices in principal cities. *RnG. U.S. PAT. OF? 


yandotte CHEMICALS 


Organics, Inorganics —- World’s largest manufacturer of 
specialized cleaning products for business and industry 


Wyandotte research chemists 
continually at work searching for 
ways to do old jobs better through cher 

istry ... ways to make industry more 


ductive, more profitable. Perhaps we ca 


Wyandotte chemicals help make 
American Box Board corrugated and 
fiber cartons strong, attractive and durable. 
Rowland L. Hall, purchasing manager, 
says, “We have always found Wranporre 


Pulp, snowy white and pure, on its way 
to the paper machine. Soon it will be 
fabricated into smart paperboard cartons 
for America’s leading stores. In making 


paperboard or petroleum, dyes or drugs, 
plastic or rubber, Wyanporte’s many 
chemical products play a vital role. 


products to be of uniform quality, and 
their services prompt.” 


help with your chemical or processing pro! 
lems. Why not write us a letter and s 





for AIR HANDLING 


EQUIPMENT 
CALL ON 


CLARAGE 


DURABILITY PLUS!... fans to 
efficiently master the tough- 
est air handling requirements 
.. » built beyond the de- 
mands of average service. 


LASTING ECONOMY—the ; . BANKER-ATHLE?T KE: Georg: I 1es keeps 
make of fan equipment so ate in trim at Ogden Canyon ho he’s rest- 
ing after 7 a.m. dip in outdoo 
many engineers and execu- 


tives prefer for their most short—if you mean the hea 
th business operation 

i rtant f : = 

mpertant fan jobs ¥ that in the home state 


are considered second on] 


t f 


You cannot do BETTER 
told business interests ¢ 


than come to Clarage. ct 4 chusch itself. 

ies ¢ Teaming Up—That’s th 
up that Marriner Eccles v 
somewhat bigger than it 
had left it~when he retu 
in 1951 after 17 vears im 
12 of them spent as ch 
board of governors of th 


MICHAELS ADJUSTABLE ASTRAG MTT ton ad mn 


ference besides the growth 


KEEP DOORS CLOSED ; eee ; ; tamily interests. When 


.»« help eliminate drafts and air currents ,. . keep out dirt in 1934, he had been pr 
and dust compensate for expansion and contraction of i parent banking organizat 
doors, and close, as nearly as possible, a door of any type. " Z weer f AAD Security Corp But by 19 
Made of extruded bronze, Michaels Antragals are available in = ; : brother, George S. Ecck 
several styles, two of which are illustrated here. : B| m o 

' | pictures on pages 40-41 
president. 

Che two brothers de 
from that point on in 
the family companies. ‘ 
president of First Securit 
the operating end of th 
ness, and is a director of 
other companies. Marrin 


LAER LILES 


Li 4 


a a | 





Type A Type E pa fen Be a 
may be applied to either wood or hotiow is for buiinose hollow meta! Rempe 1 ) man of the board of First 
metal bevel deers, o as a stop bead ot wood doors (double acting). ater Me : } 
ee f m setting policy tor tl 
An . : { spends about half his tim 
Write today for descriptive literature and prices. ike i interests. 
ee} ¢Oh Brother—When | 
OTHER MICHAELS PRODUCTS s a ae @| first hitched up in 195i 
Aluminum Doors * Store Fronts * Grilles and Wickets : j : lot of raised eyebrows. Sor 
Bronze Doors * Bonk Screens * Kick and Push Plates 3 é ae j that two such aggressive 
Elevator Doors ond Partitions * Tabiets and Signs yaad BS , oo tee 
Name Plote: * Check Desks * Cast Thresholds : tt. : 3 not to an stubborn gee 
Push Bors * Stoir Roilings ® Extruded Thresholds oe" into sparring partners rath 
lettering * Lamp Stenderds *¢ MI-CO Parking Meters i 35 mates. It hasn’t turned on 
Maravees © Inurnment Urns © Museum Trophy Cases 2 ’ aoa ; “When Ge orge and M 
Liferatare on any or all Michaels products will be sent on request é : ; t different view pe ints.” sat 
Ut eee ame SO “they put their cards « 
THE MICHAELS ART BRONZE CO., INC. BO Mey pat thelr cands ox 
242 Scott Street, Covington, Kentucky ee and there’s never anv frict 
Since 1870 the name Michaels hai been @ symbol of exceptionally high quality real And when thev get te 
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SCRAPBOOK: Marriner Eccles and aide 
W. F. Homer look over volumes on his 
government and business activities. 


people say now, they make a shrewd 
business combination that’s tough to 
beat in an argument. 

That was what one Salt Lake City 

businessman meant that day last 
month, when in four fast-moving hours 
the Eccles brothers broke up a series 
of bottlenecks that had been holding 
up construction of their new bank and 
office building on Salt Lake City’s Main 
Street. After the Eccles dynamo had 
done its work, the businessman took 
a long breath, and said: “You know, 
these guys are terrific as individuals, 
but as a team, oh brother!” 
* Banking Empire—The teamwork of 
the brothers begins with the widespread 
banking operations of their First Secur- 
ity Corp. This is a holding company for 
the First Security Bank of Utah, the 
First Security Bank of Idaho, and the 
First Security Bank of Rock Springs, 
Wyo. 

The Wyoming bank is something of 
a side issue, but the operations in Utah 
amd Idaho are statewide. Some of the 
branches are big volume affairs in Salt 
Lake City, Ogden, Provo, Boise. Six 
are located in military installations 
where civilians are employed; others 
in hamlets of a few hundred people. 
J'irst Security operates on the principle 
that it has an obligation to “take bank- 
ing facilities where they are needed.” 

Of course, alongside the gigantic 
Hiank of America National Trust & Sav- 
itigs Assn. in California, First Security 
might look like a pigmy. But in the 
initer-mountain area it’s the biggest 
thing in banks. In Utah, it’s the only 
hank with offices throughout the state; 
Salt Lake City and Ogden have other 
big banks, but none with more than a 
few branches. In Idaho, it is rivaled 
hoth in number of branches and in 
idaho resources by the Idaho First Na- 
tional Bank. But First Security is the 
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Your eyes will open, too, 
at this new concept of 


VIBRATION and SHOCK CONTROL 


for industrial applications 


First to recognize the advantages of 
all metal mounting systems, Robinson 
launched an entirely new concept of 
vibration and shock control. This new 
concept offers the answur to many of 
today’s unusual and exacting engi- 
neering problems. 

Outstanding feature of Robinson 
systems is the employment of resili- 
ent load-carrying cushions of metal 
wire (Met-L-Flex). These metal 
cushions are actually knitted so as to 
form a multiplicity of interlocking 
springs continuous from top to 
bottom. The result is that mounted 
equipment literally floats on a cushion 
of thousands of tiny springs. 


Performance is unaffected by grease, 
oil, water, dust or extreme tempera 
tures. Inherent high damping assures 
complete control of shock and 
vibration at all times. 

Highest standards of performance 
proven by years of severe testing in 
military installations, the Robinson 
concept is now available in industrial 
fields. 

Send for free booklet 

For full information about this 
new concept of vibration control 
whether your problem involves deli 
cate instruments or heavy machinery, 
send for booklet 850. Write or wire 
today. Industrial Division Dept. BW8 


ROBINSON AVIATION INC. 





Every Needless Step 


Costs you payroll money 


See TV's Top Drarnatic Show. 


Westinghouse Water Cooler pay-way plan 
saves hundreds of dollars every year... 


This unique plan mathematically tackles the 
problem of wasted sleps mean wasted time 
wasted time means wasted dollars. Computations 
are based on a simple Pay-Way Formula. When 
this fe rmula is applied to employe $ productive 
activities, it quickly proves that this waste can 
be eliminated, by locating sufficient Westinghouse 
Water Coolers in relation to work areas. 

Proof is at your finger tips. Flick the dial on 

the Westinghouse Pay-Way Computer. You'll 
see the annual dollar savings at a glance... plus 
the number, the type and capacity 
Westinghouse Water Coolers 
needed to effect these savinys. 
Ask to see this new Pay-Way Com- 
puter, Check the yellow pages of the 
telephone directory for your near- 
est Westinghouse Water Cooler 
Distributor, Or drop us a line, 


you CAN BE SURE...iF its 


Westinghouse 


. WESTINGHOUSE STUDIO ONE SUMMER THEATER ... Every Week 


Westinghouse Electric Corporation + Electric Appliance Division + Springfield 2, Mass. 
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only banking organization 
that crosses state lines; no 
tie area approaches its tot 
($371,535.000 at the end 
First Security passed it 
tury mark last year. It wa 
holding company in 1925 
Eccles and Marriner A. B 
the Browning firearms int 
had teamed up in bank 
earlier. Browning is n 
president of First Securit 
e Satellites—The banking 
alone makes Marriner 
Eccles big-timers in intern 
ness. But it’s far from th: 
of the Eccles influence. 1 
terests, built on the found 
their father, David Eccles 
in 1912, now take in the 
tions (all separate from ¢! 
e Utah Constructi 
the country’s biggest, and | 
intermountain area on! 
Knudsen Co., Inc., of Bi 
ates from Alaska and Ka 
nesia and Peru. Marrine: 
of the board, George a di 
e Amalgamated Suga 
million beet sugar 
factories and distributi 
Oregon, Washington, | 
Marriner is chairman of th 
¢ Anderson Lumber ¢ 
and 20 retail lumber yard 
Idaho, one of the area’s 
brothers are directors; th 
a majority interest 
¢ Eccles Hotel Co 
den’s largest hotel, the B 
and other hotels, apartn 
and office buildings in Uta 
Marriner is president, Ge 
the family owns the comp 
¢ Mountain States Im 
one of the biggest farm i: 
tributors in Utah and 
brothers are directors; the 
majority interest 
¢ Commuter— Marriner 
long training as a polic’ 
years in Washington, an 
phase of the business ope: 
best known now among 
Even his enemies agre« 
analytical mind. His a 
him as a planner, with a k 
ing sound decisions, |! 
doesn’t worry too much 
tails of administration 
Generally, Marriner 
cisco for the first two 
month, at the offices ther 
struction Co. As a m 
three-man executive com 
plenty of work to do 
side. One of his chief 
the company is as a fi 
associates say he can swift 
in cost and profit cstimat 
Through UC, Marriner 
tend far beyond the intern 
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Last month, he studied such things as 
ion mining in Peru, construction in 
Mexico, tungsten operations in Korea. 
UC’s construction operations, both light 
and heavy, take in residences, housing 
projects, power plants, dams (it was one 
of the six companies that built Hoover 
Dam), atomic and military installations, 
iron Ore stripping operations for Co- 
lumbia-Geneva Div. of U.S. Steel Corp. 

In San Francisco, Marriner lives in a 

French provincial home in Pacific 
Heights—his wife usually travels to the 
coast with him. But he considers Salt 
Lake City as his home. When he’s 
there, the executive committee of First 
Security Corp. (of which he and George 
and Marriner Browning are all mem 
bers) usually meets more often. 
* Keeping Up—Devotion to private 
business has not dimmed Marriner 
Eccles’ interest in monetary and foreign 
affairs. He still speaks occasionally on 
these subjects, and still advocates, as 
he did during his stormy years in 
Washington, a “compensatory fiscal and 
monetary policy.” 

Eccles, as chairman of the board of 
governors of the Federal Reserve Sys 
tem until Pres. Truman shoved him 
out in 1948 (he remained as a governor 
until 1951), was rigorously logical in 
his advocacy of such a policy. In earl; 
New Deal days, he was leader in the 
casy-money, casv-credit policies aimed at 
stimulating recovery. But after the war, 
tremendously concerned about the 
danger of inflation, he led the Fed in 
its running dispute with the Treasury 
over credit policies and pegging of 
government bonds. 
¢ Partner—Though George Eccles is in- 
evitably less well known nationally, h 
is far from a junior partner in the 
Eccles team. Unlike Marriner, whose 
first aim was the lumber business, 
George got into banking shortly after 
he graduated from the Columbia Uni 
versity School of Business in 1922. 

If he was ever the “little brother’ 
in the banking game, that day has long 
since passed. In more than three decades 
he has become, according to associates, 
one of the most rt men in the 
field. 

George likes to keep on the move, 
travels often, far, and fast. One recent 
week had him jumping from Salt Lake 
City to Boise. back to his Ogden Can 
yon country home overnight, to Salt 
Lake City, to Washington, and back 
to Salt Lake City. 

George is above everything else the 
efficient administrator—he moves swift 
ly, makes decisions rapidly. But he’s 
also the mixer who Iikes to be with 
and meet people, has a big smile that 
puts everyone at ease, whether it’s the 
janitor or a visiting banker. He fre 
quently entertains bankers and execu- 
tives either at his Salt Lake City home 
or his Ogden Canyon place. 
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Why not let our packaging laboratories 
design a better container for your product? 
Chances are we can save you man-hours, 
money—and storage space. There's no 
charge for this service, and no obligation. 
Have one of our engineers call. And send 
for your free copy of ‘The General Box.” 
It’s loaded with money-saving packaging 
ideas. 


ENGINEERED CONTAINERS FOR EVERY 
SHIPPING NEED. 

Factories; Cincinnati; Denville, N. J.; East St. Lovis; Detroit, 
Kansas City; Louisville; Milwaukee, Prescott, Ark.; Sheboygan, 


Winchendon, Mass.; General Box Company of Mississippi, 
Meridien, Miss.; Continental Box Company, inc., Houston 


Genetal Box 


GENERAL BOX COMPANY, 1805 MINER ST., DES PLAINES, ILL. 


* * * * & 


“One thing about these General 
Wirebounds — you can stack them 
high as you want.” 


ve ey eget. ae hee 


Write-Off 


® The new tax bill is designed to encourage expan- 


sion of private enterprise. 


@ By paving the way to a faster recovery of capital 
expenditure, the Administration hopes to offset the hoped-for 


decline in federal spending. 


Ihe new tax bill that Congress sent 
to Pres. Eisenhower for signature this 
week is designed to help businessmen 
make up their fateful 
question 

Che question boils down to this: Just 
vhat rele will business investment in 
new plant ard equipment play in the 
\mencan the next 10 
years? 

The answer that the Administration 
wants is: A very big 
enough to offset the hoped-for declin« 
in federal spending, big enough to keep 
the country growing without pump 
priming or resorting to other emergency 


minds on a 


cconomy Ove 


big rok indeed 


mcasu»res. 

A lot of the 
the new bill are carefully designed to 
load the favor of in- 
vestment, But the that the Ad 
ministration is counting on, the one 
that it thinks will be the real persuader, 
is the new set of rules on ck preciation. 
* Quicker Recovery—What the new 
rules say to management 1s that invest 
ments made after Dec. 31, 1953, can 
be recovered out of ctherwise taxable 
income at a faster pace than has been 
permitted in the past 20 years. In other 
words, management will get more free 
dom in deciding how fast it wants to 
charge oif depreciation against taxable 


specifi provisions im 


scales in more 


One 


income. 

By itself, that may look like 
much of a carrot to wave in front of 
the horse’s nose. But the U. S. has 
already had a demonstration of how de 
preciation rules can be used to give 
business a driving incentive for new 
investment. During World War II, 
ynd again during the Korean War build 
up, companies that built defense facili 
ties were permitted to write them off 
in five years. After Korea, thousands 
of companies took out some 20,000 
“certificates of necessity’ covering about 
$30-billion worth of new plant and 
equipment. 

The rules provided in the new tax 
bill won't be anything like as gencrous 
as the five-year write-offs permitted on 
defense expansion. But the Adminis- 
tration experts who carpentered the bill 


not 
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think they will give investment a tre- 
mendous boost. 


1. Getting Your Money Back 


To see why the experts have so much 
faith in the pulling power of their new 
incentives, you have to take a brief 
look at what depreciation is and how it 
gets into the tax picture 

Depreciation, to the 
simply an allowance for 
sumption. A wheel turns 
has used. ‘The wheel 
enough turns—and somebody's capital 
has disappeared. The wheel, in short, 
has worn out. The money that som« 
body put into it is no longer there. It 
has been shifted into the products that 
were made by the turning of the wheel. 

Lhe cost of the wheel is part of the 
cost of the products. ‘The manufacturer 
who owns the wheel has to get enough 
back from the sale of the products to 
cover the cost of the whecl—just 
has to get enough to cover his costs 
for labor and materials, Or to put it 
another way, the manufacturer has to 
carmark part of the gets 
from the sale of his products to 
the cost of the worn-out wheel 
¢ Which Formula?—This is where the 
complications begin. If you have a 
halfway decent bookkeeping system, it 
isn’t hard to figure what your labor 
and material for 
period of operations—say, for one year. 
But how much should you charge to 
depreciation for that period? You had 
the wheel at the start of the year; you 
still have it at the end of the year; it's 
not worn out yet, although it’s closer 
to being worn out than it was at the 
start of the vear. How can you get a 
figure that fairly represents the loss in 
value of the wheel during the vear, a 
figure that you can subtract from in 
come and put in a depreciation reserve 
to help iaies the wheel someday? 

In theory, you have an almost un 
limited choice of methods. You can 
cook up a formula that will relate the 
rate of depreciation to the rate of pro 
duction. Or you can charge off a more 


economist, 15 
Capit il con 


capital 
makes 


nd 
been 


is he 


income he 
COVCIT 


costs are any given 


usiness 


or less arbitrary amount 
period. Or, if 
bothered, you can charge 
of the wheel up as a c 
year you buy it and forge 
then on. 

¢ Straight Line—The si 
and the one busing 
assume that the 
ful life of a certain numb 
that it will lose value m« 


you 


; 


most 


don t 


I 


wheel Wi 


over that period. Say you | 


of 20 years, at the end 
the wheel will be worth 
divide the original cost 
and the answer ($5) is 
charge for depreciation 
you deduct from 
credit to your depreciati 
Accountants call this 
depreciation because the 
same year after year. If 
you get a straight horiz 
the chart. 
¢ Declining Balance—St 
fine for depreciating som« 
But in a lot of cases, 
you a deceptive picture 
asset is losing its value 
a new machine with an 
of 20 vears and then tn 
year later; the chances 
a horselaugh from the t 
95% of the original pri 
lucky to get 75% for it 
l'his reflects the fact tl 
value 


it 1 


ment loses most 
early life. Si 
your deprec iation charg« 

to the loss of value, you 
depreciation not on a sti 
on a curve that is high 
ning than it is in later 


years of its 


Accountants have all k 


metical tricks for getti 
One of them is the so 
balance method. 


Take the same wheel, 


i} 


lasting 20 years. But inst 


ing that depreciation wil! 


(straight line), start wit! 
gives you $10 depreciati: 


I 


’ 
year and leaves you with 


$90 as the amount n 
Now, apply the 10% 

that balance. Result: $ 
foi the second year, $81 
into the third 
10% to that 


SO On 


ind 


’ 


j 


vCar Ni 


Declining balance depre 
the write-offs bigger in ¢! 


and smaller toward ths 
asset’s assumed life 


trouble with it, though 
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explosion proof . 


See how easily the standard electric motor, standard gear reductipn, 
standard electric brake combine into a drive that gives the ‘RIGHT 
horsepower, the RIGHT shaft speed, the RIGHT features .. . all in 
one compact unit. Nowhere else will, you find power units that are 
so flexible, so easily adaptable, and in such a wide range of types 
and ratings. 

Master power drives ore javilleble in- thousands and thousands of 
(Y% to.400 HP) . . sin open, enclosed, splash proof, fan cooled, 
- horizontal or vertical . 

in single speed, ibavese and variable speed 


types . ,. with or without flanges or other special features 


ratings 
. for all phases, voltages 
and frequencies . . 
.. with 
5 types of gear reduction up to 430 to.) ratio ... with electric brakes 
with fluid-drive 
- and for every; pe of mounting. . Master has them all and 
so can be completely importial in nige you ial the one best 


wnits . > 


power drive for you: ‘ is am 
mo. | 


‘THE MASTER ELECTRIC COMPANY * DAYTON 1, OHIO 


sea 


easily com! 
‘Special pu 


with: mechanical or electronic variable speed 
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Plumbing fixtures 
for every home, commercial 
and mstitutional use 


SPEEDY “SPEC” 
SAVES SCALP FOR 
BUSY EXEC! 


Ta. et’ a _ 


A pioneer in transporting goods swiftly, 
and safely, Speedy “Spec’’ knows how 
vital it is for a busy executive to keep a 
step ahead of competing warriors hot 
on the trail. Today, your business has 
to have its products delivered quickly 
—and undamaged—or lose customers 
to firms whocan. That's why SPECTOR, 
with expert crews operating modern 
trucks out of 17 deuteniealietoented 
terminals, can save your scalp by 
assuring you fast, safe, delivery! 


> 





SPECTOR 





OFFICE: 2100 S$. Weloatt Avenue 
nats Cricago 8 Wineis 





the cost of the asset written off entirely 

because you always figure deprec iation 
as a fraction of the balance that remains. 
Thus, if you use the declining balance 
method with a 10% rate, you will come 
to the end of the 20th year with $12.15 
of the cost of that $100 wheel still not 
written off. If the wheel has that much 
scrap value, fine. If not, 
stick yourself with a loss in that final 
year. 

« Sum of Digits—Gen rations of sharp 
accountants with sharp pencils have 
figured out various answers to that 
problem. One is an ingenious system 
called sum of the digits 

This gives you a fast write-off in 
the early years, a slow write-off toward 
the end, and a complete write-off over 
the estimated life. 
¢ Why the Fuss?—At thi 
might conclude that a 
could safely fire his accountants and 
put the office boy in charge of the 
books. What difference does it make 
how you write off the cost of an asset 
$0 long as you get it charged up one 
way or another over a period of years? 
If you charge too little in any one year 
isn't that offset by charging too much 
at some other time? 

Actually, there are two good 
for all the fuss and feathers over de 
preciation: 

e Federal taxes are levied on net 
income after depreciation. If your de 
preciation isn’t big enough, then you 
are paying taxes on an income that is 
unjustifiably inflated. Maybe this will 
be offset by heavier from 
income in future years—but maybe the 
tax rate will be lower then, or maybe 
times will be tough and you won't 
have any income to be taxed on 

¢ Depreciation reserves are now the 
biggest single source of funds for new 
investment—bigger by than 
retained profits in 1953 and bigger by 
$4.2-billion than the value of all stocks 
and bonds issued in that year to raise 
more you put mto 


you have to 


point you 
businessman 


reasons 


deductions 


$2-billion 


new money. The 
depreciation reserves, the more you have 
to invest in new plant and equipment— 


or at least, the more you feel as if you 
had. 


ll. The Strait Jacket 


If you keep these two points in mind, 
you Can sec have 
furned for 20 years about the way the 
tax laws have handled depreciation 

Before 1934, businessmen were given 
great freedom in charging off deprecia- 
tion. The Treasury went on the theory 
that you could write off an asset only 
once and it therefore made little differ- 
ence how you elected to do it 

The trouble began when Congress— 
hungry for monev in the midst of the 
Great Depression—wanted to cut de- 


on 


preciation allowances arbitrazily by 25% 


why businessmen 


for three years. The 1 
ened at the thought of 
do to the staggering eco 
to undertake the job of t 
depreciation 
methods. 
* That Bulletin F—Th: 
up to its promise. It 
take an obscure 
department—know: 
turn it imto major 
collection. Bulletin | 
ule of official estimates 
for 5,100 separate iten 
equipment. It tells bu 
the estimated life of an 
salesman--for 
grinding machines used f 
ing are given LU yecal 
ycars Its effect has b 
ness take 
assets, thus 
annual depreciation cha 
Bulletin f° put a neat 
business, and another litt 
called ‘Treasury Ds 
the straps tight. IT'D 44 
rules that, in effect 
would be smart not on 
useful-life estimates of | 


if 


tllowance 


exampk 


’ 
. tim 
jONLCI time 


reducing t! 


also to spread depr 
equally over the official! 
of the assets. In other v 
ury gave its ofhcial 
straight line method 
Ihe Treasury n 
the door on other met! 
nessmen generally kn 
when they heard ¢ 
You'd better accept 
pected useful life of 
TD 4422 said W h if 
better depreciate a grind 
amount over each 
And so straight lin 
5% a vear for grindin 


lll. Loosening the B 


The new tax bil) i 
some of the buckk 
of Bulletin F and TD 44 
nessmen would ha 
documents ripped up ent 
isn’t going to happen 

Under the new law 
long way from free ch 
tion 

Bulletin F is 
major control device. | 
ence in the new law is t 
will not be coupled 
mandatory straight line 

What Congress has d 
plicit approval to the de 
method and the sum 
method. It has authoriz 
declining balance at doul 
line rates (that means 
20-year assets instead of 
has approved any other 
tion method that doesn’t 


going 
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The file room 


that stopped growing 


Fruehauf ‘Trailer Company saves $55,000 
by putting its blueprints on Recordak Microfilm 


In 1946 Fruchauf began microfilming its older 
engineering drawings. Not one dollar has been spent 
since for filing cabinets or room expansion. 

Only the drawings for the seven latest model 
years are kept in the files. One small cabinet holds 
Recordak Microfilm copies of all the rest—dating 
back to 1919—and there’s room to spare. Estimated 
savings to date are $55,000. 

Just another example, this, of the way Recordak 
Microfilming is cutting costs for more than 100 
different types of business...thousands of concerns. 


See how Recordak Microfilming can help you: 

(_) If you are now transcribing information from one 
record to another 

[) If you are now posting to ledger and customer 
statement 

(-) If you are now describing individual items on your 
bills 

(_] If you are now listing checks prior to deposit in 


your bank 


(_] If you are now making punched card rey» 
duplicate or using multiple carbon form 
booklets, etc. 

(_} If you are now making photo copies of recor 


These are only some of the possibilities. Yor 
double-check your routines with a Recordak Sys 
tems Man soon. No obligation whatsoever—jus' 
Recordak Corporation (Subsidiary of Eastm 
Kodak Company), 444 Madison Avenue, Nev 


22, New York. 
“Recordak”’ 


, 
Sey 
Me, 


SRECORDLK 


(Subsidiary of Eastman Kodak Company) 


originator of modern microfilming — 
and its application to business systems 





(2) The big additions t eprecia- 
tion reserves will give then money 
that they need to plow int: 
ment. 
¢ The Incentive—Obvious! 


results you would get by declining 
balance. 

¢ Sweeteners—There are other things 
about the new depreciation rules that 


“A salute to those whe 
mode it possible’ 


invest 


no ac 


SAVE MONEY 
THREE WAYS 


++-On 
Entrance 

Door 

Units 


«++ Flush 
Interior 
Doors 


eee Flush 
Panel 
Doors 


If you compare the installed cost of 
Fenestra* Hollow Metal Door-Frame- 
Hardware Units with other hollow 
metal doors, you'll find you can save 
as much as $100 per door with 
Fenestra. 


1. They cost less to buy because of Fenes- 
tra’s highly mechanized production. 


9. They coat less to install because units 

come complete with pre-fitted frames 
and hardware. No cutting or fitting, 
etc, 
They cost less to maintain because they 
ean’t warp, swell or splinter. And 
dovrs and frames come with a 
baked-on coat of prime paint. 


For complete information, write 
Detroit Steel Products Company, 
Department BW-8, 3425 Griffin St., 
Detroit 11, Michigan. *® 


Your veed for lower building costs encouraged 

* ue to develop a quality doer unit thet wovld 
sare initial cost and installation cost — Fenesiia 
Hollew Mate! Door-Frome-Nordwore Units . .. 
@ great advancement in buliding products. 


DOOR 
FRAME 
HARDWARE 
UNITS 


Fenestra 





sweeten them up to a taxpayer: 

«A company may start using de- 
clining balance and then switch to 
straight line at any time. 

¢ A taxpayer can, if he likes, use a 
combination of straight line rates to get 
something similar to the declining bal- 
ance system. In a 20-year asset, for 
example, he might use a 6% write-off 
for the first 10 years and 4% for the 
last 10 years. This would average out 
to the approved 5%. 
¢ The Result—All in all, the effect will 
be to let business charge off a substan- 
tially larger part of new investment in 
the early years of its life—provided that’s 
what business wants to do. 

Not everybody will want to take ad- 
vantage of the new rules. In fact, busi- 
ness .generally may take a very gingerly 
approach to the idea of faster write-offs, 
There are drawbacks as well as advan- 
tages to slugging a heavy deduction for 
depreciation into the early years of a 
new asset's life: 

* Depreciation that is taken now 
can’t be taken again later. In the long 
run, you are not saving taxes; you are 
only postponing them. 

* Heavy depreciation charges re- 
duce income for the period. That may 
be fine when you are dealing with the 
tax collector. But how is it going to 
look to your stockholders? Will they 
be sophisticated enough to figure that 
it is good strategy for the long run; or 
will they jump to the conclusion that 
you're a poor manager? 
¢ Not for Everyone—What it comes 
down to is this: Some companies will 
embrace the new rules joyfully. Others 
will never take advantage of them. The 
decision in each case will have to be 
made by the company’s management in 
the light of what it thinks about future 
profits, expansion plans, growth trends, 
stockholder sentiment, and a dozen 
other things 

But~and here’s what the Treasury is 
counting on—the companies that will 
welcome the new rules most will be the 
ones that are expanding rapidly and see 
a long period of expansion ahead. For 
them the new rules have two big selling 
pounts: 

(1) Since they expect to keep on 
making new investments year after 
year, they don’t have to worry about 
using up their depreciation allowances 
too fast. Granted that 10 years from 
now they may be getting into the low 
end of the curve of depreciation on the 
investments they are making this year. 
By that time they will be taking heavy 
write-offs on the investments they ex- 
pect to make eight and nine years from 
now. As long us they keep expanding, 
they will stay ahead of the game 


How New Law 


t 


LIF YOU — 
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cident that the companies that stand to 
gain the most from the new tax bill are 
the ones that are expanding. This is 
exactly what the Administration wants. 
And it is why the experts, remembering 





Can Cut Your Personal Taxes 


OLD RULE SAID 
> 
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the pulling power of liberal depreciation 


rules in the past, think the new bill 
will exert its leverage on investment at 
exactly the point where it will count 
most. 


NOW YOU CAN 
> 






Close-up of 1954 “Floating-Hu! 

for 20 mph service 

Bassick’s patented design 
“floats” spring-controll 
frame. Ask for Catalog No. FH-53 


Wheels replace legs 


in Navy depot 


Casters have taken ove 
sized job at the Philadelphi: 
Aviation Supply Depot. T! 
released men previously 1 
materials-handling for othe: 

The Navy's 12-truck w 
trains used to need extra 
retrieve parcels jolted of 
rough going. Now they glid 
so smoothly on Bassick “Fl 
Hub” casters that only one 
needed—to drive. Every load 


arrives undamaged, and 
Hub” casters don’t harn 
surfaces — eliminating | 
repair expenses. 
6 years — no failure 
Not one Bassick caster has { 
since being installed in 1948. T} 
service you get from Bassick 
ing-Hub”, the only caster n 
absorb both vertical and ho 
shocks, 


Materials-handling, remem! 
reducible 30% of your total ma 


turing cost 

a f how mucli 
could save 
THe Bass 


Bridgeport 


4 In Canada 
oy , Ontario. 


Bassick 


A DIVISION OF 

















MAKING WORE KINDS OF CASTERS ..teamme castees oo mone CLEEINE) 
75 YEARS OF CASTER LEADERSHIP 


SPORTS ILLUSTRATED, the new Time, Inc., magazine, has been shaped by nearly a year of editorial meetings and dry 


SHAPING A MAGAZINE OF THE... 


Wonderful Moneyed World of Sports 


Publishing people all reacted pretty 
much the same when heard 
about Sports Hlustrated, the new sports 
weckly to be published by the Luce 
cmpire, Most that it was 
doomed 

hat held they 
heard about it in the davs when 
the Time, Inc., staff simply dubbed it 
“Muscles” for lack of another name, 
or later when it was called “MNORX” 
or “Dummy” for the sake of calling it 
something 

“You just cnough about 
sports to fill a weekly magazine,” ran 
the argument, “What ther 
more than adequately covered by the 
daily newspapers.” Furthermore, won 
dered the professionals, how many peo 
ple would be interested in sports on the 
slightly pontifical level that a Luce pub- 
lication would put them? 

At this point, one week before publi 
cation of the first issue (it will be dated 
Aug. 16 but will actually make its 


they first 


rs j 
agroed 


opinion whether 


} 
Cary 


can't say 


is fO SaV 1S 


S4 


debut Thursday, Aug. 12) the skeptics 
are less skeptical. It seems that there 
are no less than 350,000 people inter- 
ested at least enough to pay $6 for a 
charter subscription to Sports Illus 
trated. 

On top of this, some 200 advertisers 
are committed to sink $1.3-million into 
the pages of Sports Illustrated between 
now and the end of the year 


|. Built-In Market 


lor a variety of reasons, a lot of peo 
ple are waiting anxiously to see how 
the new magazine is goiiig to make out. 
Its debut is a major event in the pub 
lishing world. There have been a lot 
of new magazines talked of since the 
war, but Sports Illustrated is one of the 
few major ones actually launched. It’s 
also the first new publication that Time, 
Inc., has produced since Life hit the 
stands back in 1937. (House & Home 
is not, strictly speaking, a new publica 


tion; it was a fission produ 
tectural Forum last year 

¢ Promise—The record to 
mean that Sports Ilustrat 
success automatically—tho 
encourage Henry Luce, wh 
ends his remarks about th 
* . . if, of course, it’s a si 
even in Luce terms, the n 
tion has a leg up on succc 
fabulous magazine that tox 
tees advertisers 5.4-muillion | 
had a guaranteed circulat 
250,000 at its debut. Spo 
will top 500,000 copies in it 

The two are, of course 

kinds of publications. Lif 
mass magazine. Sports o 
staff calls it alternately, w 
never top a million. Its bu 
agers insist that they are tr 
a brake on circulation. Th 
direct the magazine’s app 
country club set, the upper-i 
ple who are—or would lik 
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AD MANAGER William W. Holden 


railiar with sports cars, skiing at Davos, 
the National Open. 

* Point of Error—It is at this point 
that the professional critics have prob 
ably miscalculated. They have been 
thinking in editorial terms about the 
content of the magazine. But what 
really characterizes Sports Illustrated is 
not its contents, which are gencrally 
about sports and any allied pursuits 
that can decently be made to fit the 
format. The real key is the magazine’s 
market, Sports Illustrated has been 
built from the ground up, editorially 
and otherwise, to appeal to a homo 
geneous, identifiable market. 

Publisher Harry Phillips, who was 
drafted from his post as advertising 
director of Time, pinned down the 
whole concept when he said, “The 
commercial implications of sports are 
fantastic.” 
¢ On the Bandwagon—Although com 
mercial implications have never been 
ignored, they play a bigger part today 
in forming the basic concept of new 
publications than they did back in the 
1920s and 1930s, 

In the earlier era, the new and im- 
portant magazines really were new 
ideas, editorially speaking~Reader’s 
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MANAGING EDITOR Sidney L. James 


Digest (dignst and reprint), New 
Yorker (sophisticated comment), Time 
(the news magazine), Life (the picture 
magazine). 

The new magazines of the 1940s 
and 1950s are not new in the same 
sense. What’s new about them is that 
they are invented to tap a new leisured, 
moneyed market. Sports Illustrated is 
following Holiday in appealing to an 
upper-income group with the money 
and leisure for travel. 


ll. Time's Potpourri 


The Luce people like to think of 
their new venture as a brand-new idea 
in publishing. Sports Illustrated may 
be a new idea in sports magazines, 
but it isn’t a new idea in magazine 
publishing. Actually, it is a muxture, 
a grab bag. It has a little of Life, a 
little of Time, a little of the sports 
sections of the daily press, a little of 
a lot of other things—all bundled up 
under a typical Time, Inc., phrase 
“The wondaaiel world of — sport.” 
ssi I}lustrated staffers have this 
phrase so much on their tongues that 
one man, in speaking of Time maga- 
zine, recently said that the latter's 





MISSISSIPPI 
GLASS RINGS 


10,000 sq. ft. of THE BELL 


Mississippi figured 

glass glozed in Mill's 

Movable Partitions. AT 
Glazing by . 
George Behm & Sons, 


Laggien, Gite NATIONAL 


CASH 
REGISTER 


“Borrowed Light’ is Added to Advan- 
tages of Movable Walls by Installation 
of Translucent, Light Diffusing Gloss 


National Cash Register Company long 
recognized as a model of efficiency and 
management, makes walls do double 
duty and gain beauty. Office space flex 
ibility is assured by the use of Mill's 
movable walls ... while the added ad 
vantages of borrowed light provided by 
glass promote efficiency in present or 
future arrangements. 


Translucent without being transparent, 
this modern glass protects privacy com 
pletely—yet floods adjoining creas with 
copious quantities of solt, diffused, glare 
free light. Interiors appear larger, 
brighter, more cheerful... and more 
pleasant working conditions boost em 
ployee morcle, The higher illumination 
levels makes seeing tasks easier —reduce 
costly errors. Glass has viility os well os 
beauty—it never wears out, never needs 
refinishing or painting. 


Make light « part of your plens—let it 
boost your efficiency. When you build 
or remodel specify glass by Mississippi 
Available in a wide variety of patterns 
and surface finishes. 


Send today for free literature 


SSIPPI 


COMPAKY 
SAINT LOUIS 7, moO. 








DARNELL CASTERS 
& E-Z ROLL WHEELS 


All types of rubber treads——soft, 
medium and hard—-for smooth 
operation on all kinds of floors. 
Featuring Nooprene rubber treads 
+ resistant to oxidation, oils and 
waxes as well as being unaffected 
by most chemicals - expertly com- 
pounded to Darnell standards. 


All casters, whether steel or rubber 
tread, available in swivel and 
stationary models with various top 
plates, stems and fittings for any 
type application. 


DARNELL CASTERS & WHEELS 


Always $ WAY EL, and ROVE 


OVER 4000 TYPES OF CASTERS 
& WHEELS FOR EVERY USE! 


MANUAL 


192 pages of helpful information.... 
@ book that should be in your files. 


> 


DARNELL CORPORATION, LTD, 
DOWNEY 1105 ANGMES COUNTY) CALITORrHiA 
#0 WAIKSE STEOTT, NEW YORE 1), NOW YORK 
30 MONTH CUINTOM SIABET, CHICAGO 6, LLINOIS 





sphere was. “the whole wonderful 
panorama of everything.” 
¢ Three Parts—Sports I)lustrated’s won- 
derful world comes in three parts. The 
first one, where the overtones of ‘Time 
are strongest, is essentially a new section 
on sports. The middle of the book is 
largely devoted to the outdoors, to 
participating sports such as fishing. The 
back of the book will stress fashions, 
sports-in-art, health, weekending 

The whole will be generously laced 
with splashy color photugraphy—perhaps 
more generously than any other weekly 
magazine, including Life. And there 
will be columns by well-known sports 
columnists such as Red Smith and Ring 
Lardner, Jr.; and big name contributors 
such as James T. Farrell, P. G. Wode- 
house, and Erskine Caldwell, who have 
been prevailed upon to write about 
sports in something of the manner that 
Holiday got Big Names to write about 
travel. 
¢ Departure—Sports Illustrated is a 
departure from one Time tradition in 
that it will carry considerable by-line 
material written by outsiders. Sidney 
L. James, managing editor of Sports, 
and former assistant managing editor of 
Life, isn’t trying to develop a highly 
stylized kind of writing of the sort 
that made Time famous in its early 
days ; 

It’s James’s idea that “If we write 
well enough, people are going to read 
us.” In particular he and other staffers 
bank on the magazine’s text and pic- 
tures to rouse a latent intcrest in people 
who have never known before that they 
could be interested in sports 


lil. Billion-Dollar Target 


To understand Sports Illustrated, it 
might be helpful to think of the won- 
derful (multibillion-dollar) world of 
sports as a sitting mallard on which 
the U.S.S. Missouri is training its guns. 

The men behind the guns have spent 
30 years building a powerful publishing 
business that rivals the old giant of the 
industry, Curtis Publishing Co. They 
are about to fire everything they have at 
the target 

Money, for instance. Time, Inc., has 
the money to spend on a new and ex- 
pensive publication. It earned $8.1-mil 
lion in net profits last vear on $170.4 
million in revenues, as against Curtis’ 
$4.8-million on $174.7-million. At the 
half mark this year, Time, Inc., was 
running $2.6-million ahead of last year 
in volume, $112,000 in net profits. 
That's a lot of monev, and Henry Luce 
isn’t chary of using it. In general, he 
follows the theory that, to make money 
in publishing, you have to spend it 
» Sighting the Market—This particu 
lar project isn’t the only one that the 
Luce people have thought about in the 
postwar period. Like other publishers, 


many of whom had a Pr 
consideration, Time has 
Project X’s. But none of 
got very far. The closest t 
tape before sports was 
“think” magazine that 
dropped because, according 
got too complicated—‘‘too 
were involved in it.” 

In the spring of last yea 
for a list of all the pro 
boards at the time. “T! 
thought about it,” says Lu 
the needle moving up an 
list was drawn to the new 
zine.” 

Slightly over a year ago 
set up under Richard L. N 
headed advertising promot 
and is now assistant publis! 
Illustrated. The more N 
learned, the closer the ne« 
and the bigger the mar 
Neale was impressed, for 
the fact that sportswear 
22.7% of all women’ 
sold in department stores 

Statistics such as this h 
the scope of the magazin 
interested in a straight sp: 
of the familiar kind, larg 
in tone. 
© Focus on Family—The ! 
wanted to set up a much 
Figuring that sports ar 
masculine preserve, they « 
peal to the whole famil 
income family that can aff 
a subscription or 25¢ a 
Time, New Yorker cost 2! 

At the same time, th 
appeal to a broad spect 
tisers on the basis of hig! 
low circulation This 
relatively low page rate 
black-and-white page as a 
for Time—but a high figuri 
trade calls “the per th 
In other words, the c 
1,000 Sports Illustrated 
whereas for Time it’s $4.7 
mass-circulation Life on! 


IV. Setting the Tone 


Once the basic patt 
Time, Inc., turned on 
another. 

It recruited a staff of 
from Life’s famous mer 
and let them go to work « 
department and specialty 
crisscrossed the country 
enthusiasm among the 
Thev were so successft 
before the magazine » 
I. Magnin on the West 
clothes promotion to 
spread in a Sports Illustr 

About the first of th 
began assembling an ad 
under William W. Hol 


} et 
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66 ACRES FOR 


Less than 10 Miles from Times Square! 


Here are the facts: 


© Located at Clifton, N. J., this property is close to the 
Lincoln Tunnel, the Holland Tunnel and the George 
Washington Bridge — all connecting with New York City. 


© It is less than a mile from New Jersey State Highway Route 
3 which connects with the New Jersey Turnpike and State 
Highway 17, 

® Adjacent to the Passaic River. 

® Roadways 30 feet wide, paved and curbed, have been con- 
structed; water lines, fire hydrants and sewers have been 
installed and there is also access to a trunk line sewer, 


® Electric power, water, and gas are abundant, 





© A large pool of skilled and unskilled labor is available. 
e A sidetrack will be constructed along the entire southerly 
side of this acreage from which individual sidetracks wil! be 
available. 
* The owner will build and lease in accordance with the 
specifications of responsible firms. 
For detailed, confidential information about this and 
other desirable plant sites in Lackawanna Land, with- 
out obligation, please contact: 
INDUSTRIAL DEVELOPMENT DEPARTMENT, 
Room 1765,140 Cedar Street, New York 6, New York 
Phone BArciay 7-2500 


Lackawanna 
Railroad 


SHORTEST RAIL ROUTE BETWEEN NEW YORK AND BUFFALO 








Completely new — Totally different... 


The fully automatic Calculator that PRINTS! 


associate advertising mana 
Then Luce turned on the 
sure. The basic formula 
advertisers lined up so 
Way im unportance: auto 
coholic beverages, travel 
from Abercrombie & Fit 
berry's Ltd. to Ethyl! Co 
Motor Co Chis wide 
Holman, who thinks that 
be fun reading” and help 
of the magazine. 

Finally, the organizatic 
still another Time, In 
the Time direct-mail a 
chinery. The people on ‘I 
list—along with others on 
lists—began to get promoti 
on the new magazine 
¢ New Tack—In promoti: 
zine, Time, Inc., reverse: 
cedure, according to Pr 
sen. This time, instead 
the venture early in th 
held back its fire until] w 
concentrated its earlier fi 
ers and the trade general] 

Meanwhile, Sidney Ja 
staff of editors and artists 
from within the Time, | 
tion, half from without 
up two full dummies plu 
mies of the news section 
tures. 

Once igain I rice 
resources of hi wbli h 
using the staffs of both 
in the field. 
¢ Luce Reigns—Luce, w! 
editor-in-chief of all th 
who has never lost his ed 
is keeping close watch 
project. His staff recog 
eve for detail and is used | 
take a hand in a job 
brought a final advertising 
one of the Sports [lust 
who looked through it wit 
until he came to the last tw 

“What happened?” 
startled. Then, without 
reply, said “Oh, Henry ch 

One thing not quite so 
Luce’s contro! was the tit! 
long time to name the n 
didn’t finally get a tith 
few weeks ago Che 
weren't being coy. They 
have a title until they bor 
had graced a now-defun 
The logical contender for 
was Sport. That would ht 
Time, Life, Fortune, Hot 
Unfortunately, that titk 
Macfadden Publications 
rumors that Luce ap) 
ewners but that they wor 

As the cover now lool 
is very large and the [lust 
small. The publishing \ 
with interest to sce whet 
Sports are going to tangk 
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Guarding against Nature 


New and improved materials are reducing the toll you pay to sun, wind, and rain 


Nature’s not always friendly, for we must pay, directly 
or indirectly, the cost of damage to our homes, our 
cars, and other possessions by wind, water, and the 
heat of the sun. 


OUT OF OUR POCKETS— Losses to the elements, 
through rust, decay, and evaporation, today cost the 
average American family about $250 a year. 
Industry’s scientists are making constant progress in 
combatting these losses. Your window sereens and car 
trim, alike, now remain rust-free and bright, when made 
of stainless steel. 
NEW CHEMICALS and resins are the basis of versatile 
plastics, and give added life and brilliance to paint for 
your home. They also protect your car and even the 
hulls of ships. Recently-developed silicone water-repel- 


lents protect the masonary walls of our buildin 
letting moisture out, but not in. 


HOW UCC HELPS—Providing industry with a 
ily-increasing variety of materials that resist the 
ful effects of the elements is one of the important 
of the people of Union Carbide. 


FREE: Learn how ALLOYS, CARBONS, GASES, CHEMICAI 
and PLASTICS improve many things that you use. As! 
“Products and Processes” booklet F. 


Unron CAaRBID!I 


AND CARBON CORPORATION 
30 EAST 42ND STREET UCC) 
In Canada: UNION CARBIDE CANADA LIMITED 


NEW YORK 1 ¥ 


nanan : UCC's Trade-marked Products include 


ELECTROMET Alloys and Metals 
HAYNES STELLITE Alloys 
LINDE Silicones 


NATIONAL Carbons 
EVEREADY Flashlights and Batteries 


PRESTONE Anti-Freezes 


BAKELITE, VINYLITE, and KRENE Plastics 


SYNTHETIC ORGANIC CHEMICALS 
PRrest-O-Lite Acetylene 
LINDE Oxygen 


ACHESON Electrodes 
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SEVEN GREAT DIVISIONS 


WELDED INTO ONE COMPLETE 
WEIRTON STEEL COMPANY 


STEEL-MAKING STRUCTURE 
GREAT LAKES STEEL CORP. 
Detroit, Mich. A major supplier Weirton, W. Va. World's larg 
est independent manufacturer 


al carbon 
ima 


of standard and spex 
steel products for a wide range oftin plate Produc ers 
other important steel pr 


of applications in industry 


b>, 
Vy 


HANNA IRON ORE COMPANY 
r of Buffalo, New 


mace div 
of va 


NATIONAL MINES CORP. NATIONAL STEEi PRODUCTS CO. 
Houston, Texas. Warehous NAT I¢ ¥ N\ A { , 


Supplies high grade metaliiur 
gical coal for the tremendou and distribution facilities for ve 
needs of National Steel n steel products in the Southwest SN | I EL 


THE HANWA FURNACE CORP. 
York. Blast fur 


Cleveland, Ohio. Produc« 
ore from extensive hold 
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n the Great Lakes ar 
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A long-established tradition in 
California is the yearly Angels 
Camp celebration of Mark Twain’s 
famous story “The Jumping 
Frog of Calaveras.’ Another well- 
established tradition is Bank of 
America —the place where more 
than 3 million Californians do 
their banking. 

With its 543 statewide branches, 
Bank of America serves all of 


ae t , the 


bawk 








In '49er costume, fre og ye iers compare entrants in California's unusual Jumping Fr 


A local tradition...the bank that knows California 


California with the easy, friendly 
familiarity of a home-town bank — 
a unique advantage to out-of-state 
customers. For, through its neigh- 
borhood banking facilities, this 
bank lends assistance in locating 
plant sites . . . gathers on-the-spot 
marketing data... supplies local 
credit information... and offers 
experienced advice based upon in- 
timate knowledge of the market. 


Me rows Calo occ at_ 


To inquire, write Bank of 
300 Montgomery St., Sar 
cisco, or 660 South Spring 
Angeles. Attention: Corpor 
and Bank Relations Depa 

« 
With resources of over $& ion, 
Bank of America is the rld’s 
largest privately owned bank. Its 
shares are held by more than 


200,000 stockholders. 


Bank of Ameri ica 


NATIONAL !*! ASSOC! 


Bank of America has main offices in the two Reserve cities of Colifornia, San Francisco and Los Angeles. Overseas branches 


kyo, Yokohame, Kobe, Osaka, Bangkok, Guam. Representatives: 


New York, Mexico City, Milen, New Delhi, Paris 


ndents throughout the world. Bank of America (International), New York, a wholly owned subsidiary; overseas branch 


COPTHIAHT 1964, GAME OF AwE® 4 


MEMOER FEOCRAL OEPORIT InSuURA 





MAGAZINES: How they’re doing 


(Advertising revenues; 000 omitted) 


Type Number 


General monthly (8) 
Weekly-Biweekly (5).... 


Data: Publishers Information Bureau. 


1947 
$60,433 
27,742 
28,565 


17,499 
172,540 
36,991 


1953 
$61,106 
24,871 
51,949 


16,305 
239,879 
59,693 


22,380 
8,479 
30,850 


5,942 
12,201 
28,137 


1952 
$58,202 
23,236 
43,059 


16,464 
220,930 
54,191 


20,478 
7,747 
30,921 


5,143 


12,065 
25,180 


Unease on Magazine 


In the busy postwar years, a lot of 
new magazines have broken into the 
publishing field. Some, like Holiday, 
have prospered. Others—Flair, 1947, 
Quick—have withered on the vine. 

It’s apparently a day of ups and 
downs for the magazine trade. It’s a 
hard business to find set rules for—be- 
cause you can always find the excep- 
tion. The longer-term picture makes it 
plain that both in circulation and in 
revenues the trend is definitely up; yet 
the nearby view is cloudier. A few 
months ago a prewar starter, Today's 
Woman, threw in the sponge. 

The latest figures on dollar advertis- 
ing revenue (table, above), issued last 
week, tell the story of both the ups and 
downs. They do indicate, though, that 
the closer you get to today’s figures the 
cloudier the view gets. In the first six 
months of this year, leading magazines 
in seven of the 12 groups garnered 
smaller ad revenues than in first-half 
1953. Last year, only two of the 12 
groups showed drops from 1952. 
¢ Panorama—Here is the picture 

+ Crowcll-Collier Publishing Co. a 
few weeks ago shuffled its top editorial 
management so as to wash out the pub- 
lishers’ jobs altogether. Paul C. Smith, 
president, became editor-in-chief of 
American, Collier's, and Woman's 
Home Companion. 

¢ Country Gentleman has rechris- 
tened itself Better Farming. 

¢ McCall’s changed its editorial 
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policy a few months ago. lormerly 
strictly a woman’s magazine, it broad- 
ened its scope to take in the whole 
family. 

¢ Last week, Curtis Publishing Co. 
took advice from an old saw: If you 
can't beat your opponents, join them. 
This fall, Curtis is coming out with a 
new magazine, The subject: television. 
¢ Profits—Some companies, notably 
Curtis, Hearst, and Time, Inc., made 
some gains in net profit last year, but 
for the most part profits are down. 
Industrywide, they are running 2.5% 
of sales. Here’s how some of them 
look: 


1952 1953 
Net profit in thousands 


Conde Nast $910 $753 


Crowell Collier 

Curtis 

Esquire 

Hears . 

Macfadden 

MeCall 

McGraw-Hill 

Time 

¢ Circulation—The picture is far from 
uniform, though. There is some light in 
the gloom. Total circulation, like total 
advertising revenue, reached a new peak 
last year. 

Yet even the circulation story has 
some discouraging elements. i -$- 
ome discouraging elements. By aggres 
sive selling, many magazines were able 
to pull their total circulation up. But 
some of the biggest publications are 
having trouble with their single-copy 
(newsstand) sales. egy | the big gen- 
eral weeklies, Saturday Evening Post, 
Life, Look, and Collier's all suffered 


Percent Change 
First Half 1954 
versus 
First Half 1953 
+3.3% 
—0.6 
—1.2 


= .7 
“++ 3.4 
“+ 2.8 


“+8.9 
*+8.1 
+09 


1954 
First Half 
$30,107 
11,709 
26,856 


7,995 
124,177 
31,691 


12,186 
3,735 
16,604 


3,522 
5,548 
14,586 


8 7 


Row 


some setbacks at this key spot 
the fashion magazines, Vogu 
only one to show a gain. Th 
leading men’s magazines (Ar 
quire, True) reported drop 

¢ Why?—Obviously, all is not 
Magazine Row. The question i 
the magnificent scores of the car] 
war years, what has gone wrong? 

The answers are as variou 
people you talk to. 

One theory suggests that tl 
nomic uncertamty of the tim 
played a part, though a minor 
° Competition—But other 
scoff at that theory. It’s true that ¢ 
state of the economy doesn’t an 
the questions. There are just to 
claims on readers’ and advertiser 
and money. 

Much of that competition 
from within the field. For 
experts have been warning that 
are too many women’s magazin 
many general monthlies for the 1 

Not everyone in the industt 
this argument validity, howe, 

But the pessimists hav 
reasons for their pessimism. Ma 
are competing not only with ca 
but with factors outsicle th 
field. A great deal is made toda 
fact that the market for lcisu 
activities is wider open than ever befor 
(BW—Sep.12’53,p142). The magazin 
themselves have capitalized on thi 
Witness the growth of Holiday and the 


ome 


' 
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Don’t GAMBLE 


on Dust Collection 
Equipment 


It pays to be sure of the results before you buy! That’s why 
Buell engineers take such special care in the scientific anal- 
ysis of each dust collection problem. In twenty years they 
have learned to predict results in advance . . . before you 
spend a single penny! 

We invite the most detailed comparison with competitive 
equipment. We invite you to see an actual working demon- 
stration of the new Buell Electric Precipitators—the most 
modern and effective inethod of dust collection. 


Serving the leaders in American Industry, Buell provides 
three separate systems of dust collection equipment. Don’t 
settle for less than the best! It never pays to gamble! Send 
for our complimentary Brochure —The Collection and 
Recovery of Industrial Dusts. Write Dept. 30-H, Buell 
Engineering Company, 70 Pine 

Street, New York 5, New York 


| 20 Years of Engineered Effictency tn 
FICTRICA PUES COLLECTION SYSTEMS 





outdoor sports magazines 
the popularity of the un 
capitalize on the do-it 
But publishers know on! 
other products are vying 
their customers’ leisure t 
© Television—This bring 
evitable subject of the 
vision. While it’s hard 
to prove it, there is som« 
TV is a major threat for 
elements of the magazin 
What's true for the r 
the advertiser, and this 
pinch really hurts. fust 
ms to choose from a n 
products, the advertiser 
his most effective mediu 
and more advertisers, th« 
ently points to television 
Figures released recent! 
Ink magazine show the di: 
wind. While all nation 
volume for the first five m: 
was up 9% over the sam 
total magazine advertising 
Against this, network t 
up a spectacular 43% gai 
This search for the best 
multiplicity of markets p 
why the men’s magazin 
soared very high. Wome 
advertisers’ main target 
e Costs—Publishers add 
portant item to their list 
the high cost of publishin 
It’s right here that you 
within the industry. Rex 
has had a good record in 
years, believes that magaz 
are high enough so th 
should be able to make 
The reason they don’t, R 
is tue emphasis they p 
advertising as their mainst 
ad revenue, magazines wil 
proportionate amount in 
zines to keep up circulatio 
~and then will spend anot 
tionate amount to sell adv: 
This is often the key 
profits. Redbook itself get 
of its revenue from circu! 
e Magic Formula—Redb« 
that it is something of a 
this count. The only real 
majority feels, is to find a 
mects a need in the mark 
Right now, judging by 
the news magazines, th« 
pers, and the so-called sh« 
tions (dealing with the 
closer to filling the bill 
where entertainment is t! 
Some magazines, such 
Yorker and Sunset, hav 
strength by snuggling int 
small niche where thev h 
pretty much to themselv: 
publication, Sports Ilustrat 
something of the same 
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@ Lots of people would like to use 
stainless steel. But they think it’s 
expensive. Here at Republic, we main- 
tain it isn’t, when you use it correctly, 
And here’s an example. 


Take these commercial refrigeration 
cabinets. C. V. Hill formerly trimmed 
them with molding that had to be 
burnished to get the right finish. Now 
they use Republic’s Enduro Stainless 
Steel Strip, No. 2 Strip finish. There’s 
no burnishing. 


And they save 3 cents a foot. 

Looks nicer, too. Lots of eye appeal. 
And easy to keep attractive because 
Enduro Stainless Steel can usually be 
cleaned with a simple soap and water 
rinse. There’s no finish to flake or peel, 
Nothing to tarnish, because Enduro 


is stainless steel all the way through. 


Republic can show you how to use 
Enduro Stainless Steel to best advan- 
tage. We have facts on how to fabricate 
it. What type to use. And where. A phone 
call will bring you in contact with one 
of our metallurgists. He'll take it from 
there. Have your secretary phone your 
nearest Republic District Office. 


REPUBLIC STEEL CORPORATION 
Alloy Steel Division + Massillon, Ohio 


GENERAL OFFICES . CLEVELAND 1, OHIO 
Export Department: Chrysler Building, New York 17, N.Y. 


REPUBLIC “Osa. 
VENDURO\ STAINLESS STEEL 


Other Republic Products include Carbon and Alloy Steels — Titanium —- Pipe, Sheets, Strip, Bars, Wire, Pig Iron, Bolts and Nuts, Tubing 








































How New Haven’s new harbor 
helped fo double power consumption 


Dredging a new channel 35 feet deep cost nearly $4,000,000, but 
it re-established New Haven as a world port, and moved this 
aggressive city up to 27th among the ports in the United States. 

The fill from the dredging created over 600 acres of new land 
~land for valuable industrial sites and for a new market ex- 
change and distribution center to serve all of New England. 

New and expanding industries are building increased facili- 
ties in the New Haven area. They have doubled power consump- 
tion in the past 8 years. 

Rome Cable is playing an important role in New Haven’s 
progress. Rome products—electric wire and cable—are carry- 
ing lots of power to New Haven homes and industries. To give 
really dependable service, this wire and cable is specifically 
engineered to hundreds of applications, That's why the United 
Illuminating Company of New Haven—and most other power 
companies throughout the country—specify so many Rome 
Cable products. 

This rapidly growing preference for Rome Cable products 
is no accident. Let us send our brochure which explains why. 



















‘*LIGHT FOR FREEDOM—POWER FOR PROGRESS’’ 
This is the Diamond Jubilee of Edison's invention of the incandes- 
cent lamp. Rome Cable is proud to pay tribute to his great genius. 
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FTC on Coffee 


The long-awaited report 





scatters blame for high prices 
all over the lot, suggests new 


trade controls. 


After six months of 
whys and wherefores of 
prices, the Federal Track 
last Friday brought fort 
anticipated report 

* No Pin Points—l"TC di 
any specific charges in 
single out any particular f 
as villains of the piece, 
some blame in the dire 
and Brazilian crop estimat 
speculators, the New York 
Sugar Exchange, and | 
roasters, and retailers. | 
FTC did was to trace t 
the coffee-price spiral fr 
rumors of a crop-killing f 
mer in one of Brazil's 
producing arcas right 
Brazilian government's 
last month to put a floor 
export prices. FTC wound 
by suggesting what h 
familiar device for solvin 
lems; a Congressional h 
mine whether new legisiat 

FTC’s long look at tl 
spiral—and its network of 
were summarily denied 
growers and the New Y 
shape up this way 

Poor reporting of 6 
crop estimates for th 
1954-55 seasons create: 
called a “nervous” market 
try. 

FTC charged that wh 
evident that the shortag 
bitten Parana area wor 
offset by increased produ 
free Brazilian areas and 
tries, speculation had alt 
the exchange market 

For this reason, FTC 
mended more money f 
culture Dept. crop estim 
producing nations, a n 
National Coffee Assn. q 
out it has been advoca 
time. 

Speculation on th« 
change was FTC’s secon 
report said that Brazilian 
up coffee futures just 
upped its crop loan rat 
This started the price 
ing to FTC, since co 
geared to replacement 
to current or spot market 

The spot market was t 
the report continued 
hoarding on the part 
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New smoother fills fast 
... cuts labor costs 


Now there's a simpler, quicker, less costly way to smoot! 
irregularities on metal surfaces. Use Armstrong's aerodyn 
smoothing compound, J-1153, 

This new product is doing an outstanding job on aircraft 
where it is used to smooth joints between skins and fil] coun 
tersunk rivet holes. It is easy to apply, sets at room tempera 
tures, sands to absolute smoothness. 

In sheet metal assemblies, this compound can replace solde: 
as a filler in seams or dents. Big advantages in such applica 
tions are that J-1153 eliminates the need for heat on assem)! 
lines and requires no highly skilled labor—it goes on casi! 
with knife or air-operated extrusion gun. 

Armstrong's J-1153 has a strong affinity for metal. It pr 
duces a permanent bond that will not shrink, crack, or corrod: 
J-1153 is unaffected by weathering and sudden temperatur 
changes and is highly resistant to fuels and solvents. It 
pigmented with aluminum but, if preferred, it can be paint 
to match adjacent surfaces. 

For more information on this unique smoothing compound 
write Armstrong Cork Co., Industrial Div., 8008 Indian Roa 
Lancaster, Penna. In Canada, 6911 Decarie Blvd., Montrea! 


ARMSTRONG’S 
ADHESIVES - COATINGS » SEALERS 


by the makers of Armstrong’s Linoleum 





WITH A KIDDE CO. SYSTEM! 


Let fire get a foothold, and a going concern 
Don’t risk it. Install a Kidde Automatic ( 


is gone. 


1O. Fire 


Extinguishing System, and fire won’t stand a chance. 


A Kidde System goes into action at the first aign of fire 
releases clouds of CO, over the blaze, smothers fire 

almost as soon as it starts. And CO, leaves no mess to 

clean up later. It puts out the fire, then vanishes. 


Protect flammable liquids, dip tanks, spray booths 
with a Kidde System. Let Kidde guard record vaults, 


machinery and electrical equipment. 


And for on-the-spot protection, get Kidde portables. 
When fire strikes, just aim the horn, pull the trigger, and 


swoosh! No more fire. 


Don’t wait til your business is a cinder pile— 
Kidde today. 


The words ‘nidde’, ‘Lux’, ‘lux 


Fyre- Freez’ and the Kidde 
trademarks of Walter Kidde & ( 


Waiter Kidde & Company, inc. 


825 Main Street, Belleville 9, New Jersey 
Welter Kidde & Company of Canada, Ltd., Montreal — Toronto 


Contact 


O-Mati-’ 


se we 


mpony, lnc. 


U.S. roasters-A&P, CG 
Corp., Hills Bros., Sta: 
Folger & Co. American 
speculators also got int 
FTC, through “‘irregula 
perfections” in the N 
change’s trading rules. 

¢ Tighter Controls—Thi 
for FTC’s recormmendat 
gress look into tighter 

trols. Gustavo Lobo, Jr 
the New York xchang 
denial of any irregulariti 
charged that FTC was tr 
and over-regulate the ex 

FTC’s report took 
U. S. restaurants, acci 
jacking retail prices far al 
of increased costs. 
¢ Capitol Reaction—| 
reaction was milder tha 
been expected. Washingt 
note little support in Cr 
new commodities exchang 
lation. 

Trade observers sum w 
like this: Coffee consun 
U.S. was running higher 
summer. Reports of a 
pushed prices up a little. | 
age didn’t deve lop is 
first thought. Meanwhi 
simply cut way back on 
drinking in protest over 
creases. With supply h 
even—Brazi!’s crop dropp 
l-million bags last vear, 
estimated 3.5-milhon 
tion down, prices went 

The FTC report predict 
world coffee crop will b 
The agency said that if tl 
ply and demand are “; 
operate, prices will soon 





MARKETING BRIEFS 











Low-calorie appeal ha 
in liquor advertising 
magazine reports that S 
lers, Inc., is plugging bou 
to contain half the calor 
“other” brands, and that 
ads compare their prod 
count favorably to that 
of bacon. 

7 
Add filter-tip cigarettes: | 
the swing to king-size and f 
made by American Toba 
week, when it introduces | 
bert Tareytons in New En 
tons will be the first kins 
both cork and filter styl 

» 
Lone Ranger radio-TV 
sold for $3-million to a 
up of Los Angeles and D 
tors and TV station own 
York brokerage hous« 
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@ The Bellows Air Motor is a complete air cylinder power 
unit, with directional valve and speed controls built-in. 
It requires only one air connection which can be made with 
flexible hose @ The electrically-controlled Bellows Air 
+ Motor takes less than half the space required for a con- 
T ky j § ventional air cylinder set-up of equal power. Compact and 
complete, ic fits well into cramped quarters or on moving 
machine elements ¢ The built-in ELECTROAIRE VALVE* 
is solenoid-controlled, but air-powered. It's bullet fast, 


Air Cy : in d e r speeds up to 2200 movements per minute. But there's no 


pounding, no overheating. In fact, the solenoid control units 

$ e i 4 Fi 4 are guaranteed against burnout. The low voltage used to 
im Pp : i€ $s operate the solenoid controls (8 volts) makes this unique 

air cylinder electrically safe for operators and machines 


Designi 
e s ig ni i " g The low voltage simplifies wiring, permitting safe, positive 


r 


interlocked electrical circuits with a minimum of design 

difficulties. e Design with air in mind, With electrically 
preumaric operation controlled Bellows Air Motors you can eliminate cams 

levers, gears, linkages or other mechanical means for per- 


forming push, pull or lift motions . . . saving designing 


time and production costs. 


This new 36-page booklet 
tells the complete 


Ww 2. The Bellows Co. 


write FOR IT 7 


ew 
Address The Bellows Co. 6 Betows | 
Dept. BW854 Ger 
Akron 9, Ohio & od cae The Bellows Air Motor illustrated is Model BEM5-25 
as ae (214” bore, 214” stroke). Other bore sizes are 114,134", 
50. yee 
st iahieaalnay. oe hasgotia uz 2 214", 35%" and 44%". Any stroke length. Model shown 
is equipped with the ELECTROAIRE VALVE for full 
electrical control. Air Motors with manually operated valves 


AKRON 9, OHIO 


No cost. No obligation. 


are also available, 


* 
RED. T : 
1 Ee eee Teomne Sealed solenoid contro! unit 


(Retract stroke) 


Vatve, either Manual or 
Electroaire 


Forged steel heads 
Heavy brass cylinder 
Piston rod threaded Exhaust block Terminal 
Equipped with nut 


Wrench fiat 


Nose mount 
and lock nut 


independent speed controls Sealed solenoid contro! unit 
Transfer tubing (Advance stroke 
Electroaire valve 


Foot mountings adjustable to four 
positions 








Here’s the me ethical! drug company: biiwlegs have 
flanened Ge or declined.from earlier highs: 


1949 1950 1951 1952 1953 IstHalf Ist Holf 
1953 1954 


$735. $844 $655 § 88.1 
109 «10.4 8.8 “9.2 


Sales VOR. is AFI 160.6 160.0 
Net Income 16.3 16.8 Wg 11.4 


Parke, Davis ; 
Sales 105.7 138.1 126.3 109.9 
Net Income 79 19.1 16,3 9.3 


Pfizer (C.) & Co. . 
Soles 60.8 100.3 107.1. =: 427.0 
Netincome | 99 12,3 114 14.2 


- Searle (G, D.) 
Sales 463 #8 8 22.4 22.4 23.9 
Net Income 3 42 3.9 3.8 ae | 


16.2 15.4 189° 380 | 
Net income 1e 1.4 17 16 


nna? rig & French : 
39.0 42.9 47.0 53.0 


Net Income 4: 41 44 49 
—- QFiret Querter NA—Not Avolloble 


$o its not surprising that their shares have been doing 
considerably worse than industrials generally 


Standard & | 
50 Industrial 
1926 = 108 


Ant 100 


1948 1949 1950 951 1953 3954 


Davitt wits } 


The Drugs: Less Than Wonderful 


Last year, a scientist cooked up a_ antibiotic start slowly, then pick up as The peak doesn't last lor 
} 


tongue-in-cheek “history of the average doctors begin to adopt it. Pretty soon to dip when a few do 
a national magazine runs a whoopdedoo doubts. Then the news 


antibiotic.” 
made 


As the scientist told it, sales of a new =. article, and the sales shoot skyward the antibiotic has 
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There’s no room inside for “frozen” thinking. For 
steam power progress will be measured in the future, 
as it has been in the past, by a lack of inhibition char- 
acteristic of Americans when they face engineering 
and financial problems. 

No matter what you do, no matter what you make, the 
heat, light, and power you need must in large part 
come from coal, oil, gas and other fuels. And steam 
will be the medium for transforming the energy in 
those fuels into useable power. That’s why it is im- 
portant to you that B&W engineers tackle each new 
job with the determination that it can and must be an 
improvement over the excellent jobs that preceded it. 
Their thinking about how to give you cheaper power 
is not hampered by “sacred-cows” or slavish obedience 
to past practice. 


Today, plants all over America are operating more 
efficiently because of B&W steam-generating improve- 











ments like Cyclone Steam Separators, coal pulveri 
advances in oil and gas firing, Cyclone Furnaces, p 
sure firing, high-temperature alloy steels, shop-a 
bled steam generators, use of increasingly 
pressures and temperatures, and waste-heat bo 
and similar heat recovery equipment. 


The door is open for tomorrow’s contributions to 1) 


remarkable science of steam generation. You can ! 
assured that B&W engineers will continue to pion 


ci 


in the search for better ways to convert the raw energy 


which lies dormant in coal, oil, gas and other fuels int 


high-level, useable energy for the common good 


BOILER 
DIVISION 





CARING FOR WAXED 





FLOORS IS... 


Tt wares ar ct cleans! 


REDUCES THE FREQUENCY OF REFINISHING 


Sanax was developed to permit frequent 
cleaning of waxed floors without washing 
away the finish ... and to eliminate waste in 
wax and labor. A neutral liquid soap with 
a wax base, Sanax not only quickly removes 
dirt, oil, and grease, but leaves 2 thin film of 
wax. In fact, regular use of Sanax to 
machine-scrub or damp-mop waxed floors 
actually prolongs the life of the finish, and 
thereby reduces refinishing costs on a year- 
to-year basis. Like all Finmell Past-Acting 
Cleansers, Sanax is designed for the greater 
speed of machine-scrubbing, and works as 
effectually in a Combination Scrubber-V ac 
as in a Conventional Scrubber-Polisher 
And because Sanax is processed from pure 
vegetable oils, it’s safe for all floors. 


Find out how you can simplify and reduce 
the cost of caring for waxed floors. There's 
@ Finnell Floor Specialist nearby w help you 
choose the waxes and cleansers that are ex- 
actly right for your 
needs. Finnell manu- 
factures a complete 
line, so you can de- 
pend on unbiased ad- 
vice. In fact, Finnell 
makes everything 
for floor care! 


A 100 Series 
General. Purpose 
Fimaell 


11,93, 75, 18° 


‘FINMELL SYSTEM, INC. 
Originators of 
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@ A mild liquid wax-soap 
for machine-scrubbing 
or damp-mopping 
waxed floors 


@ Leaves a lustrous anti- 


skid protective finish 


@ Highly concentrated . . . 


economical to use 


For consultation, demonstration, or literature, phone or 
write nearest Finnell Branch or Finnell System, Inc., 4808 
East Street, Elkhart, Indiana. Branch Offices in all princi- 
pal cities of the United States and Canada. 


BRANCHES 
IN ALL 
PRINCIPAL 
CITIES 















and the sales skid. Event they 
level off at a price and that 
give the manufacturer a st profit 
but no bonanza. 

The scientist’s mild jok pidly 
beginning to look like a g ture 
of not oniy the life cycle of t nder 


drugs, but also of the over of 


the ethical drug manufactur t pro 
duce them. What's mor ien 
tist’s story gives a good f the 
companies’ earnings, and t for 
the past six years—of the way t tocks 
are faring on the major exc! 
¢ Up and Down—The br nsion 
of the ethical (prescription lrugs 
trade took place between ) and 
1951, a period that saw t lop 
ment of vitamins, the sulf llin 
and the other antibiotics, | hista 
mines, the hormones, et that 
stretch, sales climbed fror nual 
$150-million to over $1.1-] 

More recently, the zing | ut 
of the trade. Sales in doll flat 


tened out or tilted downy ings 
aren't the shining things 


m uf 


holding up and even cont to ex 
pand. 


peak in 1951, prices have b ked 
down heavily by competit lling. 

Another factor has hurt trade 
On anv given cthical drug tion 
will alwavs come to exce: ind. 
with resulting heavy dent ices. 
To make up for this, the in cds 
a continuous stream of nm to 
swell the flow of profits t since 
1951, there have been no ners 
that could match the sal n of 


the pre-1951 discoveries 
° Reports—Actually, first-half ts of 


the ethical drug compani a 
spotty showing. Merck & C ible 
to boost its net despite a d ar 
sales due to price cuts « nm 
Merck managed to carry ich 
sales dollar down into net ired 
with 74¢ for the 1953 p Parke, 
Davis & Co. made a simil ving, 
bringing 8.7¢ down to net red 
with last vear’s 8¢. And S Kline 
& French Laboratories bi vn 
13.1¢ instead of the 11.2¢ 

Chas. Pfizer & Co., In the 
trend, with net dropping d p 
sales rise. Its carry-down t as 
only 10.1¢, against 12.7¢ t be 
fore. Others to show de oft 
margins were Abbott |! tories 
(114¢@ instead of 144¢) a lering 
Corp. (6.3¢ instead of 8¢ 
¢QOn the Street—Wheth m 


panies did relatively well Wall 
Street managed to view th th- 
out marked enthusiasm. S! 1 & 
Poor’s index of ethical dn is 
now close te last year’s hile 
S&P’s index of 50 industri mb 
ing to a series of record hi 
Streeters don’t think 
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This announcement is neither an offer to sell nor a solicitation of an offer to buy any 
of these Debentures. The offer is made only by the Prospecrus. 


$300,000,000 


(of which $75,000,000 are not publicly offered) 


United States Steel Corporation 
SERIAL DEBENTURES 


Dated August 1, 1954 Due $30,000,000 on each August 1, 19565 to 1964, inclusiv: 


Interest payable February 1 and August lin New York City 


Interest Interest 
Maturities Kates Maturities Rates 


1955 1.30% i960 2.50% 
1956 1.80 1961 2.55 
1957 2.05 1962 2.60 
1958 2.25 1963 2.65 
1959 2.40 1964 2.65 


Price for all Maturities 100% 


and Accrued Interest 





Copies of the Prospectus may be obtained from only such of the under- 
signed as may legally offer these Debentures in compliance 
with the securities laws of the respective States. 


MORGAN STANLEY & CO. 
DILLON, READ & CO.INC. THE FIRST BOSTON CORPORATION KUHN, LOEB & CO. 
BLYTH & CO., INC. DREXEL & CO. EASTMAN, DILLON & CO. 
GLORE, FORGAN & CO. GOLDMAN, SACHS & CO. HARRIMAN RIPLEY & CO. 
KIDDER, PEABODY & CO. LAZARD FRERES & CO, LEHMAN BROTHERS 
MERRILL LYNCH, PIERCE, FENNER & BEANE SALOMON BROS. & HUTZLER 
SMITH, BARNEY & CO. STONE & WEBSTER SECURITIES CORPORATION 


UNION SECURITIES CORPORATION WHITE, WELD & CO. 





July 29, 1954. 



































Look what’s new in metal 


Modern 


SERVICE CABLE 


Overhead: 5/L/A 
3-wire service ino moisture- and 
fire-resistant cable. Attractive 


vides 


it E” pr 


painted 
types 


siivery fin 
fo motd ‘ ther 
availetia 


When 


Underground 
brought int ho 
there is no chonce 


ra CIUURASHEATH ® 


ee 
abrasion 
Means reliotle 


seasons of the yeor 


RANGE WIRING 


Should be u heavier wire as wel 
on ao spacial circylt. loea ible 
in SUVALINE, Moistore-, heat 


ond flame-resistant. 


PORTABLE CORDS 
Cori's for waxers, polishers, vo 
yum cleaner 
chines, powe ls, i yrs last 
longer whe 
TYFLIEX, Rubbe 
sistant 


washing ma- 


ores 


HOW SHALL | WIRE MY HOME? Thouwh Americans live in an electrical 
wonderland of excitiny new appliances, few realize how many 
types of wire are peed: d to make a house a home. Here are shown 
some of the wires that Anaconda has developed to help your 
electric company and your electrical contractor do a better job of 
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GENERAL WIRING 


OUTDOOR WIRING 
itdoor lamp? 
jhting outlets q / 3 e 4 i 
Use DURA py 
plastic Type 
moisture, ab 


efc., normally 


HLLUSTRATION 


home wiring—from pole to meter to appliance 
we'll be glad to send you a helpful 24-page 
Most out of Your Electrical System.” It 

The National Adequate Wiring Bureau 


2 


Anaconda Wire & Cable Company, 25 Bros 





~ 


- 


Modern Wiring 


THE PROBLEM OF OUTMODED, INADEQUATE WIRING 


HAS PLAGUED THE ELECTRICAL INDUSTRY 


FOR YEARS. NOW THE BOOM IN ELECTRICAL APPLIANCES 


MAKES THE SITUATION CRITICAL. 


Millions of Americans had no elec- 
trical problems to speak of-—until 
they began to plug in millions of the 
new electrical appliances. Then this 
became a nation of popped fuses. 
And now everyone is learning that 
the wiring in most American homes 
simply cannot carry the current re- 
quired by today’s electrical living. 


Anaconda Wire and Cable Co. 
has consistently campaigned for 
greater adequacy in industrial wiring 
since 1937. Electric companies, 
wholesalers, contractors and indus- 
try all worked together. They so im- 
proved the power arteries through 
which flowed the lifeblood of mil- 
lions of electrically operated tools 
and machines—large and small— 
that American industry was far bet- 
ter prepared for its now famous 
“miracle of production” in World 
War II. 


What's the answer? 
Now the problem has shifted to the 
home front. American homes, new 
and old alike, need millions more 
circuits and greatly increased con- 
ductor capacity. 


Through research in conductors 
and insulations, Anaconda is help- 


ing to meet the wiring needs of the 
nation—in common with other lead- 
ing manufacturers. Adequate wiring 
campaigns are now spreading over 
the land. Builders and electrical 
contractors are responding with bet- 
ter wiring in new homes—and by 
encouraging adequate rewiring of 
existing buildings. 


To help implement these efforts, 
Anaconda offers not only a com- 
plete line of efficient, modern and 
economical building wires and 
cables (described on the opposite 
page)~~—but also a complete package 
of promotional material available 
to electric companies, contractors 
and electrical wholesalers. 


Everyone lives better— 
electrically 


An adequately wired America 
not only enjoys itself more—but 
spends more money for more elec- 
trical appliances. 


Good wiring benefits everyone— 
local businessman, rnanufacturer, 
parts-supplier, builder, and con- 
tractor. 


Good wiring means good living— 


more fun, less work, more comfort. 
54277 


ANACONDA 


ANACONDA” 16 A REGISTERED TRAD. MARK 


PRODUCERS OF: Copper, zinc, lead, silver, gold, platinum, cadmium, vana- 
dium, selenium, uranium oxide, manganese ore, ferromanganese, and 


superphosphate. 


MANUFACTURERS OF: Electrical wires and cables, copper, brass, bronze and 
other copper alloys in such forms as sheet, plate, tube, pipe, rod, wire, 
forgings, stampings, extrusions, flexible metal hose and tubing. 


SEVEN-TON BITE OF COPPER ORE! ° 


November, 1953, these big 
have been working at Ana 


new Open-pit mine near Yering 


Nevada. The ore is trucked 

adjoining treatment plant. Aft 
the ensuing copper-rich precipi 
shipped to Anaconda’s M« 
plants for smelting and refining 
World War II, “Yerington 


first of the nation’s new copper 


HOW MUCH DOES RUST COST? 
costs Americans 5 time 

fire each year. Hot and 
lines, drainage systems 

or radiant heat piping 

spouts and flashings in Ana 
can’t rust... save 

money and trouble 


r this 
tate 158 
ntana 
since 
as the 


mines 
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the heart of the matter 


At the heart of modern air-moving equipment 
you'll find fan blades and blower wheels engineered 
and produced by Torrington. A pioneer in 

the development of air impellers, Torrington 
products are used everywhere throughout the 
air-moving industry and have come to represent 
the highest possible standards in efficiency, 
uniformity, sturdy construction and quiet operation. 


Manufacturers find expert assistance on any 
design problem concerning air flow, sound and 
vibration at Torrington’s modern research 
laboratory. This unique research service has helped 
a long list of manufacturers improve the 
performance and saies curve of their products 
without cost. 


If you make or plan to make heating, ventilating 
or air conditioning equipment, put Torrington 

to work for you. No one has more experience 
in the design and production of air impellers 
than Torrington. 


THe 


TORRINGTON 


MANUFACTURING COMPANY 
TORRINGTON - CONNECTICUT 
VAN NUYS, CALIFORNIA: OAKVILLE, ONTARIO 
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drug sales and net are going t 
further, but neither do t! 
return to haleyon 1951. O 
of new “wonder” drugs 
back those bright days 

For a while last vear 
though the trade might g 
sought shot in the arm f 
cycline, a new broad sp 
biotic, but stock traders 
tetracycline wil) start a box 
they feel, it will simply 
rugged competition amon 
biotics. It is pointed 
tetracycline is used against 
in the same range wher 
and terramycin serve. The 
claim is that it has fewer 
than its rivals, but this, W 
fecl, will do no more than 
share in an already crowdex 
¢ Dividends—As for payment 


holders, security analysts thin 


ethical drug companies wil 
own with 1953. If the 
right, holders of the stock 
scant excuse for wailing. I 
two companies in the trade | 
dividends, while many box 
One investment counseli 

the Street, after noting the 
sales growth of the industry 
1951 stretch, says there a: 
sons to expect ‘a renewal of 
curve, in time, though prob 
be less steep.”” Among the 
cites are: 

¢ Population expansi 
high birth rate and a rising 
of older people. 

¢ The fact that ethical 
ers set aside from 3% to 5 
each year for research. 

¢ The likelihood that 
will be developed, not only 
on infection and disease but 
field of nutrition. Still, the 
counse] admits it has no id 
such developments are “d 
away.” 
Sales Abroad—Many in 


keep an eye on foreign tra 


plays a big part in the earn 
ethical drug industry. Sche: 
stance, re 14% of its 
abroad. For others, the rat 
higher, ranging clear up t 
of Parke, Davis. In 1953 
abroad were down, due 
slashed prices on antibioti 
year the trend has been shar 
© A Doubter—At least on: 
mutual fund takes a dim 
immediate prospects of the 
shares. This company ha 
selected drug stocks from it 
“in anticipation of increas 
tion which may adversely 
carnings.” 

The selling started no t 
Things are very quiet thes 
the ethical drug stocks. 
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Perhaps ou’ve owned a dozen since 
but you'll always remember the prick 
of ownership . . . the thrill you felt in 
driving the first one. 

And that moment is relived every 
time you take the wheel of a new car 
— thanks to the automotive people and 
their miracles of design that have 
progressively produced better-looking 
better engineered, better-performing 
cars. 

Alloy steels have helped make pos- 
sible this progress. In the modern, high 
compression engine, for example, they 
impart durability to high temperature 
engine parts, make possible increased 
power, improved efficiency. In springs 
they reduce weight, provide needed 
ae and impact-resistance, proper- 
ties that can cushion shock and add to 
riding qualities. In bearings, axles, 
gears and vital steering parts, alloy 


steels mean greater safety, improved 
wear resistance, lower production costs 
And the permanent beauty, strength 
and durability of stainless steel make it 
ideal not only for decorative trim and 
appointments but for structural pur- 
poses as well. 

‘Similarly, in other industries, design- 
ers and engineers have summoned the 
properties of alloy steels to boost prod- 
uct performance, efficiency and safety 
~— and to lower manufacturing costs. 


To help acquaint you with VCA... 
Vanadium Corporation develops and 
produces ferro alloys of vanadium, 
chromium, manganese, silicon, titanium 
and boron —to help America’s steel- 
makers give you finer alloy steels for 
every application. VCA is also a major 
producer of uranium for atomic energy 
and master alloys for the aluminum 
industry. 


Vanni Corporirion 
OF AMERICA 





Producers of alloys, metals and chemicals 


420 Lexington Avenue, New York 17, N. ¥ 
Pittsburgh « Chicago + Detroit + Cleveland 


PLANTS—-Miagare Foils, N.¥.; Grahom, W. Vo 
Cambridge, Ohio; Durango and Noturita, Colo 
MINES- South America, Southern Rhodesia, Canada, 





















NE OF THE MOST CHALLENGING FRONTIERS facing 
O industrial engineers today is in the field of 
materials handling. Because of its very nature, the 
handling of products in process has been far less 
mechanized than production itself, and therefore 


remains relatively high in cost. 

In their drive toward Automation, industrial engineers have greatly broad- 
ened their concept of materials handling. No longer do they think of it as 
merely the moving of materials or parts from department to department or 
fromm machine to machine; they are also looking critically and creatively at 
the handling of a given part right at the machine. 

And they have come up with some rather startling facts. For instance, we 
are told that the major portion of the vost of a machined part (sometimes as 
high as eighty or ninety per cent) is often Aandling cost rather than actual 
machining cost, 

As 4 manufacturer, our company is attacking the problem of materials 
handling on two fronts. First, our industrial engineers are using all their 
ingenuity to eliminate unnecessary handling cost in the manufacture of our 
own products, Secondly, certain of those products are in turn helping our 
customers do the same thing. As an example, special-purpose machines 
utilizing our Hydraulic Drill Unit are capable of performing multiple ma- 
chining operations on a part--at high speed and accuracy—without any 
slow and costly handling between operations. For many producers this is 
the first logical step toward true Automation. 






















At the Canodian International Trade Fair, in Toronto, the joint exhibit of our 
Delta Power Too! Division and Drill Unit Division was selected as one of the 
four ovtstanding displays of the show. This is especially gratifying because 
it is the first time ao United Stotes monvfacturer has been given this honor. 








Bad as it is, the parking problem would be inestimably worse had not Carl 
Magee and G. A. Hale teamed their ingenuity back in 1935 to develop the 
first practical parking meter. But since then the tremendous increase in the 
number of cars has completely outstripped the capacity of our streets to park 
them, One of the most hopeful solutions in many municipalities is the increasing 
use of off-the-street parking lots, policed—and in most cases paid for—by 
Mayee-Hale Park-O-Meters, which we build. Especially for this service, a 
new model has been developed to accept four denominations of coins: pennies, 
nickels, dimes and quarters, This permits great flexibility in parking time 
ranging from a few minutes to many hours, and of course, solves the irritating 
problem of rarely having the correct kind of coin in your pocket. 













Most management people are very conscious of, and fairly active in, the 
associations serving the industries in which they operate. But these same 
, men would probably be amazed at the large number of other associations 
trade and professional groups, etc.—that they support through maintaining 
memberships for various of their personnel, Some of these . . . the National 
Industrial Conference Board and the Tax Foundation are two that come to 
mind immediately .. . perform very worthwhile services. Others, unfortu- 
nately, seem to exist mainly for propaganda purposes. Analyzing the real 
helpfulness of present and proposed association memberships takes time 
and effort, of course, but we believe it pays dividends. 















One ef @ series of informal reports on the operations and growth of the 


ROCKWELL MANUFACTURING COMPANY 
PITTSBURGH 8, PA. 


for its customers, suppliers, employees, stockholders, and other friends 
















Ample Warning 


Commonwealth Edison 





left few stones unturned in 
alerting preferred sharehold- 


Commonwealth Edison 
Midwest utility company, 
week after a fevered effort 





stockholders a favor. During | 


of the effort, Commonw 
nearly every means of com: 
but carrier pigeons to let st 
in on the deal. 

Two issues of the com 
ierred convertible stock, issu 
and 1952, were to be called { 
tion on Aug. 1. The redem 
was set at $32 per share | 
the issues, $32.50 for the ot 
monwealth considered it un! 
ever, that most holders in t 
would want to redeem thei 
cash. For there was a val 
version privilege in the pict 
share of the two preferred 
be swapped for a share of th 
common stock—then selling 
ket at about $41 a share. T) 
for conversion was July 22 

Thus, if a preferred stock 
stirred himself in time, h 
effect make some $9 per shar 
either swap his preferred 
common shares, or sell hi 
stock on the market—for as ¢! 
approached, the market pri 
Commonwealth preferred 
almost level with that of th 
common. In either case, he 
by July 22. 
¢ Campaign—Anxious to 
friendly relations with its st 
Commonwealth did just al 
thing in its power to alert 
the looming deadline. Fi 
each holder of stock in th 
ferred issues a letter. Then 
announcements and news 
Chicago papers. After som 
passed, it sent more lette: 
holders who had not yet 
weck before the deadline, it 
5.400 stockholders still rema 
To these people, it sent tel 

Then the company sat 
viewed the results with ben 
tion. Ten days before th 
company officials estimate, | 
some 100,000 preferred 
owners had not taken any a 
when the deadline came, 
shares missed it. This repr 
than one-third of 1% of 
2.9-million shares making 
issues.. The tardy shares we: 
by the company at the $32 
redemption price. 


; 


ers to conversion deadline. 
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¢ Help—Commonwealth’s job might 
have been more massive were it not 
for the fact that most shares in the 
two preferred issues were converted to 
common stock this spring. The com 
pany declared a dividend: one share of 
common stock of Northern Illinois Gas 
Co, (former Commonwealth subsidiary) 
to every 25 shares of Commonwealth 
sommon. This impelled many preferred 
holders to convert. The company figures 
that only 200,000 of the preferred 
shares were outstanding when the ™ 
demption call was announced. 





FINANCE BRIEFS 





Scrap steel futures will be traded on the 
Chicago Mercantile Exchange starting 
Sept. 7 (BW—May8’54,p34). Unit of 
trading will be 40 gross tons of No. | 
heavy melting steel. Initial contracts 
will call for delivery in January and 
March, 1955. 

. 
Layoffs on the New York Central RR 
idled 1,350 men last week, largely be 
cause of slumping freight business. The 
road said the bulk of the layoffs was in 
car shop and maintenance men in the 
Cleveland and Columbus areas. 

. 
Underwritings of corporate securities for 
the first six months of this year were 
running about $200-million behind last 
year’s figure. This year's six-month 
total of $2.6-billion is still way below 
the record $3.2-billion for the first half 
of 1952. 

” 
Consumer credit jumped $259-million 
for the month of June, according to 
figures released by the Federal Reserve. 
Installment credit~up $178-million 
sparked the rise, with automobile paper 
posting a $142-million gain. At the end 
of June, consumer credit outstanding 
totaled $27.7-billion, or $368-million 
higher than in 1953. 
Dividend payments in June were up 
1.5% from June, 1953, according to 
Commerce Dept. figures. Payments for 
the first half of this year were $4,276, 
000,000, about 7.5% ahead of last year 
The department noted, however, that 
much of the increase was due to com 
panies switching payment dates for tax 
purposes from December, 1953, to Jan 
uary, 1954. 

° 
Net profits of manufacturing corpora 
tions for first-quarter 1954 were 9% 
below the 1953 period, according to a 
report of the Federal Trade Commis 


sion and the Securities & Exchange 


Commission. But while profits after 
taxes were lower than a year ago, they 
equaled 1953’s last quarter, net befor 
taxes was up 19%. 
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These Debentures have not been and are not being offered to the public, 
This advertisement appears as a matter of record only. 


$20,000,000 
United Air Lines, Inc. 


Twenty Year 3°4% Debentures, Series C, 


Due August 1, 1974 


Subject to the terms and conditions of Purchase Contracts, negotiated by the 
undersigned, certain institutional investors have entered into a 
commitusent to purchase the above Debentures. 


Harriman Ripley & Co. 
Incorporated 
NEW YORK BOSTON PHILADELPHIA CHICAGO 


Representatives in other Cities 


July 28, 1954. 























| ROCHESTER PRODUCTS 
| ACHIEVEMENT 


OF ALL 1953 


HOUSEHOLD 
REFRIGERATORS 





== Records show that in 1953 Rochester Products 
weap built and sold enough completely 
— formed GM Steel Tubing Condenser Coils to equip 
MORE THAN HALHF of all the household refrigerators that were sold in the U.S.A. 
during that year. Here is evidence that GM Szeel Tubing is helping 
more and more refrigeration manufacturers to build better products, faster, 
for less money. Why not let us do the same for you! 


om STEEL TUBING ROCHESTER PRODUCTS DIVISION OF GENERAL MOTORS, ROCHESTER, N.Y, USA 


ALSO MANUFACTURERS OF FOCHESTER GARBUMETORS ANG #OCHESTER Cr “vERe 
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Vaialsiema.e]0Na—- ms lele)-dialemie)s 


a material with unusual 


COMPRESSIVE 
STRENGTH... 


a & 


—— MICATEA is basic! 






Pound for pound, lightweight MICARTA offers compressive strength greater 
than that of structural steel. It is a tough and resilient basic material .. . a 
solid, yet workable plastic. MICARTA soaks up impact and vibration. It 
swallows sound. It resists moisture and corrosion. Where can this wondrous 


material solve a problem for you? Use the coupon for the complete story. 
J-06581 


you can ee SURE...1¢ ns Westinghouse 





Westinghouse Electric Corporation, Trafford, Pa. 
Inthe Marine industry MICARTA Micaata Division, Attention: L. A. Pedley 
is serving in applications like 
propeller shoft bearings, pump 


rings and pintie bushings. 
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| Sirs (Please check one) 

Please hove your representative call 
| Please send me complete facts 

| on MICARTA 
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Business Airport 
CLEVELAND-Ai: min 


tives, with plants in Ch 
East Side, now have then 
foot landing strip, a few mi 
from their front gates. It 
cooperative effort that rea 
this weck. 

The new field, a ren 
old Lost Nations Airport in ‘ 
an eastern suburb of Clev: 
result of growing compla 
municipally owned Hopkin 
the West Side. Executive 
they were spending mor 
to their East Side offic 
round trip) than they we 
Also, they were dissatisfied 
and service facilities at t 
airport; commercial airc 
first call. 

Will F. Mc Neeley he id 
Aviation, Inc., took over | 
in 1946 and found that fi 
were rare and light plas 
slow. To stay afloat finan 
cided to turn the pla 
ness port”’ to cater to ti 
number of industrial plant 
up around Willoughby. | 
door selling campaign, M 
Diamond Alkali Co. Eat 
M. A. Hanna Co., Thomp 
Inc., Lubrizol Corp } 
Mather & Co. to financ 
They guaranteed $200,00' 
rental fees and helped ext 
wavs and install landing lis 

When McNeeley and 
customers gathered f 
ceremony, they wet 
asphalt runway surrot 
000 metal hangar and a 
istration building 
senger lounge, ra 
and a weather burea 
panies will park 12 ¢ 
at the field and 
with an estimate: 


takeoffs a month 
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Come As You Are 


SACRAMENTO-1' 
of the California Depart 
employment last wech 
move” to make things 
for the modern woma 
ning (1) women in 
children from the off 
from a hitherto iron 
order 

William A. Burkett, tl 
ing director of employs 
announcement in explain 
and its removal 

“For the past four or 
qualification for unemp! 
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fits was virtually automatic if a young 
woman entered the office wearing shorts 
or slacks instead of a dress, or a mother 
brought her youngsters with her.” The 
theory was that, thus attired or encum 
bered, the ladies would not be ready to 
work if a job was available; and readi- 
ness to work is a requirement that all 
claimants must meet. 


Update 
TULSA~The chamber of commerce 


last week sold a 182-acre industrial land 
development project called Greater 
l'ulsa, Inc., to the St. Louis-‘San Fran- 
cisco Ry. The way had been paved by 
the lifting of a “city limits” clause from 
the state constitution (BW—Jul.17°54 
p!30). 

Previously, private real estate inter 
ests had been forbidden to form cor 
porations to buy land outside city limits. 
A farm legislature had passed the law 
long ago, fearing that farm land sur 
rounding cities would be gobbled up 
wholesale, and that farmers would be 
pushed farther and farther from theit 
market centers in the process. 

The Frisco Ry. had had its eye on 
Greater Tulsa, Inc., for some time be 
fore the limiting clause was lifted 
When the clause got out of the way, 
the Tulsa Chamber of Commerce 
quickly wound up negotiations with the 
railroad. The sale price was $347,000 

Russell S. Rhodes, executive vice 
president of the chamber and former 
secretary-treasurer of Greater ‘Tulsa 
Inc., said: “The chamber has now a 
complished its purpose and has gone 
out of the real estate business so far as 
acquiring and financing industrial land 
developments is concerned.” 

The chamber bought the land in 
1952 to try to promote industrial land 
development by private firms, but the 
state constitution presented a consider 
able barriér. Paved streets and utilities 
were installed, but there were no takers 
until the Frisco became interested. Now 
the Frisco can take over the develop 
ment with no legal snags. J. E. Gilli 
land, assistant to the Frisco’s president, 
says the development will continue to 
be known as Greater Tulsa, Inc. 

Meanwhile, in Oklahoma City, 
chamber of commerce officials reported 
that they will continue in their real 
estate ventures until their purposes in 
sponsoring Oklahoma Industries, In: 
and Greater Oklahoma City, Inc., are 
accomplished. The goals are: (1) to 
finance, purchase, and ca gy: indus 
trial districts along railroads; (2) to im 
prove highways and streets ide the 
city; and (3) to purchase rights of way 
for rail lines to be re roel as part of 
the development program. 
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Why keep prospective 
buyers in the dark? 


0 
fl ¢ 
al g 


Spotlight your dealers in (9 
the ‘yellow pages’ 


You're bound to get more sales from your adver- (9 \J 
tising when people know where to buy your brand. 


Trade Mark Service in the ‘yellow pages’ of ~ 
the telephone directory spotlights your points-of- () ig 
sale . . . helps prospective buyers find their 

nomes, addresses, and telephone numbers. 


Then, you can localize your national adver- () \e 
tising with a statement like “look in the ‘yellow 
pages’ of the telephone directory for the list of 


local dealers”. () () 


CLARK-ROSS INDUSTRIAL TRUCKS 

Electric, Gas, Diesel, L. P. , er CLARK 
tos Pot Sram Sra, Re Ross Car- 

reo ra SS 


“WHERE TO BUY THEM” 


A. & M. Bradford 36 Av D. FRanklin 4.3247 
HAWKINS: SUPL co. 
CUster 6-3400 


Lew-tichots ong 175 4 Ave... Wayne 3-4900 

















For further information, call the Classified Telephone 
Representative at your local telephone busines: 


Directory 
office or see Standard Rate and Data (Consumer Edition) 





Quality of lightweight magnesium plate is strict 


a new look at Magnesium! 


The good news on magnesium plate is Dow’s increased capacity —new faci 


iF LA | E are now making longer and wider sizes available at reduced prices. 


Also coming in for considerable attention are the important design and 


| “ ‘*& r “YY 
IN LARGE SIZES economies made possible by this lightweight metal in large sizes. 
AT LOW PRICES For more information on magnesium, call the nearest Dow sales office o1 


to the Magnesium Sales Department of raz Dow CHEMICAL Company, Midland 





Lightweight, low cost magne- safe, strong, low cost World's first 84-inch magnesium Lightweight mug 


sium tooling plate for more magnesium tread plate in the coil mill now rolls sheet and plate sions are avail 
practical jigs and fixtures famous Inland 4-W AY design. to greater lengths and widths. different sizes an 
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One of the long-range goals of our foreign policy seems closer at hand— 
a chain of defense pacts stretching from Gibraltar to Pakistan. 

It’s a glimmer of optimism for the free world, worried by the darken- 
ing outlook in the Far East (page 86). Trouble making in the Mediterranean 
and the Middle East is a prime program of the Communists. 


These events add up to a stern setback to the Soviet Union: 


* Settlement in Suez removes the last obstacle to a U.S.-Egyptian assist- 
ance deal. Such a pact, evidence of Egypt’s swing to the West, would 
deeply influence the Arab world. 

* The oil agreement (page 26) brings Iran further into the Western camp. 
Both Iran and Iraq are possible candidates Yor the Turkish-Pakistan defense 
system. 

* Italy and Yugoslavia are close to burying the hatchet over Trieste. 
That will make the Yugoslav-Greek-Turkish alliamce operative and Italy 
may well link up with the Balkan powers. 

* The U.S. will soon begin construction of the air bases in Spain; Pak- 
istan’s army is due for a thorough-going overhaul with U.S. help. 

Just how the system of alliances will be coordinated isn’t certain now. 
But even in the H-Bomb age, they can’t fail to influence the balance of 


power. 
—@-- 
French Premier Mendes-France’s spectacular—and apparently success- 
ful—settiement of the Tunisia crisis is a point for the West. 


His program for self-government in the protectorate will damp down 
terrorism, pull the rug from under Communists who have been stirring 


hatreds there. 

But Nationalist violence in French Morocco will get worse before it 
gets better. Mendes-France can’t move so quickly there as he did in Tunisia. 
He will have to use force until he can find a compromise (BW—Jul.31'54, 
p94). 


—e— 


The Soviets are promising bigger and better East-West trade. They’!! 
be signing some 20 bilateral business deals with Western nations this year. 

The Russian siren song will take advantage of two factors, largely 
psychological. One is the U.S. decision to raise tariffs on Swiss watches. 
It creates uncertainty among Europeans about the stability of their U.S. 
markets. 

The other is the coming relaxation of East-West trade controls. 


Later this month, 100 items will be taken off the Western embargo list 
covering Iron Curtain (but not Red China) trade. It’s the first major break 
in our export controls since the cold war began. 

Paradoxically, Washington expects the new arrangement to increase 
the effectiveness of the control system. In exchange for cutting the list, the 
U.S. demanded--and got—-agreement on tighter transshipment and trans- 
action controls from the 14 other nations that cooperate in the embargo. 


Most Western officials don’t expect more than a 25% increase in East- 









INTERNATIONAL OUTLOOK continued) 


West trade this year. And, they say, it’s not the embargo that keeps trad: 
AUG. 7. 1954 at a low level, but the inability of most Communist countries to pay fo: E 
isa edhe expanding imports from the free worid. 


Assuming the Russians can’t pay could be dangerous, however. ‘They’! 
pay-—if they want the goods, or the propaganda value of big business deals 
badly enough. And you can’t permanently rule out the possibility of West- 
ern Europe returning to the prewar practice of granting export credits to 
the East. 
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Red China is singing the trade song, too. And Japan is impressed. 


The effect of the Indo-China peace has been to intensify the Japanes: 
drive for more mainland business. You now see large companies actively 
participating in the trade drive, whereas before they operated through 
fronts so as not to jeopardize their Formosa business. Now they don’t care 


It’s reported that the Bank of Tokyo is negotiating with Peking to open 
direct trade and payments channels, instead of depending on barter o: 
settlements through Hong Kong banks. 














Note the reports of terrific floods in Communist China. They could 
make it impossible for the Reds to deliver on any promises of foodstuff 
exports. And they will hamper China’s industrialization plans. 


Canadians are winding up for another giant-sized hydropower and 
metallurgical venture in the West. And the big news is that Reynolds Metal 
Co, of the U.S. will take part. 


This week, in Kitimat, British Columbia, Aluminum Co. of Canada’ 
$300-million smelter and power system produced its first ingot of aluminum 
Eventual yearly production is supposed to be 550,000 tons (BW—Jui.31'54 
p29). 

The same day, the British Columbia government gave a conditional O.K 
for another $270-million smelter-power project. That’s just a starter. 


The companies involved have their sights on a $700-million develop 
ment, including 4-million hp. of hydropower on the rivers and lakes of th 
Yukon and BC, tied into an industrial complex including iron and stee! 
making; aluminum, copper, zinc, lead, and nickel smelting, lumbering, pu}; 
and paper industries (BW—Mar.14’53,p41). 























Reynolds Metals is a surprise participant. It is taking an interest i: 
Northwest Power Industries, Lid., which will build the hydro system. 
Northwest Power is a new creature of Thayer Lindsley, 73-year-o! 
mining tyeoon. Other Lindsley enterprises—Frobisher, Ltd, Venture 
Ltd., and Quebec Metallurgical Industries, Ltd.—are involved. 













Events in BC seem once and for al! to shove Aluminum Co. of Ameri: 
out into the cold. Alcoa has been hoping for a supply of BC-Yukon pow 
at a big aluminum plant it has blueprinted for nearby Alaska. Canadia 
have seemed dead set against exporting power. This week, BC officia 
informed Alcoa that its hopes were dead. 


Cvetents copyrighted under the general cowyright on the Aug. 7, 1954, Ixeue—Business Week, 330 W. 420d St., New York, 











Denison hydraulic equipment 


e Gets hired for one job=-does 21 more 
® Powers underwater weed-cutters 


e Puts tensioning dimples in saw biades 


HIRED FOR ONE JOB . . . to swage oil seals .. . 
this Denison hydraulic Multipress raised pro- 
duction 36% over traditional crank - press 
methods .. . lowered labor costs 30%. Now, 
Multipress saves them money on 21 other 


Venison 


PUTS TENSIONING DIMPLES in ton Multipress 
circular saw blades vo prevent 

distortion and cracking in operation. Tensioni: 
hand required rare skill, Now, with this 25-ton hyd: 
lic Denison Multipress, results are consistent 
training is needed to turn out more blades px 


WHAT ALL THIS MEANS TO YOU: Need 
equipment that is more powerful? 
compact? ... more versatile? Need productior 
machinery that will simplify operations and 
costs? Then, find out how Denison presses an 
components can help you. Write to: TH! 
DENISON ENGINEERING COMPANY 
1238 Dublin Road, Columbus 16, Ohio 


POWERS CUTTER-BARS to clear weeds from 
inland waterways. Denison 2000 psi Pump/ 
Motors and controls provide extra power... 
save space where it's at a premium ... won't 
break down when cutter-bars strike obstacles 


and stall 
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“The Red Piper of Peking.” 





Reds Turn On Charm in Asia 


The propaganda battle for Southeast 
Asia is moving into high gear. 

sr, pied pipers are accepting 
congratulations for restoring peace. 
They are promising more trade, even 
aid, flowing from Communist countries. 
‘The people of Thailand are urged to 
throw out the “tools of American im- 
perialism”; the Burmese and Indone- 
sians are told to keep “Asia for the 
Asians.” In what's left of Indo-China, 
people are assured that Communism 
will liberate them soon. 








Washington has no counter to all 
these things. The U. S. is moving ahead 
with its plan for a Southeast Asia Treaty 
Organization (SATO or SEATO). But 
there’s little optimism that an effective 
defense pact can be set up soon. Even 
Under Secy. of State Walter Bedell 
Smith admitted last week-end that it 
will be “very, very difficult” to get many 
Southeast Asians to join SATO 
¢ Contrast—The West has NATO in 
Europe because its members share a 
common heritage, and the experience 
of joint effort. The countries of South- 
east Asia have no such unity: Some are 
small, most are brand new nations, 
turned in upon their own problems and 
jealous of their independence. India, 
the one nation that has the prestige 
and potential power to lead them away 
from Communism, is also new~—and 
neutralist. 

Most leaders in Southeast Asia op- 
8a Communism. But they oppose a 

Vestern-dominated military pact just 
as strongly. Colonialism is still con 
sidered the most serious threat to their 
ndependence; the Indo-China war is 
seen as a struggle between native na- 
tionalists and a colonial power. None 
of these countries has the experience 
of Communist colonialism that, say, 
Yugoslavia has. 

Once the United Nations had crossed 
the 38th parallel, the Korean War 


seemed to many Southeast 
not Thailand) as a clash 
sive blocs, not a case « 
imperialism. 

The shouts in the U. § 
policy convinces many that 
ure itching for a military 
Red China. Much of the 
clite in Southeast Asia : 

Marxism with its dogma t! 

being capitalist, must the: 

aggressive and impcrialisti 

¢ Plus a Bonus—Against ¢! 

Communist strategy ts cl V ithout 
firing a shot—at least not 1v—the 
Reds feel they can coax all \sia into 
an anti-Western org2nizat 
toward Peking. As an acd 
they hope that some smal 
fall into their laps, tota!! 

dominated. 

Geneva proved a boon 
munists.. By making son sion 
to the French, they pr them 
selves as reasonable promot 
Premier Chou En-lai’s p for a 
“Council of Asia” to sett 
problems right in the f 
Westerners excluded—app 

Peking is talking of in 
Moscow recently offered 
oped Asian nations a pern 
munist market for then 
—at permanently fixed | As th 
Communist “soft line’ and 
the Reds’ hunger for So Asia’ 
rice, oil, tin, and rubb 
you'll hear more variation 
nomic propaganda tun 
¢ The Dominoes—T hc 
focused on the “don 
Southeast Asia nations th 
lieved would topple on« 

a Communist 
Of these, the tiny states of! 
bodia, and the remains of 
closest to toppling. Thei 
almost impossible under 
the Geneva agreements 

ossibility that they can b 
SATO (BW —Jul.24'54,p! 

It’s overly pessimistic t 
all the rest of Southeast 
Indonesia, Thailand, an olom 
of Malaya—are set to follo 
pattern. It’s here that th ers of 
SATO hope to take then What 
they face is a mixed—and ntirel 
discouraging—pattern 
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Burma 


Burma, with 19-million 
with rice, teakwood, meta ne oil 
is a relatively hopeful Sound 
economic, political, and olicic 
of Prime Minister U Nu 
are cutting the ground out 


nment 
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Communist agitators. Burma is making 
progress in suppressing Communist and 
other rebel groups; its main problems 
are the remaining refugee Chinese 
Nationalists and some Communist 
troublemakers in the north. 

Burmese leaders, despite Marxist 
training, are anti-Moscow, leery of 
Peking. U Nu told the junketing Chou 
En-lai that he expected China to call 
off its troublemakers in the north as a 
token of Chinese sincerity. 


Despite its anti-Communist bent, 
Burma is dubious about joining a 
Western-sponsored military pact. In 


fact, some sec Burma emerging as a kind 
of Asian Finland—speaking politely to 
its powerful Communist neighbor but 
maintaining its independence at all 
costs. Burma hesitates to stick its neck 
out, and has been standoffish about 
accepting any Western aid. 

In its role of neutralism, Burma 
hopes to gain strength from its close 
ties with India. Peking knows that one 
thing that could India off the 
fence would be a Red drive to subvert 
the Burmese. 


Indonesia 


Indonesia is a vast country—80-mil- 
lion persons living on thousands of 
islands stretching 3,000 mi. from the 
Pacific to the Indian Ocean. It’s one 
of the richest nations in the world in 
terms of resources. But it is also the 
weakest link in Southeast Asia. 

The nationalist government in Ja 
karta depends on an active alliance 
with the Communist party. The econ 
omy is slipping and sputtering. After 
four years of postwar battle with the 
Dutch, and four years of independence, 
Indonesia is still fractured by rebellion 
and banditry. Weak authority and eco 
nomic mismanagement has made things 
casier for a well-heeled and efficient 
Communist party. 

Indonesia isn’t Communist-domi 
nated by a long shot—and there are 
strong anti-Communist forces. The 
Moslem Party and the predominantly: 
Moslem army officers are strictly anti- 
Communist. 

Still, Indonesia seems bent on fol 
lowing India’s neutralism—but it is 
teetering toward the Communist side 
in the battle for Asia just as Burma 
leans to the West. Indonesia’s non 
cooperation, to say nothing of its pos 
sible swing to Communism, would 
hamper SATO’s control of the sea and 
airlanes into Southeast Asia. 


Thailand 
Thailand seems the only solid bit of 
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Determined Detective makes 
Patapar underwater test 


“It’s elementary!” the famous sleuth 
remarked when he came up for air. 
“Patapar Vegetable Parchment has an 
almost unbelievable WET- 
STRENGTH!” Yes — you can soak 
Patapar for hours and hours — even 
boil it — but it still stays strong. 


Patapar resists grease too 


Patapar resists the penetration of fats, 
oils and grease just as effectively as it 
standy up in water. These qualities 
make it ideal as a food wrapper and 
for many other uses. And — Patapar 


is NON-TOXIC. 


Some of Patapar’s many uses 


Patapar is pa ype in different types 
that meet all sorts of exacting require- 
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HI-WET-STRENGTH - GREASE-RESISTING 
HEADQUARTERS FOR VEGETABLE PARCHMENT SINCE 1865 
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uses 


wrappers for butter, poultry, marga 
rine, ham, bacon, pork loins, cheese 
and other moist foods; milk can gas 
kets; rubber releasing separators; 
translucent master sheets for direct 
rint copy machines; dialyzing mem 
onus: in hospitals for wrapping at 


ticles to be sterilized in live stean 


furnished in rolls or sheets 
beautifully printed with « 
designs. 
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Enjoy the same splendid service that 
speeds your cargo to the Orient! Get 
sun, fun, perfect relaxation. Air con- 
ditioned luxury liners offer outdoor 
swimming, deck sports, movies, 
dancing — shopping and service fa- 
cilities. Typewriters, daily stock 
quotations, radio communication. 
Combine business with pleasure. 

&. 5, PRESIOENT WiLSOW 5S. 5. PRESIDEN CLEVELAND 
Sailings Rvery 3 Weeks from San Francisco or 
Loe Angeles to Hawnii + Yokohama 
Hong Kong « Manila + Kobe 
Pree folder — See your Travel Agent 


AMERICAN 
PRESIDENT LINES 


311 CALIFORNIA ST., SAN FRANCISCO 4 


_— --— ~ - - 

water 
transportation ts 
high on Tampa's 


long list of indus- 
trial advaniages. 


Low cost 


Tampa's deepwater port is the 
largest, in tonnage handled, be- 
twoen Mobile and Norfolk. Raw 
materials, of domestic or foreign 
origin, enjoy economical water 
rates into Tampa, and finished 
products can be shipped to any 
part of the world, 

Regular cargo service is provided 
to all major U. 5. and foreign ports. 

Plan a fishing vacation in. Tampa 
this summer, and check up on 
Tampa as a location fer a raain or 
branch plant, distribution ware. 
house or regional ofhee. 


FREE BROCHURE 
factual economic survey of Tampa 
write G. B. Holtsinger, Chairman. 
Committee of 100, Creater Tampa 
Chamber of Commerc: 


ame 


PULLSEOROIUGH COUNTY, FLORIDA 


For new, 





ground for the West to stand on in 
southeast Asia. Thais are rich by Asian 
standards, well-fed; their country has 
important resources. In an area as 
large as France, 20-million Thais can 
find plenty of land if they want it. 
There are no burning cconomic and 
political issues for Communists to 
capitalize on, and no inherited hatred of 
the West. Thailand has been inde- 
pendent since it first stepped on the 
stage of history. 

The nation scems now strongly anti 
Communist. After tolerating some Red 
sympathizers right after the war, Thai 
yovernments have cracked down on 
oivercotin Communists, sent troops to 
Korea, expanded their own military 
with U.S. help and training. Easy go 
ing Thais frankly like things American 
from ice cream sodas to fountain pens 
¢ Artful Dodging—hailand’s history, 
however, gives pause to many Western 
planners. It is the only Far East nation 
that completely withstood colonialism 
md Thais did it by playing one power 
off against the other, by diplomacy 
rather than military action. During 
World War I, they made a deal with 
Japan that spared them most of the 
horrors of occupation 

The price of a firm Thai 
ment to SATO will be high 
servers believe the U.S. will 
offer more than aid and promises of 
retaliation if Thailand is «attacked; it 
might even be necessary to station U.S 
troops there. The Thais have been 
around too long to bet against the odds. 
And while the country scems pretty 
subversion-proof now, Thailand could 
bend with the winds from Peking if 
there’s any doubt that the West will 
fight 


commit 
some ob 


have to 


Malaya 


The Malay States are th 
portant colony in the path of Chinese 
expansion into Southeast Asia. As such, 
Malava’s contribution to the strength 
or weakness of the area can be measured 
entirely in terms of Britain's 


one im 


almost 
role 

Though muted and moderated by the 
British presence, all the forces at work 
in Southeast Asia are reflected there 
colonial bitterness, nationalism, Com 
munism, economic demands. The “for 
gotten war” against Red terrorists con 
tinues, though they have been driven 
deep into the jungle 

Barring a blowup in Southeast Asia, 
it looks as though Malaya will be con 
tent to wait for the British to carry out 
their promises of gradual independence. 
Che population is almost equally divided 
between Malays and Chinese—and 
neither is sure how it would fare if the 
British pulled out. Meanwhile, pressure 
from Red China, which has eyes on 
Malaya’s tin and rubber, wil! continue, 


making Britain's responsi) 
fense and the move towa! 
ment increasingly <lifficult 


Overseas Chinese 


You can't assess South 
out allowing for the 10-m 
persons of Chinese birt! 
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Chinese, they are 
rate nation—and 
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History explains th 
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trolled and directed thei 
Chinese consulates, blo 
similation by forcing th 
China for protec tion 
¢ Guns Aren't Enough 
kind of defense for Sout! 
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policy. The U.S. feel 
a regional defense allians 
time, there's growing 
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policy might be to play down the mili- 
tary aspects of SATO, offer unlimited 
economic and military assistance to any 
nations that wanted it through an Asian 
organization (it would be no go unless 
India were a member) and no strings 
attached. They believe that pushing 
SATO hard, with all the emphasis on 
armed anti-Communism, could cost the 
West more in the long run than it 
gained. 

It may be that months—even years— 
will pass before these dilemmas are re- 
solved and a clear Western policy and 
power pattern emerges in Southeast 
Asia. For the time, at least, the dom- 
inoes are left pretty much to stand or 
fall by codes. 





BUSINESS ABROAD BRIEFS 


Mexico’s first steel pipe plant (above) 
began operations near Vera Cruz. De 
signed and built by Italians—with Italian 
machinery—the $10-million plant will 
turn out 50,000 tons of seamless steel 
pipe yearly, enough to supply the needs 
of Mexico’s oil indusiry. A $7-million 
expansion is planned—which should take 
care of the needs of Mexican chemical 
factories. 
. 

Cuban companies: Fabrica Nacional de 
Pinturas, owned and operated by 
Cubans, will make and sell all Glidden 
Co. paint “oem The Cleveland con 
cern supplies technical, manufacturing, 
and merchandising aid... . Cia. Cubana 
de Aviacion passed to 100% Cuban 
ownership with the purchase of a 20% 
stock interest from Pan 
World Airways. 


American 


a 
Britons expand their stake in Canada. 
John Brown & Co., famous Sheffield 
engineering firm (the Queen Mary and 
Queen Elizabeth are Brown-built), 
bought control of A. C. Wickham 
(Canada) Ltd., Toronto manufacturer 
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of cutting tools. Stavley Coal & Iron, 
British machine tool maker, takes over 
Modern Tool Works Ltd., also of 
Toronto, 


. 
Number 25: Scars, Roebuck & Co.'s 
25th Latin American store opened in 
Bogota, Colombia. Some 69% of the 
stock will be made-in-Colombia. 

2 
West German trade promoters are busy 
this week. In Tokyo, a mission is ham- 
mering out a new trade agreement with 
Japan. In Bonn, the government is 
guaranteeing a $15.7-million credit for 
industrial equipment bound for Egypt. 
In Canada, a West German group is 
pushing prefab houses, already is erect- 
ing some exhibition units ($8,500 to 
$12,000) in British Columbia. For a 
starter, the Germans hope to ship 100 
units monthly. 


Setback Down Under 


Australia’s infant oil boom, just seven 
months old, took a sharp setback this 
week—all because of one dry hole. 

Last December, West Australian Pe- 
troleum Pty. Ltd. (80% owned by Cali- 
fornia Texas Oil Corp. and the rest by 
Australian companies) brought in the 
continent’s first oil find (BW—Dec.12 
'53,p155). The strike, at Rough Range 
in the western hinterland of Australia, 
sent oil shares soaring on the Sydney, 
Melbourne, and Adelaide exchanges. 
Excited Australians saw the beginning 
of a new industrial era, freed from total 
dependence on imported oil. 

This week, Rough Range Number 
Two was reported a failure: Drilling at 
the same depth of the discovery well 
turned up only salt water. In less than 
an hour of trading at midweek, Austra- 
lian oil stocks lost half their value—up- 
wards of $63-million. 

While they are disappointed, West 
Australian Petroleum people, with four 
rigs in the field, will keep drilling their 
huge concession. One well, they say, 
shouldn't have made an oi] boom; one 
dry hole shouldn’t mean a bust. 





The Pictures—Burroughs Corp.— 
114; Tom W. Collins—119; Co- 
lumbia Pictures—94 (It.), 95 (top 
It., bot. rt.), 97 (top, bot.), 98 
(top rt,, mid. rt., bot. rt.); Henry 
G. Compton—95 (bot. It.), 96 
(top); Joern Gerdts—cover, 40, 41; 
Martin Harris—54, 55, 106, 107; 
Bob Isear— 26 (rt.); Herb Kratovil 

28, 29, 30, 31; McGraw-Hill 
World News—89; N. Y. Daily 
News Photos—96 (bot.), 98 (bot. 
It.); John Quinn—118 (bot.); Tel- 
sta Electric Lift~118 (top); U.P.— 
95 (top rt.); Wide World—26 
(It.); 98 (mid. It.). 
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RINGS 6-INCHES... 


Circular components . . . rings 
and bands in diameters as smal! 
as 6 inches? 


Ss M77 


eh a 


«OR 96-INCHES 


If your requirements run to 
larger rings, American Welding 
is equipped to form and flash 
butt-weld rings up to 96 inches 
in diameter. 


ROUGH FORMED 
OR MACHINED 


Furnished rough . . . or if you 
prefer, rings can be delivered 
finished-machined to your exact 


specifications. 


Call AMERICAN WELDING 


Welding often proves to be the 
most practical and economical 
method of fabricating, not only 
of circular but other types of 
welded components. For a com- 
plete description of what 
American Welding can do for 
you, call or write our Product 
Development Division. They 
will be glad to look into your 
particular problem. 


be: th CATALOG of 
American Welding 
Facilities—teday. 


THE AMERICAN WELDING & 
MANUFACTURING COMPANY 


180 DIETZ ROAD * WARREN, GHIO 





Average time worked a week is off and... 


Average Weekly Hours 


oal: No Demands for Now 


A year ago, John L. Lewis could have 
served a 604lay notice of an intent to 
bargain for a new contract for his 
United Mine Workers: Aug. 1, 1953, 
was the earliest date for a contract 
opening under UMW contracts nego 
tiated in 1952. Lewis let that date go 
by. Last weekend, Lewis let the second 
unniversary go by~and the open-ended 
mine contract still hasn't been re 
opened. 

There is a single reason why Lewis 
is bidiag his time: He probably couldn't 
win a better agreement under present 
conditions. 
¢ Downhill Road—The plight of the 
coal industry is well known. It has 
gone downhill so fast over the past few 
years that production and ek ca 
are at the lowest level in more than a 
decade. Competition from other fuels 
has forced the industry to its knees 

With employment in bituminous 
coal pits down to about 175,000 last 
month (it was near 500,000 in 1937), 
and working mincrs averaging only 
three days a week on the job, it would 
scem anything but strategic for Lewis 
tc hit mine operators for any more 
benefits. 

But nobody is willing to predict what 
the veteran labor chieftain will do 
articularly those who have sat across 
oe him at the bargaining table. In 


the past, when they might have been 
willing to bet on his next move, Lewis 
invariably crossed them up. 

Coal operators are still trying, any- 
way, to get an inkling of Lewis’ plans. 
hey play a periodic guessing game with 
the UMW leader, telephoning him at 
his Washington headquarters to ask 
“What's going on?” Through the run 
of usual pleasantries, Lewis reveals noth 
ing more than his estimate of the 
weather, and it’s just as impossible to 
ead anvthing into the inflection of his 
voice. 

His aides also profess ignorance about 
Lewis’ plans, et most likely that’s true. 
Lewis has always kept his own counsel, 
even in the lucrative years when he had 
the operators in his hip pocket 
¢ Changing Pattern—This year, 
cards seem to be stacked against 
miners. But there are other 
the works. Lewis, who shuns the fol 
low-up role in each round of wage 
increases, has seen the United Stecl 
workers (CIO) come up with a new 10¢ 
an-hour pay package, and one of his pet 
adversaries, CIO Pres. Walter Reuther, 
collect a vearly 5¢-an-hour annual 
improvement-factor (productivity) raise 
for the United Auto Workers 

The miners are still out in front of 
the wage parade with an $18.25-a-day 
pay scale that beats the nearest pro 


the 
the 
forces m 


duction workers in other 
about 25¢ an hour. Still 
diggers are working at th 
and their contract-set 
averaging $60 a week 1s 
siderably 
work week 
hours a week in 
fields is much less. 
It must add furrows 
browed union presideni 
workers add to their | 
miners’ earnings are fal 
he has had to sit still 
“timing” he’s noted for 
battles hasn’t arrived 
e Internal Dissent—Lev 
been added to by interna 
lems. There arc 
coal fields that union min 
mine jobs at rates below 


less because ot 
which averag 


April 


, 


| 
I 


recattTins 
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(BW —May8’'54,p1 32 A] 


fiance of the powerful un 
broken out in several spot 
Twice recently Lewis 
work orders to miner 
strikes, and both times t! 
rejected in an unusual 
dependence. Anthracite 
Lehigh Coal & Navigation 
sylvania’s Panther Valle 
company’s proposal to st 
tion--even though Lewis 
high plan was in line v 
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coal contract—and refused to heed 
Lewis’ orders to end a walkout (BW- 
Jul.3’54,p88). 

In the Pittsburgh area, miners em- 
ployed in steel company captive tines 
struck against a company plan for lay- 
ing off workers. The wildcat walkout 
spread to 20 pits degpite Lewis’ efforts 

to cut it short. 

¢ Plans Afoot—It would be a mistake 
to assume that Lewis’ current weak 
bargaining position means he won't take 
the first opening to win more from the 
operators. But meanwhile his organiza- 
tion is cooperating with industry and 
the Administration to find a solution 
to the industry's troubles. 

Several programs are in the works- 
none of them indicating any short- 
range solution. A government inter 
agency committee sect up bv Pres. Fisen- 
hower is tackling the soft coal industry 
problems in hopes of preventing a de- 
cline to the point where coal production 
could not meet a national emergency. 

Industry leaders (supported by Lewis) 
are plugging one immediate move--a 
tariff on imports of residual oil that 
competes with soft coal for industry 
furnaces. So far, Congress has declined 
to support the plan. A longer view 
is to promote the use of coal in atomic 
cnergy production, and to merge the 
industry into a few major producers 
with the noneconomical mines drop- 
ping out (BW—Jul.10°54,p31). 

¢ Workers’ Fund Hit—Conditions in 
the anthracite industry are even more 
scrious. Employment was cut in half 
in the past few years to some 36,000 
working miners, as anthracite continued 
to lose customers to heme burning 
fuels. 

Every time production drops, Lewis 
loses revenue for the United Mine 
Workers welfare fund, supported by 
operators who pay 40¢ a ton into the 
fund on all UMW-mined coal. For 
the past several months, production has 
fallen off by 10,000 to 15,000 tons a 
month; by the end of 1954, total pro- 
duction is expected to drop to +00- 
million tons—50-million under 1953. 

Earlier this year, the fund was forced 
to trim its benefits because of falling 
income. Some operators, who figure 
the 40¢ royalty is the difference be- 
tween loss and profit on a ton of coal, 
have gone nonunion or are using other 
devices to avoid the tonnage royalty. 

If Lewis should call a strike over new 
demands, some coal people fee] the 
nonunion production {now estimated 
at about 30% of the total) could take 
up the slack, and the miners’ couldn't 
win. But while the 74-year-old labor 
leader appears to face the toughest 
problem of his career, he’s still canny 
cnough to keep the industry watching 
warily for any moves from UMW head 
quarters. 


BUSINESS WEEK © Aug. 7, 1954 


a 
| 


Pilots Fight for 8-Hr. Flight 
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Limit 


Walkout at American Airlines is protest over carrier's 
attempt to use same crews on longer nonstop flights. 


All planes of American Airlines were 
grounded this week by a strike of 1,200 
AFL pilots over a controversial issue: 


American’s scheduling of nonstop 
transcontinental flights taking more 
than eight hours. 

At the same time, the Air Line 


Pilots Assn. (AFL) cleared the way for 
possible strikes against two other bi 
lines—T'rans World Airlines and United 
Air Lines—on the same issue. However, 
an ALPA spokesman said that no im- 
mediate strike action is contemplated 
against the other two lines; they're ex- 
pected to accept whatever settlement 
is finally reached with American, and 
may not be struck unless the present 
walkout drags on in deadlock. 

¢ The Issue—The three major airlines 
now have cross-country nonstop flights 
that normally require eight to nine 
hours. American, which pioneered DC-7 
nonstop service beginning Nov. 29, 
1953, imitially set the flight time at a 
scheduled 7 hr. 55 min. Under a 23- 
year-old federal air safety regulation, 
adopted when most aircraft were single- 
engine, single-pilot planes, airline flights 
could not be scheduled for more than 
eight hours. 

American’s schedule was possible for 
cast bound flights, where prevailing tail- 
winds helped; but adverse air currents 
added a half hour or more to east-west 
flights. 

ALPA protested the extra flying 
time, and American petitioned the Civil 
Aeronautics Board for a waiver of the 
eight-hour rule. It said the flights, re- 
quiring only a few minutes extra flight 
time, are absolutely safe-and pointed 
out that crews on transocean flights fly 
a 12-hour trick. Over ALPA’s protest, 
CAB granted a temporary waiver, allow- 
ing—-not ordering—carriers to keep the 
same crews on nonstop flights for up 
to 10 hours in the new high-altitude 
aircraft, and with a crew of two pilots 
and a flight engineer. 

ALPA criticized “relaxing the pilots’ 
eight-hour fatigue safety rule” as a 
“dangerous breach of safety.” So it took 
a strike vote among pilots of American 
Airlines, TWA, and UAL—which added 
nonstop flights a couple of months ago, 
following American’s lead. 

* Safety or Jobs?—When ALPA struck 
American last weekend, it said that 
safetv was the only thing involved. 
Union spokesmen commented that the 
pilots “aren't after more money. We 
haven’t asked for or mentioned any- 
thing regarding additional crew mem- 





bers. There's featherbedding in 
volved.” 

The only union demand, ALPA said 
is for a crew change stop, which would 
take about 20 min., according to th 
union. If a “proper schedule’ is worked 
out, it added, “additional pilots would 
not be required—but that’s up to the 
company.” Whatever the solution, 
though, ALPA demands that it 
siete li not be scheduled to fl 
than cight hours, which, it says, fre 
quently means a work day of 10 or 
1] hours because of pre-flight and post 
flight detail work. 

According to the union, transocean 


no 


pilot 


mor 


flight rules aren’t a proper measur for 
promulgating domestic flight rub 
since transocean planes require multipk 
crews that have three pilots—one of 
whom is a relief pilot. 

American Airlines has contended 
from the start that ALPA’s safety argu 


ment is just windowdressing for its real 
objectives—more money, more crews on 


the same plane, or “an attempt to 
abolish nonstop services from coast to 
coast.” American told its pilots and 


the public that CAB had carefully con 
sidered safety and all other factors and 
had decided that a high altitude non 
stop flight of nine or 10 hours might 
even be safer than one of shorter dura 
tion with a number of intermediat 
takeoffs and landings. 

American also noted that crews of 
its nonstop planes make only five round 
trips per month, which, it said, mean 
that each crew is on duty 10 d 
month and off duty 20—with tota! flight 
time not exceeding 85 hours a month 
¢ Union Sued—Charging that th 
ALPA walkout violates a contract that 
“clearly permits the operation of non 
stop transcontinental flights,” American 
this week filed a $1-million damage suit 
against the union and a supplementary 
$250,000 suit alleging “illegal activi 
ties” on the part of ALPA lead 
American said they “induced n 
vidual pilots “not to fulfill their ob! 
tions under the contract.” 
¢ More Trouble—Meanwhile, ai 
portation may be in for even n 
trouble. A strike against six airlin 
TWA, UAL, Capital, Eastern, Nationa 
and Northwest—was authorized thi 
week by nearly 20,000 members of th 
International Assn. of Machinist 
(AFL), which represents mechanics and 
ground personnel of the airline ry 
dispute involves wages and other 
tract terms. 
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As one of the great carriers of merchandise freight, the C&O spons 
campaign in the belief that a better understanding of the Traffic M: 
job will contribute to the better and more economical movement of n 





How much of a 


printing press 


rari 





A press for a great metropolitan newspaper is a mighty 
big piece of machinery. Packed for shipment it can fill 
six or eight freight cars. And being machinery, it takes 
a fairly high freight rate. 

An alert traffic consultant to a West Coast newspaper 
figured up the prospective freight bill on the paper’s 
new pressroom equipment. The total made him blink. 
There must, he thought, be some way to reduce that cost. 

Studying the problem, he decided that only part of 
the press was really machinery. The heavy base and 
frame were actually structural steel and iron designed 
to support the working parts. Structural steel and iron 
took a 40% lower rate. 

He thought that by loading these structural members 
separately they should take the lower rate. Carrying 
this proposal to the railroad classification committees 
he was able to win them over to his way of thinking. 

On short hauls the method wouldn’t pay. The cost of 
dismantling the press and re-assembling it again would 
be more than the freight involved, But newspapers in 
the far west have saved many thousands of dollars 
because of a man who didn’t stop with looking up the 
rate in a book. 

More and more business is coming to realize that 
traffic management is a job that calls for creative 
imagination; clear thinking; salesmanship; and the 
ability to work with other people at the executive level. 


Chesapeake and Ohio Railway 


TERMINAL TOWER, CLEVELAND 1, OHIO 





Critical acclaim greeted a movie premiered this week. 
Although On the Waterfzont is a leading candidate 
for a whole slew of Hollywood Oscars, its most notable 
feature is its subject matter. It’s the first big com- 
mercial movie made about an actual labor dispute, 
developing its story line and characters from real events 
and real people. It demonstrates to everyone what 
management and labor men have long known: There 
is real drama in labor relations. 


Waterfront Film Dramatizes the 

















Union hall wheve Catholic priest, Rev. John M. Corridan, MOVIE Karl Malden, as priest, holds church mee! to fan 
REAL helped dock workers anxious to clean up union. revolt against corrupt bosses runuing lon inion. 
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Real REAL John Dwyer helped N. Y, longshoremen 


fight racket-ridden ILA. 


Insurgent is Marlon Brando, a pat 
MOVIE stands and fights. 











REAL 


of fihn to achieve high realism. 
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MOVIE Street scene brings boy-meets-girl « 


more scenes on next page. 
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Competition 
Getting 
Tough ? 


In the construction field firms 
using Dodge Reports are the 
ones their competitors have 
to worry about. Their sales- 
men know first, where the 
business is coming from... 
when jobs are out 
yw for bids... who gets 
the contracts. 
Dodge Reports give 
these salesmen the 
jump on their com- 
petitors, daily. 
Write for free booklet, 


‘Dodge Reports, How 
to Use Them Effectively.’’ 


DODGE REPORTS 


TAKE THE FIRST STEP IN EVERY SALE 


New York te 


tw. 


Ort. 5410, 118 W 40th Ot 
Timely, accurate construction news 
service Bast of the Rockies 


~ REVOLVATOR 
|, Shh Dovrrererccery 


REVOLVATOR 
GO-GETTER 
Lift Efficiency 


Door-to-Door Warehouse 
Handling Efficiency 


For the efficient flow of goods 
within and without a plant — 
from production to storage — 
to shipping — there is no lift 
truck on the market today that 
surpasses the Revolvator Go- 
Getter line 

Tilustrated above is the high 
lift model Go-Getter-—a favor- 
ite of the food producers — 
aceepted throughout all indus- 
try. In 2000-8000 Ib. capacities 
—~remarkably adept ir narrow 
ainle work, the Revulvator 
Ge-Getter high lift truck 
permite great economies in 
warehousing. 


Write for the full facta today. 


REVOLVATOR CO. 


8711 Tonnele Ave. North Bergen, N. J. 





langout. 


REAL Waterfront violence—a news camera shot of one of the frequent 


Dock War Still Smolders 


stormy waterfront as 
against the old Internati 
men’s Assn.—a union that 
acterized as America’s n 
venal labor organizati: 
ILA was out 
charges that it was rott 
form, the AFI encot 
dockworkers to challeng 
represent workers in th 
Two NLRB election 
with the rival group 
representation rights. 
was ruled invalid by tl 


With no prearrangement in timing, 
the Columbia Pictures movic, On the 
Waterfront, opened at New York's 
Astor Theatre just as the AFL 
longshoremen’s union was ending its 
first convention in Chicago. In three 
business-packed days, the AFL's newest 
international formally received _ its 
charter, clected officers, formulated a 
program, adopted a constitution, and 
chose a name—International Brother- 
hood of Longshoremen 
¢ Real Life—The fledging IBL was con 
and gestated New York’s 


new 


booted 


ceived on 
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MOVIE 


In same ber’s back room, mob cuts up take of kickback, shakedown profits. 


MOVIE Shot of scramble for brass checks flang to work-seekers by hiring boss. 


ground that acts of violence and in 
timidation surrounding the balloting 
vielded a coerced result. The second 
election is, technically, still incomplete 
Ihe old ILA has thus far a 208 vote lead 
over the 9,144 votes cast for the AFI 
plus 55 votes cast for “no union.” But 
1,097 challenged votes remain to be dis 
posed of—some will ultimately be voided 
and others counted—and the fight over 
representation goes on. 

IBL provides an official and constitu- 
tional union form for the group of in 
surgents who have battled the ILA. Al 
though New York harbor provides the 
bulk of the new organization, it includes 
a number of ILA breakaway locals from 
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other ports along the Atlantic and Gulf 
coasts, and from Great Lakes and river 
ports. Its first president is Lawrence 
Long of Chicago. 

* Inspiration—No umion ever had quite 
IBL’s birth history. Its prenatal strug 
gles made front-page crime news in the 
nation’s newspapers as the corruption of 
the ILA bosses against whom it fought 
was dramatically exposed by the New 
York State Crime Commission. ‘The 
stories fired the imagination of two 
gifted creative men: Elia Kazan, the 
theater and movie director who was 
responsible for such hits as Streetcar 
Named Desire; and Budd Schulberg, 
the novelist who had written What 


ALL-TIME 


With one hole left to play in the 
pionship at Tam O'Shanter, Lew 
needed a birdie 3 to tie Chand 
Twenty-five thousand dollars top p 
every shot. 

Worsham made a beautiful d 
elected to try a pitch and run. He hit 
firmly .. . it landed just short of the 
kept rolling . . . and dropped in f 
tional eagle 2 and the first $25,000 
history of golf. 

A ‘consistent champion in anot/ 
Atlantic Bond: 8 of the 9 largest 
America, 12 of the 15 largest 
makers, 7 of the 10 leading founta 
ufacturers use Atlantic Bend for 
forms or letterheads. Specify Atlar 
your next order. 


MADE BY EASTERN CORPORATION, GANGOR, ME. 


Atlantic Bond 
Paper pusin 


See Grantland Rice's illustrated Record Sheet “A 
Greot Tournament Play”. Ask your printer te 
letterhead to Eastern Corp., Bongor, 











Rev. Corridan, a Jesuit, runs St. 
Francis Xavier Labor School. 


REAL 


Alex Di Brizzi, with over dozen 
arrests, is an ILA boss, 


REAL 





Dock boss of ILA 
Mike Clemente, is in Sing Sing. 


Local 968, 


REAL 


Makes Sammy Run and The Harder 
They Fail 
* Tre to Fact--Kazan and Schulberg 
decided to pool their talents and make a 
movie of the waterfront. It was the 
frst big commercial venture 
based on the facts of a real labor situa 
tion. Its only mtrusive bit of fiction 
is & love theme written into the script 
for purely box-office purposes 
Otherwise it is breathtakingly real 
The hero, Marlon Brando, is a young 
longshoreman who stands in well with 
the gang running his union and gets 
ahead because of their favors. He is 


movie 













Karl Malden makes 


priest; is sworn at, preaches, 




















racket character is 
played by Tony Galento., 


A union 


MOVIE 





Dock boss Lee 


villain role as Local 374 head. 


J. Cobb has 


MOVIE 


troubled, however, when he is drawn in 
to acts of violence and mayhem perpe 
trated by the gang to keep its control. 
Ihe sister of d dockworker he has he Iped 
to kill adds to his disquiet \ water 
front priest persuades him to stand up 
and fight. He wins in the end bv lead 
ing back to work a group of strikers 
who have finally rebelled against the 
corrupt leaders 
Such a summary 
the drama that makes the 
tinguished achievement. For the IBL 
it is equivalent to a 21-gun salute at the 
launching of a ship 


does no justice to 
movie a dis 


unusual 


LABOR BRIEFS 





Joint organizing by three ¢ 


unions—the newest develop mat 
itime labor unity moves k to 
unionize thousands of nm t and 
barge workers employed | to 60 


companies. The drive link y's Na 


tional Maritime Union ai Marine 


Engineers, and AFL's M Mates 
& Pilots. The drive’s hea r¢ 
in St. Louis 
4 

Prefabricated house manu 1 by 
National Homes, Inc., ha yon 
building-code approval in 7 ftes 
months of opposition fro on 
struction workers and tcam on 
ists still protest that ¢! n 


built to sell for $¢é 
under Tole 


house 
standard” 
code. 
* 


An employee offer to bu na 
(Wash.) Transit Co. cam m 
what of a surprise’ to the iv last 
week, The employees’ AF! dc 
cided that “cocperati hip 
would be preferable to m mn 
ership, which has been di It 
members submitted an off the 
company's outstanding 34 iT 


of stock, by October if I 
coma Transit hasn't anno 
is interested in selling—t 
anyone else 

° 
} 


. 
1ISTO 


First strike in the 
tury-old Canadian Bridge ‘ Wine 
sor, Ont., closed the ste tion 
plant last week. CIO's | St 
workers, the bargaining ag king 
a wage increase and job e lan 
for Canadian’s 650 eny Phe 
walkout comes amid a wa tril 
and strike threats now plas da 
and involving up to 200 

° 
Removing production wor! na 
tor ice cream cabinets, be let 
and some home freezers f troi 
to Grand Rapids wil t 
employment in Detroit 
The Detroit union, the M Ed 
cational Society of Ameri 
it wasn't consulted, and 
strike--even though the K lant 
is already closed for vacati 
inventory-taking going or 


° 
Aluminum strike against R Met 
als Co. ended this w th 
United Steelworkers (CIé 
5¢ hourly pay hike a1 
fringe benehts. Settlem 


struck plants in Phoeni 
Troutdale, Ore., will app 


other Reynolds plants. | 
with USW’s recent contr ent 
with Aluminum Ca. of A 
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Ever taste the glass? 


How often a glass of cold water just hits 
the spot! 

Ever stop to think of why the glass? \s it 
because the drink looks sparkling cold and 
inviting through its crystal transparency? Or 
glass is so smooth to touch and light to pick 
up? Or because it’s easy to clean? 

These things are important, but mostly 
The 
drink doesn’t pick up the taste of the con- 
stable 


it’s because your drink tastes better. 


tainer, Glass is chemically Non- 


contaminating. 
That’s why dairymen use glass pipelines; 


CORNING GLASS WORKS 


CORNING, N. Y. 


why processors of food, | ‘1armaceuticals, 
dyes and other sensitive chemicals use so 
much glass equipment. It’s also one reason 
for glass cooking ware and coffeemakers. 

Glass offers a remarkable combination of 
properties that may make it useful to you— 
its controlled light transmission, for example 
— besides its chemical stability. Or its heat 
resistance and unique electrical character- 
istics. You'll find some interesting informa- 
tion about glass and its applications in our 
new edition of “Glass and You.” Send for 
a copy today. 


Sensitive pharmaceuticals 
processed quickly and sc 
in this PYREX 
cascade cooler, The 
stability of the glass pro 
the producl. Its corrosion 
sistance assures 
life, permits the use of 
cost river ond 
coolant. 


sec wate 


Coffee never tastes so 
as when it's mode 

coffeemokers, You taste 
ing but the coffee itself 


no metallic after-taste 


The new 48-page 
“Glass ond You” wil 
you up to date or 
developments in glass 
spork a new product! 
production idea thot 
profitable for you. The 
below will bring yo 
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CORNING GLASS WORKS, 20-8 Crystal Street, Corning, N 


Please send me your illustrated booklet, “Gloss and You 
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A Boost from Earnings 


The latest surge of the 1949-1954 
bull market has lasted for nearly 11 
monthe now, and is still sweeping along 
now friends in Wall Strect. But there’s 
a simultaneous reverse trend: Each up 
ward nudge of the averages finds the 
bears becoming more set in their con- 
vichons. 

Last week Standard & Poor's index 
of 50 industrials hit an all-time high, 
while the rail and utility averages both 
reached 1954 peaks. This upward push 
got most of its steam from favorable 
second-quarter reports on carnings (BW 

Jul.31°54,p25) 

The best reports, and the biggest mar 
ket advances, came with few exceptions 
from the same cormpanics—the blue 
chips such as General Motors, du Pont, 
General Electric that have been the 
favorites of the institutional 
* Low-Price Trend--This fine 
quarter showing by the higher price blue 
chips may reverse a trend that has been 
marked in the past few weeks: the swing 
to the lower priced issues. ‘This year, 
two-thieds of the trading on the New 
York Stock Exchange has been in shares 
costing under $30 

Another noticeablh 


investors. 
second 


new trend is a 


100 
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shift to cyclical, feast-or-famine shares— 
notably the steels that are under the 
pressure of merger rumors. Yet for all 
the trends—to low priced or to cyclical 
shares—the bull market remains a high 
priced, blue-chip affair. Active trading 
in the low price range didn’t spearhead 
the big advances this year—it was the 
shares selling at over $70 that did the 
job (BW-—Jul.31'54,p108). And the 
blue-chip power has not come solely 
from the industrials; a handful of the 
soundest carriers have been the plus 
factor in the rails index 
* Second Quarter—Confidence remains 
the key to this market, and confidence 
is now shored up by the bright second 
quarter earnings and dividends. This 
week the Big Board announced that 
dividends on listed commons for the first 
half were ahead of the 1953 
period. However, a good chunk of that 
gain came from companies holding over 
1953 payments so stockholders could 
get the benefit of lower 1954 taxes 

Healthy earnings aren't the only mar 
ket props: 

¢ The combination of a quieter 

international situation plus accelerated 
defense spending has boomed the “war” 
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ae Making a photoengraving is a specialized job 


and so is the production of special steels 


Crucible has been a leading producer of speci: 
steels for more than 50 years. These are the pri 
scription-made steels that require such skillful 
handling during manufacture that they cannot bh: 


LIKE ENGRAVINGS, produced in tonnage quantities — NU-DIE V® dic 


casting die steel, used to form the cabinets of T\ 
SPECIAL STEELS NEED sets and countless other products... KETOS® too! 
steel, right-hand of the machinist... ALNICO 
” permanent magnets, heart of many precisior 
A SPECIALISTS HAND... sens. 

So, for special purpose steels ~ cal] Crucibk 
Full stocks are carried in our own warehor 
throughout the country, and field engineering 
service is available everywhere to help you in 
selecting the best steel analysis and fabricatin 
technique for your particular job. 


JIS |CRUCIBLE| first name in special purpose steels 
1 


it y L-Z. ~ | ait P 
5A } Yeas % ne steelmaking 














CRUCIBLE STEEL COMPANY OF AMERICA, GENERAL SALES OFFICES, OLIVER BUILDING, PITTSBURGH 


MIDLAND WORKS, MIDLAND, PA. + SPAULDING WORKS, HARRISON, WN. J. © PARK WORKS, PITTSBURGH, PA. + SPRING WORKS, PITTSBURGH 
SANDERSON-HALCOMB WORKS, SYRACUSE, N. Y. * TRENT TUBE COMPANY, EAST TROY, WISCONSIN © NATIONAL DRAWN WORKS, EAST LIVERPOO 





Ideas Can Fly, Too 


The early airplane propeller was the result of an idea 
that has since led to many startling developments in the 
field of flight. And, since good ideas of all kinds take 
wings when placed before executives in business and 
industry, many of today's leading cviation firms advertise 
in Business Week. These firms, together with more than one 
thousand other companies in every major industry, know 
that they reach more management men per advertising 
dollar in Business Week than in any other general-business 


or news magazine. 


YOU ADVERTISE IN BUSINESS WEEK WHEN 
YOU WANT TO INFLUENCE MANAGEMENT MEN 


BUSINESS WEEK 


A McGRAW-HILL PUBLICATION 
330 WEST 42ND STREET, NEW YORK 36, N. Y. 


These Manufacturers of Aircraft and Accessories 


Advertise to Management Men in Business Week 


Advance Electric & Relay Co 
Air Associates, Inc 
All American Engineering Coe 
Bel! Aircraft Corp 


Texas Div 


Continental Aviation & Engineering 


Corp. (Continental Motors Corp 
Consolidated Vultee Aircraft Corp 
Douglas Aircraft Co., Inc 
Fairchild Engine & Airplane Corp 
Fletcher Aviation Corp 
Ford Instrument Co 

The Sperry Corp 
General Controls Co 
General Metals Corp.—Adel Div. 
Transamerica Corp 
odyear Aircraft Corp 
»dyear Tire & Rubber Co 
e Material Co 


McGraw Electric Co 


Lycoming [ 
Avco M 
Minneapolis-H 
Co. (Aero 
Norden Instrur 

Norden Lab 
North Amer 
Republic Aviat 
Rheem Manufcct 

Aircratt Div 
Robinson Av 
Ryan Aeronauti 
Scott Aviatio 
Solar Aircraft 
Sperry Gyros 

The Sx 
Temco Aircraft 
United Aircraft 
Vard, tn 
Westinghous 


Aviation ( 





PERSONAL BUSINESS 


BUSINESS WEEK If you’re planning to give a substantial gift—property, cash, stocks— 
AUG. 7, 1954 remember to take advantage of the tax breaks available. 

i It’s important to keep a complete record of the gifts you make during a 
tax year. It should include the value, the date you made the gift, who received 
it, and whether you gave it yourself or jointly with your wife. 

This helps in two ways: (1) timing gifts to take advantage of the annual 
exclusion; and (2) deciding whether or not it’s necessary to file a gift-tax 
return. (In some cases you must file a return, even if no gift tax is due.) 


Be sure, too, to keep the amount of your lifetime gift deduction updated. 





Here’s a run-down on the annual and lifetime deductions you can take: 


* As a single person, you are automatically entitled to a $3,000 annual 
exclusion. This means that each year you can give $3,000 (cash or its equiva- 
lent in property, stocks, or other securities) to any person, regardless of age, 
without paying tax. If you divide your gifts among enough individuals, you 
can give away many thousands of dollars tax free. 


If you give away more than $3,000 to any one person, you must report it 
on a gift-tax return even though no tax is due. 
* In addition to the $3,000 annual exclusion, you are entitled to a $30,000 
specific exemption. 


This last is a lifetime deduction that you can use in two ways. 


One is to apply the $30,000 specific exemption over a period of time to 
individual gifts that exceed $3,000 per year. 

For example: In 1954, you give $5,000 to your brother. First, you deduct 
the $3,000 annual exclusion. Assuming that you never made any gifts before, 
the remaining $2,000 would be wiped out by applying $2,000 of the $30,000 
specific exemption. This then reduces your specific exemption—-to be used 
against future gifts—to $28,000. 

Another way to apply this $30,000 is to work the exclusion and the 
exemption together to give $33,000, tax free, to one person. 

For example: Your sister is getting married and you want to help the 
couple on their way. First, you deduct the $3,000 annual exclusion. To that, 
you can apply your lifetime specific deduction of $30,000. This all adds up 
to a gift of $33,000, tax free. 

Of course, any later gift over $3,000 to any one person will be taxed; 
you will have used up your $30,000 specific exemption. But gifts of $3,000 
or under will still be tax-free—offset by the annual $3,000 exclusion. 


These figures are doubled if you can give split gifts—jointly with your 
wife. That’s because a married man can treat gifts made to a third party as 
if one half were given by his wife. 

For instance, where a single person can give away up to $3,000 without 
tax consequences, a married man can give up to $6,000—claiming that one 
half of the gift was made by his wife. 

She will apply her $3,000 annual exclusion against her half of the gift. 

Naturally, the wife must consent to the gift. And, if it is over $6,000, 
she must file a separate gift-tax return reporting her share. 
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On the same line of reasoning, a couple can give $66,000 to one 
person without paying a gift tax. (That’s assuming neither applied th: 
specific exemption to a taxed gift—over $6,000 to one person—in a previous 
year.) Each makes a single gift of $33,000, tax free. (Two individual annua! 
exclusions total $6,000; two individual specific exemptions total $60,000 

Don’t overlook the marital deduction. Only 50% of outright gifts made 
to your wife are treated as gifts for gift-tax purposes. 

Here’s an example of how the marital deduction can reduce your gift 
taxes: If you give your wife $12,000, it is automatically reduced 50% to 
$6,000 to be treated as a gift. You can cut this further by your $3,000 exclu 
sion. And, if you haven’t used up your lifetime exemption, you might wipe 
out the entire amount. 

Furthermore, every year, with the marital deduction, you can give up 
to $6,000 tax free to your wife ($3,000 annual exclusion plus the $3,000 
marital deduction) without ever using up the $30,000 lifetime exemption. 


Many executives, conscientious about their routine medical checkup, 
overlook the value of visiting their oculist at least once a year. However, this 
appointment is vital for a complete health record. 

The oculist (or ophthalmologist—the terms are interchangeable) is con 
cerned with more than your eyeglass prescription. He examines back of the 
eye into the retina to determine your general eye health—which is importan! 
for your total well-being. 

This is the site where certain systemic disorders can be observed at 
their earliest stages. Such diseases as diabetes, tumors, hypertension 
arteriosclerosis, some diseases of the blood and kidneys may be evident 
there before they can be noted in other parts of the body. By means of 
the oculist’s examination, they can be identified and treated promptly. 


Only an M. D. specializing in eye care and surgery is qualified for the 
title of oculist (ophthalmologist). 

An optometrist, on the other hand, is limited strictly to measuring th: 
refractive status of eyes. He can usually fit you with correct glasses, but he 
is not authorized to treat diseases of the eye with drugs or surgery. 


The optician takes care of prescriptions; fits and adjusts glasses. 


Furniture marble won’t take too much beating up. Treat it as you would 
good mahogany: Protect it with light paste wax and a prompt mop-up job 
when something spills. 

Hydrogen peroxide with a drop or two of ammonia bleaches some 
stains. (If they’re oily, the Vermont Marble Co. suggests drawing the o 
out with a white blotter soaked in lighter fluid—before you apply bleach 


Sand scratches or etchings down with the finest sandpaper available 
Then rub with polishing putty (tin oxide) under a wet cloth. Beer and win 
etch marble; alcohols—whiskey, rum, gin—<don’t affect it. 

~——@ —.... 

If your dog is sharing the family vacation, “Touring With Towse: 
(Gaines Dog Research Center, 250 Park Ave., New York 17, N. Y., 10¢) can 
simplify his accommodation problems. It lists hotels and motor courts tha 
welcome dogs with more-or-less loving arms; also has a foreword of helpfu 
hints for canine travelers. 


Contents copyrighted ander the general copyright on the Aug. 7, 1954, lssue—Business Week, 330 W. 42nd St., New York, N.Y 








Lathes, drillers and millers, Wheeler & Wilson Machine Co., Bridgeport, Connecticut (about 1900) 


Up-to-date machines keep you competitive .. . 
Are you keeping ahead with modern materials? 


Today’s modern methods, im- 
proved products are due in large 
part to new raw materials—from 
special alloy steels to man-made 
fibers. 

In every branch of industry, the 
imagination to apply new raw ma- 
terials pays off. The operators of a 
giant log-grinding machine, for ex- 
ample, found that the transmis- 
sion belt used to drive the n. chine 
bre!» down after 244 months. By 
using a belt sinewed for extra 
strength with Du Pont “Cordura”’ 


High Tenacity Rayon, they multi- 
plied the service life five times. 

Even if you’ve never used fibers 
in your business before, you may 
well find that Du Pont’s man- 
made fibers—great raw materials 
—can improve a product or pro- 
cess for you. For these versatile 
fibers have new properties . . . like 
acid resistance, resiliency, strength 
...in combinations nature never 
supplied. 

It will pay you to find out about 
man-made fibers and the new effi- 


ciency and economy they make 
possible. Send for your copy of the 
fact-filled booklet, ‘Du Pont Fi 
bers—Raw Materials for Indus 
try.”’ Write to: E. I. du Pont de 
Nemours & Co. (Inc.), Textile Fi 
bers Dept., Wilmington 98, De! 


GU PONT 


REG. U.S. paT.OFf 


BETTER THINGS FOR BETTER LIVING 
- «+ THROUGH CHEMISTRY 


DU PONT FIBERS: new raw materials for industry 


*" DBDACRON’ 
polyester fiber 


ORLON* 
acrylic fiber 


CORDURA’* - 


high-tenacity rayon 


NYLON - 
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BULL RIDING was popular diversion for employees. 
ubove eventually panicked, was heaved off 


Woman SOFT DRINK CONTEST drew appreciative sn 
Contestants were eight to 10 year olds. 
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Vacationing employees at 
RCA’s Camden (N. J.) plant, 
once stay-at-homes during 
their two-week summer holi- 
days, now can join in on a 
program of recreation such as 
a day at Augusta King Farm 
(pictures). RCA foots most 
of the bill for the one-day 
outing and other holiday pro- 
grams. This year, 12,000 took 
part. Door prizes (right) high- 
lighted farm day. At RCA... 
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* Stay-Home Vacation 
Surrounded by music and_ bucolic For the o two years, Ri 

sights, vacationing employees of Radio sponsored the farm outing | 
Corp. of America’s Camden (N. J.) ployees and their families wh« 
plant frolicked Jast week at nearby Au- not afford to get away from hon 
gusta King Farm when the company ing the plant’s two-week sumn 
staged its annual day-at-the-fair. down when all employees tal 





(Story continues on page | 08) 
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RELAXING couple looks on serenely as others crowd refreshment counter. Other activities 
were a youngsters’ ballgame, swimming, and entertainment by clowns. 
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Hel P when 


you need it! 


wn plartiore oley on 
Wi Hartford Policy 


your car, your home, your business or your 


you own ary 


farm 
you can he 
protected duy and night, at home or away. 


aure your interests are 
Here's an actual cave... 
Blinding headlights 
Hartford- 
to collide 


caused 4 
car 
with another, late one 
Saturday night. By 
early Sunday morning four Hartford Acci- 
dent and Indemnity Company men were 
at work handling the claims of several 
injured persons 

See your Hartford Agent or your insur- 
ance broker for dependable protection, 


Year In and Year Out You'll Do Well 
with the 


Hartford 


Hanwrronp Fine 
INSURANCE COMPANY 


HARTFORD ACCIDENT 
AND INDEMNITY COMPANY 
Hagtrorp Live Stock 
INSURANCE COMPANY 


Martford 15, Connectiout 


insured 
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You have specialized services to olfer 
to the Business Executives of America 
such as: 


Market Research 
Management Engineering 
Labor Relations 
Personne! Analysis 
Industriel Research 
Industrial Designing 
Business Counselling 
Tax Counselling 
Tax Consulting 
Patenting 


or similar services you will be inter. 

ested in the new Business Services Sec- 

tien of “clues”. For information write the 
Classified Advertising Division 


BUSINESS WEEK 
330 West 42nd St. N.Y. 36, N. Y. 





More than half its Camden 
employees, RCA learned, had been 
forced to stay at home with large 
tamilies or small bank accounts 

¢ Vacation Tip-RCA figured one solu 
tion to this morale problem was to 
invite its workers to a company-spon- 
sored farm outing, featuring contests, 
troupes of clowns, and passing look 
at the lighter side of farm life. “You 
just can't afford to travel with three 
kids,” said one RCA emplovee. “This 
outing gimmick is a big break for the 
farnily and for us, too.” 

RCA rents the 500-acre Augusta 
King Farm six months during the vear 
for executive conferences and other 
company activitics, but turns it over 
one day each summer to employees and 
their familics. The company transports 
vacationers to and from the farm, and 
bill for the day’s 


vacations. 


foots most of the 
events. 

¢ Attendance—Ihis vear, RCA  esti- 
mates, nearly 80% of its 15,000 Cam- 
den employees took part in at least 
one of its sponsored vacation events, 
the biggest of which is the farm outing. 

Other company-planned — vacation 
junkets, for which the company pays 
all or part of the expenses, include: 

¢An outing at Philadelphia's 
Wiilew Grove Amusement Park 

e Attendance at two major league 
baseball games 

e A weekend in New York 

© A day at Atlantic City’s 
Pics 
* Activities Program—RCA's 
plan is part of its vear-round employee 
recreation program. 

RCA believes its program 
is paying dividends in employee moral 
and goodwill. The tab for this vear's 
summer program: $3,000. 


Steel 


vacation 


vacation 


Martin Aircraft 
Cleans Up All Debts 


Glenn L. Martin Co., Baltimore, an- 
nounced last week that it is free of debt. 
Not only has it repaid a $10-million 
bank loan contracted last January, but 
has also repaid all advances on produc- 
tion contracts. 

Martin got a new management in 
early 1952 after a series of events had 
brought a $22-million loss in 1951. 
George M. Bunker became chairman 
and president, and J. Bradford Whar- 
ton, Jr., was made financial vice-presi 
dent. Under Bunker and Wharton, and 
working with the Defense Dept., the 
Mellon National Bank & Trust Co., the 
Reconstruction Finance Corp., and the 
investment house, Smith, Barnev & 
Co., the company went through an 
extensive financial reorganization (BW 
~Feb.13'54,p74). During this period, 
founder Glenn Martin's holdings 
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York brings new standards of comfort to modern air 
conditioning—and architects, building owners and 
managers are showing their approval by specifying 
York equipment for more and more buildings, old 
and new. 


~— 


The Equitable Life Assurance Society Building is an 
example. This impressive structure will tower 25 
stories skyward ... the first large office building in 
San Francisco to have complete air conditioning. 


Sts Peeks Set es 


Naturally, the tremendous glass areas of this building 
presented a sizeable heat-load problem. York engi- 
neers—who have a wide range of systems from which 
to choose, who even design special systems to pro- 
vide the right kind of air conditioning for unusual 
structures—are furnishing a Yorkaire Low-Pressure 
Induction Unit System as the perfect answer. 


In homes and offices, ships and stores, skyscrapers, 
factories, hospitals, theaters . . . almost everywhere 
you go, when the air conditioning is just right, 
chances are it’s York Air Conditioning ... 
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air conditioning was chosen, 
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Beautiful new Equitable Life Assurance weap ee 


Architects—Loubet and Glynn, Associates of the lute W/. D. Peugt an Fror 
Consuitir Archihect-lewin Cle 


General Contractors—Dinwiddie Constr 
Mechanical Contractors—§ 


if YOU ARE ABOUT TO AiR CONDITION 


Remember, York engincess brought the 

of comfort cooling to such important py 

the Empire State Building, the 8. 8. Uy 
States, Cincinnati’s Netherland-Plaza Hot 
Atlanta’s Fulton National Bank, the I 


@ Source of comfort cooling in the under mild pressure to you. Coils, on Standard Oil Company in Philadel p! 


Equitable Life Assurance Society Build- every fourth floor, maintain the cool- the Mile High Center in Denver. You can take 


ing is a 600-hp York Turbo Water ness of the conditioned air. @ Room advantage of Y ork’s wide range of equipment 
Cooling System. @ “Raw” air from units (1177 in the Equitable Life As- and experience by calling any York District 

outdoors is filtered, washed, cooled or surance Society Building) release the Office (located in principal cities), or writir 

heated. and moisture conditioned. When —condtrioned air in a gentle, quiet stream York Corporation, York, Penna. 

it’s “just right for comfort,” it’s sent at the exact comfort needs ab each office. 


air conditioning by york 


YORK CORP, 


FADQUARTERS FOR MECHANICAL COOLING SINCE 1865 








Business executives 
appreciate the prestige 
/ associated with this smart 
Central Park hotel... 
convemently located to business 
and. entertainment centers. 
All rooms with television, many 
are air-conditioned. 
Single from $9 *¢ Double from $12 
Suites with complete serving pantry from $20 
Chicago Office~C entral 6-6846 
Teletype~N, Y. 1-3076 


ESSEX 
f, HOUSE 


on.the-park 



















Vineent J, Coyle, View President & Managing Dir. 
160 CENTRAL PARK SOUTH + NEW YORK 


BUSCHMAN CUTS 


CONVEYOR ASSEMBLY 
COSTS 50% 


for automotive transmission builder 


More thon a yeor's use shows thal o 
Buschmen Roller Conveyor has cut approxi 
mately 50% in assambly costs for o noted 
transmission manufacturer. “Very satisfied 
with the instoliation,’ the user reports that 
the conveyor is flexible, permits time-saving 








straightline assembly never possible before 





There's a Buschman Conveyor to move 





product faster, 





practically any port or 
easier ond of lower cost 





Find out why 





users in every industry soy Buschmon Con. 
veyors ore “Better Built 
Write for literature: Catalog 60 
Conveyors or 
Conveyor Line 





A Better Buy 
Roller 






Cateleog 400 Complete 






The £. W. BUSCHMAN Co. 
4477 Cliften Ave. 
Cincinnati 32, Obie 



















Why all the talk abe u 


Because, by heating 
these metals in @ vacuum 








Brewing Better Alloys in 4 


ot 
i ippening 


Put a metal in a vacuum, heat it un- 


til it boils, and wonderful new things places—and it secms 


production is happen 


start happening to it. It loses im- overnight. Take the t 
purities. It doesn’t collect a layer of ducers of various vacu 
slag on its molten surface. And when Vacuum Metals C 


owned subsidiary of ( 
of America, Pittsburs 
Research Corp., ¢ 
(BW —Mar.1 3°54,p1 4. 
ing between 15 and 2 
melted metal a mont 
it will have a big ne 
in operation at Crucil 
cuse, Ni. Y Nati 
building it now in ( 
be the biggest vacuw 
world. When it start 
this vear-Vacuum M 
will hit 80 tons per n 
Utica Drop Forg 
Utica, N. Y., expect 
vacuum-metal output 


it is poured and cast—still in its vacuum 

-it becomes an ingot that is worth per 
haps four times as much as another 
ingot that skipped the trip through the 
vacuum heat. 

The chart above tells a little about 
vacuum-meltcd metals, and why they 
are suddenly so popular. The big rea 
son, of course, is performance. A vac 
uum-melted ball bearing practically re 
fuses to wear out. Vacuum-melted 
copper in an clectronic tube will work 
well at very high temperatures; con- 
ventional copper wil) not. A piece of 
high-purity iron that has beeu vacuum 
processed has 60% to 75% greater re- 
sistance to rupture 

In the past couple of years, industry 
has been finding these things out. As 
a result, the handful of companies that 
are producing yvacuum-melted metals 
and the so-called superalloys are sud- 
denly up to their cars in orders. 

Here’s what's happening: Today, 
vacuum-metals production in the U.S. 
amounts to a trickling 30 tons a month. 
It has taken about 10 years to climb 
that much. By the middle of next year, 
it will probably be more than 10 tines 
that—400 tons. 
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other big producers. The biggest of 
the new lot will be Universai-Cyclops 
Steel Corp., Bridgeville, Pa. Right now, 
Universal-Cyclops’ production of vac 
uum metals is nil. But it’s receiving a 
new 1,000-Ib. furnace this week, and 
expects to be producing by the middic 
of next year. 

And there will be companies in the 
metal-producing field next year that 
won't even bother to put a price tag on 
each new ingot. Instead, they'll swal 
low up most of the production within 
their own organizations. General Elec 
tric Co. is one example. 

GE said this week that it is putting 
a new 400-Ib. furnace to work in Sche 
nectady that will be able to produce 
50 tons of metal a year. ‘The Carboloy 
Div. will take over its operation. Its 
biggest customer will be GE’s Aircraft 
Gas Turbine Div. GE says the furnace 
will be capable of producing a new 
alloy capable of withstanding highe: 
temperatures than any wrought alloy 
now in production. 

But the furnace will produce other 
alloys, too. All output will be shipped, 
in ingot form, to the Vanadinum-Alloys 
Steel Co., Latrobe, Pa., where it will 
be worked into bars, strip, sheet, and 
other shapes. Most of this output will 
go back to GE, where the foiine di- 
vision will put it to work. GE might 
scll small batches, but it doesn’t expect 
to get into the metals business. In 
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fact, the company says that the new 
furnace probably won't produce enough 
metal to completely satisfy GE's own 
demands. 

¢ Veteran—This is not GE’s first move 
into vacuum-melting. Its research lab 
in Schenectady has been producing 
special alloys—mostly for the turbine 
division—since 1946, But the new fur- 
nace will be able to turn out as much 
metal in its first year as the lab has pro- 
duced in the past eight. 

Westinghouse is getting deeper into 
vacuum metallurgy, too. Its new metals 
plant at Blairsville, Pa. (BW—Apr.10 
'54,p81), will have a 1,000-lb. vacuum 
furnace that will produce some of the 
new alloys that are so vital in the nu 
clear power field. 

In a way, Westinghouse and GE 

scem to be running parallel courses. 
Each has special needs for alloys that 
can stand up under ultra-high tempera- 
tures—1,500F and above. Neither in 
tends to get imto the metal business. 
Both occasionally find a need for a new 
metal. It might take too long to get 
it from a metal producer. Instead, the 
job is turned over to the company’s 
own metallurgists. 
« Creating New Markets—Crucible 
Steel has still another reason for want- 
ing to push hard in the field of vacuum 
metallurgy. Crucible is one of the old- 
est and biggest producers of tool and 
specialty steels in the U.S. Today, 
most of its production takes place in 
conventional electric arc furnaces. For 
ordinary tool steels, the electric arc 
furnace is satisfactory. But Crucible is 
getting more and more orders for high- 
strength, higher-temperature alloys that 
cannot be produced this way. That's 
why Crucible teamed up with National 
Research and bought half-interest in 
Vacuum Metals. 

In its new vacuum furnace, Crucible 
will be able to produce alloys of the 
highest purity. With its own set of 
superalloys, Crucible will make a new 
market: the aircraft and electronic com 
panies that require alloys with special 
high-temperature, high-strength prop- 
erties. 
¢ Traditional Hazards—To understand 
why the vacuum furnace is picking up 
so many vociferous followers, you have 
to know a little about how the furnace 
differs from the furnace it’s replacing. 
In the electric are furnace, which 1s 
used now to produce most special al- 
lovs, the cold metal is heated in a coil- 
wrapped crucible. You might start out 
with chunks of the purest metals you 
can buy, but when they’re heated into 
a molten state, certain metals like to 
react with elements that are around 
them. Thev'll react with oxygen and 





MADE FOR A 
RAINY DAY 


... it's just one 
of 600 Tailor-Made 
Riegel Papers 


A special paper that sheds 
rain like a duck was devel- 
oped by Riegel for outdoor 
signs. It is actually stronger 
wet than dry, and costs much 
less than fabric. Another 
Riegel weather-proof paper is 
used for golf scores, hunting 
licenses, nursery tags, etc. 
These are just a few examples 
of our ability to make paper 
to meet almost any technica! 
requirement. More than 600 
grades now available, Tel! us 
what you want paper to do 
for you. Write Riegel Paper 
Corp., Box 250, New York 
16, N. Y. 


SPECIAL PAPERS 
for 
INDUSTRY 
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steel mill. The Wellman- Willlams Bucket takes 17-ton bites. The Wellman atmosphere. It has a iP eae 
by inna, Bridge, with a total length of 577 feet, spots the bucket speedily over | °Ut- When the chunk old metal 
a large area, Investi ate Wellman products and services for yowr attack on costs! ate heated, they have to react 
Write for copy of “Wellman Will Build It”. The Wellman Engineering Company, with except themselve: 


7018 Central Avenue, Cleveland 4, Obio. metal is cast into ingot vacuum 
too, so there is no chan mpurities 
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Chrysler Airtemp enjoys refreshing’ 
- 40% cost saving! 


New Casement Window Air Conditioner 
assembled at lower cost with 27 SPEED NUTS 











Engineers of Chrysler’s Airtemp Division, Dayton, 
Ohio, accepted many of the cost-saving recommendations in a 
Tinnerman Fastening Analysis Survey on their new Room Air 
Conditioner for casement windows. This led to the selection of 
11 different types of Speen Nuts to make a total of 27 attach- 
ments. The result: an estimated 40% saving in assembly costs 
over alternate fastening methods! 


In addition to the Push-On and Flat Type Sprep Nuts used in 
the control panel assembly illustrated above, other Speen Nut 
brand fasteners provide lightning-fast, corrosion-free, vibration- 
proof attachments on other sections of the new unit. 

A Fastening Analysis of your product can lead to lower costs 


on current models, even greater savings on new or advanced de- 
signs. See your Tinnerrman representative for complete details! 


THING IN 


FASTENING S® 





Fi 


Flat Type 
Speed Nut 


Push-on 
Speed Nut 


Srrep Nut applications result 
in substantial savings in as 
sembly time, cost of materials, 
and materials handling. For 
example, Srreep Nuts elimi 
nate costly threaded inserts 
make faster, easier attach 
ments in blind locations, and 
permit greater design flexi 
bility. A complete range of 
types and sizes available 








Write today for your copy of the 
new Tinnerman Fastening Analysis 
Service Bulletin Number 336 
TiNNERMAN Propucts, INc., Box 
6688, Dept. 12, Cleveland 1, Ohio 
In Canada; Dominion Fasteners, 
Ltd., Hamilton, Ontario. Jn Great 
Britain: Simmonds Aerovessories 
Ltd., Treforest, Wales. In France 
Aeroceasoires Simmonds, 8. A.,7 rue 
Henri Barbusse, Levallois (Seine) 


MORE THAN 6000 SHAPES AND SIZES 








ME re the WIFE 
with a new lease on life 


It's fun, flowers, and happiness for 
the whole family with an Orlyt 
greenhouse. There are so many fas- 
cinating things to grow and wonders 
of nature to share. Orlyt pictured is 
$960. Others from $339. No down 
payment and 3 or more years to pay. 
Send for catalog 3-AC. 


Dealers 
Wanted 


ALUMINUM GREENHOUSE 


Lord & Burnham 


of PLAINE 


4,000,000 : PER DAY 
MOST MODERN LABEL PLANT IN AMERICA 
Complete alr conditioning and high speed, automatic 
equipment give us the edge—BETTER quality, FASTER 
delivery and ATTRACTIVE price on practically any fat 
paper label, Send your specifications for our proposal, 
KALAMAZOO LABEL CO. 301 W. Ransom, Kalamazoo, Mich. 





HELP WANTED? wrsececeeees 


It the man you seek is at manage- 


probably a reader of BUSINESS 
Secure his services through BUSINESS 
WEEK'S classified advertising section 
ees “Cluas.” 








The Gas Turbine Goes to Sea 


Packard and Rolls-Royce, on U. S. Navy contracts, 
are busy adapting the modern engine for use on ships. 


The gas turbine engine is now get- 
ting a chance to show its stuff in 
powering ships at sea, an application 
dominated for years by steam and diesel 
cngines. 

The backer is the U. S. Navy, the 
only American operator of occan-going 
vessels that is financially able to give 
turbines a whirl. Two top manutac- 
turers have been working on marine- 
type turbines for the Navy 

Packard Motor Car Co., with the 
help of a multimillion-dollar contract 
from the Navy’s Bureau of Ships, has 
a turbine development project going 
at its main plant in Detroit. The Navy 
says Packard already has 18 months 
of work behind it, and + ill shortly put 
a finished engine into si:akedown tests. 
The auto builder gets the rights to the 
engine, with the hope of applying gas 
turbines some day to passenger and 
commercial vehicles. 

Rolls-Royce, Ltd., Derby, England 
(BW —Jul.3'54,p78), is testing a trial 
order of 6,000-hp. turbine engines, will 
soon deliver them to the Navy for ship- 
board trials. The Rolls-Royce model 


had its first ran in 
then has been going 
in the British navy 
* Anatomy—There a: 
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Sidewalk Supervision for Electronic Brain 


Shoppers and passersby on Vine 
Street in downtown Philadelphia have 
a new kind of construction project to 
watch these days. And they don’t have 
to a through a knothole or chink 
in the wall. Electronic Instruments 
Div. of Burroughs Corp. is assembling 


an electronic “giant 
behind a plate-glass sh: 
all and sundry can sex 
If (unitized digital 
puter). When the a 
pleted, Burroughs will 
to industry. 
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* Friends—Despite its attractive fea- 
tures, the gas turbine engine has made 
friends with only a few industries. The 
pipeline business has put it to good use 
in pumping stations. And the enginc 
has found a niche, though not a very 
big one, in railroading. Union Pacific 
RR uses a small fleet of gas-turbine 
locomotives, built by General Electric 
Co. and American Locomotive Co. 
But the automotive and marine in- 
dustries—fields where gas turbines would 
have the biggest potential in sales— 
have remaine pet gn now (BW— 
Jan.16’54,p30). They want an engine 
that runs economically at idling speeds, 
and responds quickly in jobs that re- 
quire it to stop and start frequently. 
There the gas turbine has so far failed 
to meet the test. It is something of a 
one-speed engine: economical at full 
power, but a glutton for fucl at idling 
speed. So its cconomy can’t compare 
yet to that of reciprocating engines. 
Chrysler Corp. has tried a specially 
developed gas turbine in a stock car, 
however, and claims its efficiency is 
nearly as good as a piston engine’s. 
¢ At Sea—Chances are the long-haul, 
nonstop service of big ships might 
make gas turbines pay off. The Rolls- 
Reyce model being built for the U. S. 
Navy has racked up some impressive 
statistics in service aboard a 220-ton 


gunboat in the British navy. The ship’s 
original engines were steam turbines 


of 4,000 hp. 

The gas turbines cut down the ship’s 
machinery weight by 50% and saved 
25% im machinery space. At the same 
time, they delivered 50% more power 
than the steam turbines, and burned 
less fuel per horsepower. But they still 
can’t match the efficiency of diesel 
engines, which are tops. 

Rolls-Royce has also bypassed the 

one-speed handicap of the turbine. It 
has equipped the ships with propellers 
whose pitch is variable and reversible. 
That makes handling easier at low 
speeds, and generally improves the 
ship’s maneuverability. 
* Promotion—Many engineers feel that 
gas turbines will make their first big 
bid in the marine field in power classes 
of around 10,000 hp., Be double 
the present power of the Rolls navy 
model. Turbines that big may find a 
home in vessels up to the destrover 
class, once some added engineering is 
done. One possibility might be a two 
section power system. Diesel engines 
could be used for low-power cruising, 
gas turbines for high-power combat 
maneuvering. 

In the U. S., the Navy will probably 
install its new Rolls turbines in some 
small escort vessel such as a destroyer 
escort. It will check their actual opera- 
tion against the manufacturer's clarmed 
performance, and compare the results 
with conventional marine engines. 
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Man with stapler beats 
man with hammer 4 to I 


---and cuts costs GOJ. This race 
between two carpenters took place in a 
wood products shop—the man at left 
fastening latticework with ordinary ham- 
mer-and-nails, the other with a Bostitch 
H4 Stapling Hammer—staples won over 
nails 4 to 1 


The shop foreman reports still more 
advantages of stapling. One %4” staple 
is more rigid than two 34” nails. The 
staple won't loosen because its legs di- 
verge inside the wood, bracing against 
each other when under strain. 


The carpenter can drive a staple all 
the way home with one blow, leaving his 
other hand free to hold the work. Greater 
“reach” helps him cover much more area 


FASTEN IT BETTER AND FASTER WITH 


FREE time and money saving bulletins 
tell how stapling can cut your coats. 


from one standing position. No 
“mouthing” of nails, either! 

This is just one of 800 kinds of Bost 
staplers that trim time and costs on t! 
sands of different fastening job 


tory, office and building trades. To he! 


you pick the right stapler for the 
Bostitch has 325 Economy Men in 


U. S. and Canadian cities — the larg 


group of its kind. 


Check over your own fastening met! 
ods with your nearest Bostitch Econon 


Man. There's no obligation. H: 


glad to tell you honestly whether staplir 


can save you money. 


Look up “Bostitch” in your phon: 
rectory or write us, 


BOSTITCH 


STAPLES 


BOSTITCH, 448 Mechanic St., Westerly, R. L 
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AMERICA’S FINEST 
INTERCOMMUNICATION 


itl, 


“Teletalk 


—gives effective store-wide hookup 


* Name aid 
Interestiiiy 
details 


on reques 


in huge modern supermarket* 


In one of the Midwest's greatest and most modern supermarkets 
largest in its home state—Teletalk intercommunication 

is used to expedite the heavy flow of business throughout 

the many departments, Teletalk units, strategically placed 

at checkout counters, meat-cutting room, basement stockroom, 

fresh produce section and other locations give instant 

yoice-to-voice contact between these departments 

Result: better customer service, substantial 

time-and-energy savings, more economical operation. 
The genuine Teletalk was selected for 

this installation because of its long-recognized 


superiority in performance, style and value 


YOUR BUSINESS 
NEEDS TELETALK 


Whether your business is large, medium-sized or small 
you need America’s Finest Intercommunication— Teletalk 
Let your local dealer (see Yellow Pages) show you 

the many Teietalk models—and suggest the installation 


hyp f 


best, most economical for your needs. 
Write for booklet ,“* Costs Drop.”* 


RACINE WISCONSIN 
“Where Quotity Is © Responsibility and Par Deating on Odtigation” 
WESSTER ELECTRIC COMPANY, RACINE, WISCONSIN - FST. 1909 
m Caneda Domirion Sound Equipments, id, Montreal 


WEBSTER ELECTRIC 





PRODUCTION BRIEFS 
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“We saved the cost 


of a new heating plant 
with PC Glass Blocks,” 


says E. W. Meyers, Jr., President, Trion, Inc., Pittsburgh, Pa, 


Trion, Inc. is a world- 

famous manufacturer of 

electronic air cleaning 

equipment, so naturally 

they didn’t want dirt 

seeping into their plant. 

The old steel sash let in dirt. And, it 
leaked so much air that the heating plant 
was inadequate. Trion licked both of these 
problems and got a better looking building 


our heating bill as well. The PC Glass 
Blocks have eliminated dirt infiltration, 
and our building looks better than ever 
before.” 

In summary: PC Glass Blocks will im- 
prove the appearance of your building, 
give much better daylighting, and reduce 
dirt. They also cut heating and cooling 
bills because a PC Glass Block panel! has 
the insulating efficiency of an 8-inch ma- 


sonry wall. 

For the full story, write Pittsburgh 
Corning Corporation, Dept. G-874, One 
Gateway Center, Pittsburgh 22, Pa. 


to boot when they eliminated the steel sash 
and installed PC Glass Blocks. 

Mr. Meyers says, “We not only saved the 
cost of a new heating plant, but we reduced 


Pittsburgh Corning Corporation 


Pees 8 OO Re ae PEN NS YLtVAWN ITA 


BEFORE AND AFTER— 
A PC Glass Block face lifting 
will improve the appearance of 
most any building .. . and will 
increase its value. 


Here’s what you get with PC Glass Blocks 


BETTER DAYLIGHTING—Functional patterns direct daylight to reflective ceiling, or Gistribute 
it uniformly throughout the room. More light, less glare. 


REDUCED HEATING & COOLING COSTS—Glass block panels have insulating efficiency of an 
8-inch masonry wail. 

LOWER WINDOW MAINTENANCE COSTS—Giass block panels seldom have to be washed 
Breakage is rare, and there is nothing to paint. 

NO “EXTRA” EXPENSE—Unlike conventional windows, panels of PC Functional Glass Blocks 
seldom if ever need expensive shades, blinds or louvres. 

NO DIRT INFILTRATION—A gloss block pane! is on integrel part of your building wall. Tight 
mortar joints seal ovt moisture, dirt 

LESS OUTSIDE NOISE—PC Giass Blocks are hollow. The internal dead air spaces reduce sound 


transmission. 
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Address to office nearest you 
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EMPLOYMENT 


‘Position Vacent == 
Product Development Maneg Surgical ond 


Laboratory Bpectalties, Exceptional opportune 
ity with leading, well-catablished manufacturer 
and distributer of surgical produeta, elinical 
laboratory equipment and hospital supplies, 
This progressive company is adding to ite prod. 
sot line and expanding into ne marcketa. Muat 
have technical beackaeround and practical expe- 
rience In product development aa well ae ad- 
mintetrative ability and contacts in the 
medical and ho#pit 6-45. Location 

New York j Salary $12,000-615,000, 
Aweney fee pald restime in con. 
fidence or phone President, Nx- 
eoutive Bervice ‘o . 19 Went 44th 
Bt... New York 46, New York, Murray Hili 2-4060 


=== Selling Opportunities Offered==== 
of tive type we oven ability 


nd technical service usiness men, 
*» open in all Rautern States, BW -3478, 
Business Week 


Selesman of Manufacturers Raprovontative oc- 
qQuatnted in the fastener line, emy jally having 
coutact with large users of Phillipe Machine 
Beorews and Bheet Metal Screwe, If you can 
prodace $23660,900 sules per yea mintnum in 
your terrif~ory, contact ua, Real opportunity for 
: dive wire, @W-3468, Business Week 


~ manasa Positions Wanted 
Washington Representetive available, 15 yeors 


legal experience in Congress, Dept. of Justice 
and private practices. PW-3356, Business Week, 


Experi dA ti txecutive, located 
Waseh,, D. C, Thorough knowledge gov't, indun- 
try, pablic relaciona, Legal back-ground, Have 
own alfice. Consider relowating, or represetta- 
tion State, Municipal, association, or induatry, 
full or part-time, Bnergetl intelligent. PW- 


5465, Business Week 
Administrator~-successfully d $5,000,- 
600.00 capital expansion préiwram “and in-rense 
In annual volume from $400,000 to $1,756,000, 
Will consider new chatlena. if in San Prancieco 
aren ot $25,900 salary range, Age 346, PW-3499, 
Business Week 


Agent covering New fnglend Hardwere & 
Electrical Wholesalers, Industrials & Utilities 
wants two addiijonal lines, 44 years experience 
ecdiing, PF, O;. Box 7, Manchester, Masa. 
=<=en§Selling Opportunity Wanted === 
Manutacturers Representotive desires odditional 
high quality lines in Blectrical and Power 
EKquipment—Klectrical Tools, ete At present 
covering Southern states calling on dealers and 
industrial accounts, RA-3641, Business Week. 

















SPECIAL SERVICES 


Rental Car-——Ailr Taxi, Luther Flying Service Co., 
Johnstown Airport, J Johnatown, Pa, 


Need a market annoy -@brocd? Thorough down- 
to-earth studies made in any country. Repre- 
sentatives all over the world. For details, write 
Overseas Business Services, MoeGraw-Hill Inter- 
national Curporation, 330 West 4ind St., New 
York 36, New York 


Cc di Cust or Excise problem? Expert 


counsel available Capital Consultants, Box 
1182, Ottawa, Canada. 


=== Registered Patent Attorney === 


Patent information Book, without obligation. 
G, Miller, 44BW, Warner Bidg., Wash, 4, D. C. 





BUSINESS OPPORTUNITIES 
Write: 





Need sales toti in € da? 
P. O. Box 86, ‘Station H. Montreal, Que 


=== Contract Work Wanted === 
Canadian Meanutacturer foceted in centre of 


Industrial Ontario. with branch distribution 
across Canada, hay capacity for additional lines 
or contract work on sheet metal, light plate and 
machine production, Also has well-equipped, 
wood-working department with epen capacity. 
If desirous of entering Canadian market, advise 
us of your needs. CW W-3525, Business Week 


PLANTS—PROPERTIES 


building, one floor, with 135,000 
square feet «of manufacturing space, is now 
available at Uniontown, Alabama. Other »uild- 
ings, ranging in size from 7,560 to 60,000 square 
feet, are available in other locations. Write to- 
day for complete details to W. O. Dobbins, Jr., 
Director, State Planning Board, 110 Church 
Btreet, Montgomery, Alabama 


Industriel building, — Priced-Very-Low —— 35,720 
sq. ft., Goodland, Kansas, gocd labor, good 
transportation, 14” brick walls, concrete floors, 
3 levels, trackage, Will sell or lease. Box 396, 
Goodland, Kansas, 

I Made Millions—ot course, | didn’t keep it all, 
what with taxes and the ups and downs of busi- 
ness, but I own a mortgage-free 190,000 aq. ft, 
industrial plant ready to go at a rock-bottom 
orice, and I will help you finance the deal. The 
bie built-in benus is that you can manufacture 
in an industrial curmmunity where wages are 
20% below national average and the taxes are 
@ song. PP-3448, Business Week. 
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Demountable Prati 
I'ra rp. Ltd 


According to the 
il e been 


the removable treads 
used exclusively on 
The company is selling now to 
anyone who has to ploy through 
swamp, sand, or snow 

The Jungletrac gox 
wheels and locks in pe ith the 
tightening of one nut mpan\ 
says that it has units th 23 in 
and 28 in. widths 
© Source: The Track (¢ 
Box 169, Orillia, Ontari 


miilt ehick . 


Ltd., 


Electric Powered Lift 


40-ft. lift (abo own last 
week by Telsta Corp. of ria, is 
said to be the hist powered 
unit on the market. Most lifts are 
hydraulic, get their p rom the 
motor of a truck 

The lift can be m on any 
dual-wheel |-ton truch powered 
by three electric motor 
driven generator. One m 


The 


by a gas 


ralses ind 
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lowers the boom; another telescopes it 
in and out; a third swivels it. 

The unit can be operated by one man 
cither from controls mounted on the 
work platform or from a second set on 
the it’s rotating base. Price: $6,950, 
without truck. 
¢ Source: Telsta Corp., Sunnyvale, 
Calif. 


Car Refrigerator 


The small refrigerator (above) is the 
first designed for the family car, says its 
producer, A. R. A. Mfg. Co. of Fort 
Werth. It won’t work in any car, since 
it must be coupled with an air-condi- 
tioning system. 

The refrigerator has a 960-cu. in. 
capacity, holds 18 softdrink bottles, or 
an equivalent amount of food. Retail: 
$49.95, plus installation. 

« Source: A, R. A. Mfg. Co., 1041 
Foch St., Fort Worth, Texas, 





NEW PRODUCTS BRIEFS 





A giant ditch-digging machine, said to 
be the largest in the world, was an- 
nounced last week by Gar Wood In- 
dustries, Wayne, Mich. It will dig 
15-ft.-wide ditch to a depth of 30 ft. 
It will sell for about $100,000. 


° 
For the deep-sea fisherman, the Shake 
speare Co., Kalamazoo, Mich., has in- 
troduced a Fibergias-reinforced reel that 
is said to have exceptional resistance to 
salt water corrosion. 

7 
A fimuorescent lamp, said to produce 
more light than any previous standard 
fluorescent lamp, is being —— by 
Sylvania Electric Products, Inc. Sylvania 
savs the 8-ft.long lamp works well out 
doors. 
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THE TREND 





The Man Who Guessed Wrong 


When economists were making their annual forecasts 
of what business would do in 1954, the predictions of 
Oxford University's Colin Clark made the biggest head- 
lines (BW —Jan.30'54,p84). This was because he boldly 
disagreed with the majority opinion, which foresaw only 
a mild recession this year. Using his mathematical 
models, Clark pecred into the future and flatly stated 
that by mid-1954 the economy would start spiraling 
downward, resulting in at least 6million to 7-million 
unemployed. 

We're well past the midyear mark, and there's no 
sign that the bottom is about to drop out. While unem- 
ployment has climbed, it is nowhere near his forecast, 
and his expectation that 1954 might develop like 1937— 
or even 1929-—happily failed to materialize. 

Clark, then, has merited the title of the man who 
guessed wrong about 1954. This was not the first time 
that he has been out on a limb with 
forecasting, but never before has he fallen off with such 
a resounding crash 

Although Clark himself refuses to explain or alibi 
what went awry, some of his mistakes are obvious. He 
assumed that the Administration would not stand idly 
by, but that its actions, when they came, would be too 
little and too late 

He was wrong. ‘The Administration acted alertly, and 
the automatic stabilizers at its disposal—combined with 
tax cuts and other measures—-proved to be effective 


his economic 


weapons against a spiraling decline. 

Clark may claim that his prophecies were responsible 
for driving away complacency and prompting the Admin- 
it should be noted that all the 
steps taken by the government never approached Clark's 
own recommendation for a $20-billion cut in taxes or an 


istration to act. If so, 


increase in federal spending 

Moreover, Clatk was wrong when he thought that 
business would cut prices—and halt capital investment 
as soon as inventories were cut back. And he was wrong 
again in assuming that the consumer would tend to 
save instead of spend because of lowered income. 

There was no chain reaction into depression, Business 
‘did not panic and cut prices merely to move goods. 
The consumer, too, showed confidence. It is true he 
saved at a high rate, but he also continued to spend 
freely at close to last year’s record levels. 

All economists can learn a lot from this experience 
The facts show that we have come a long way from the 
1929 era. Government. business, and consumers have 
more confidence because they have more knowledge— 
and better tools--for dealing with the economy. 

Clark guessed wrong because his assumptions were 
fay from reality, However, our success in averting a 
serious decline should not lead anyone to believe that 
the days of boom and bust are over, Overconfidence 


120 


could spell trouble, and the tools are fai 
As long as we have excessive booms—as we 
Korean war—there’ll always be a dange: 


A Dubious Choice 


The 
watches is disappoimting. 
sistently stressed its belief in lower trade 
more liberal and flexible national poli 
economic matters. Until last week, Pr 
decisions have borne out this philosophy 
the press of politics has postponed the 
broad new trade program. 

It’s unfortunate, perhaps that the Sw 
is considered everywhere as the test or o1 
tions, tar beyond its strict economic imp 
U.S. and Swiss industries. 

Abroad, our suppliers and custome: 
increase as the breaking of an 18-year-old 
highly profitable to both partners. They 
the first major industrial tariff rise since the 
of our allies are cutting away their 
currency restrictions. It wil! be hard to 
now that the promised liberalization of A 
is not a will o’ the wisp. 

Here at home the decision is bound to 
box of new demands for tariff relief. ‘Th: 
reports that the watch case turned on 
national defense. Already many industric 
competition and sure they can demonst 
essentiality, are considering a march on 

The Tariff Commission's brief and the 
proclamation insist that a nucleus of 
makers must be maintained against erosi 
That fewer Americans are working in th« 
undoubtedly true. B 


President's decision to 


industry now is 
requires more proof than has been off 
this in itself is dangerous 

We'll be glad to pay a bit more for 
necessary. But we are not sure that it 
people will go on buying Swiss watche 
are good watches, attractiy cly designed, an 
sold. That won’t provide more U.S. wat 

We think that each tariff case should 
on its merits. But, more often than not, t! 
way to insure that American 
compete. And it’s likely to be less succe 
our defense. 

Leadership in economic policy demand 
visation and adaptation associated with 
ship. We hope that when the next tariff d 
the stated aims of our policy will be 
national security served, without resort t: 


d pt »0T 
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NEW CUTLER PLANT of Florida Power & Ligh: ( 


Even Under the Florida Sun, Aluminum Paint Lasts Longer 


You can’t live or work in a better 
climate than the brisk salt air and con- 
stant sunshine of Florida—or imagine 
a worse climate for paints! In this 
vacation land, where ordinary paints 
peel and flake and fade, aluminum 
paint stays on and protects. 


Throughout the beautiful area 
served by Florida Power & Light Co., 
you'll see aluminum-protected power 
plants, substations, buildings, gener- 


ators, transformers, circuit breakers. 


Careful records kept by this com- 
pany prove that paints such as those 
made by Rust-Oleum and Du Pont 
from Alcoa” Aluminum Pigments 
have lasted as much as three times as 
long as paints previously used. 

Alcoa Does Not Make Paint — but 
Alcoa Aluminum Pigments are used in 
more aluminum paints than any other 
brand. Alcoa’s co-operation with 
paint manufacturers has made pos- 


sible many special formulas designed 


to solve your twughest painting 
problem, Full information on them 
is in the book offered below. 

ALUMINUM COMPANY OF AMERICA 
2193H Alcoa Bldg., Pittsburgh 19, Pa 


ALCOA : 
ALUMINUM 


ALUMINUM COMPANY OF AMERICA 


POWER SUBSTATIONS use alumi- 
num paint to guard switchgear, 
transformers, circuit breakers and 
other equipment. On inside walls, 
aluminum reflects more light. 


LIGHTING STANDARDS within 
Greater Miami now are pro- 
tected by aluminum paint, good 
for years of service. Previous 
enamel lasted less than one year. 


THIS HELPFUL BOOK, Paintin 
with Aluminum, is available without 
obligation. Address your request to 
Aluminum Company of America 
2193H Alcoa Bldg., Pittsburgh 19, Pa 





ia NEWS DAILY : EXTRA 


-SENSIMATIC '50’ 
MAKES HISTORY! 


r) 


Le AID NEWS:::: EXTRA 


Burroughs Sensimatic “50” 
a full-size accounting machine 
at a new low cost 





The sensational new Burroughs Sensi- 
matic thrifty ““50”’ accounting machine at 
its amazingly low price is big news in the 
field .. . real headline news for businesses 
large and small. 


The Sensimatic “50” is an cutstanding 
addition to the Burroughs Sensimatic 
family ...a full-size fully automatic 
accounting machine. 


«Never before has such a machine been 
offered at a comparable price. And you 
save every day on ledger and statement 
form costs with the Sensimatic ‘56.’ 
Extra savings are yours, too, because it’s 
so easy to operate that beginners quickly 
become expert. See it! Try it! Call your 
nearest Burroughs branch or write 
Burroughs Corporation, Detroit 32, Mich. 


WHEREVER THERE'S BUSINESS THERE’S B th > 
urroug s e 





